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Production engineers at Calisolar, a vertically integrated
manufacturer in the solar industry, monitor the growth of
multicrystalline ingots. Calisolar produces high-quality wafers
and solar cells using silicon cast in GT Solar’s DSS450 crystalline

ingot growth systems.

GT Solar International, Inc. (NASDAQ: SOLR) is a leading global provider of polysilicon production
technology, crystalline ingot growth systems and related manufacturing services for the solar industry.

Our vision for innovation is to provide sustainable value to customers across the PV manufacturing
chain by delivering products and services that lower the cost of photovoltaic manufacturing, and
accelerate the adoption of renewable solar energy systems around the world.
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To Our Shareholders,

Since joining the company in October of 2009, | have had the privilege of meeting with many
of our customers and shareholders and getting to know our tearn of talented and dedicated
employees. This is a time of great excitement for us all as GT Solar works to capture growth
opportunities in its core businesses and pursues strategic opportunities that are important
to the company’s long-term success.

Qur vision for enhancing customer and shareholder value is driven by an intense focus
on delivering technically advanced products that enhance our customers’ ability to lower
operating costs and improve the quality of the products they produce. The value we deliver
is further enhanced by our dedication to extraordinary customer care and service.

We have made it clear to our customers that our goal is to provide technology that delivers the best combination of performance
and cost in the industry and that their success is a key priority for us.

Fiscal 2010 was a year of achievement and change for GT Solar. We ended the year with $544.2 million in revenue, a slight
increase over fiscal 2009, spanning a time of deep economic turmoil in the world. We have a strong balance sheet with $334.3
million in deferred revenue, a cash position in excess of $230 million and zero debt. Revenue for the last half of the fiscal year
more than doubled compared with the first half. Our key Asian customers added new capacity to meet growing demand and
continued to add the manufacturing scale necessary to meet expected industry growth and position themselves as low-cost,
high-quality leaders.

Our polysilicon production technology has the capability to produce very high-quality polysilicon at what we believe to be
market-leading cost with more throughput and significantly less power consumption than any of our competitors’ installed
solutions. We have successfully commissioned new polysilicon production facilities for OCI, a large Korean chemical company.
We have begun to market our next-generation SDR400 CVD reactor, which is capable of producing 400 metric tons of polysilicon
annually. We expect these new systems to continue to reduce the production cost of polysilicon. In addition, we announced our
sth generation reactor, which is slated for market introduction in the coming year, and which is expected to further increase
output to approximately 500 metric tons per year. Prices of polysilicon have dropped to near $50/kg and we believe over time
may trend even lower. Further decreases in polysilicon prices would provide a competitive advantage for GT Solar because our
reactor equipment and technology play a significant role in helping producers lower their cost structures in order to compete
more effectively in this environment.

Looking forward, we believe that our polysilicon business is well positioned for growth. While it is clear that only those suppliers
able to significantly reduce their costs can remain competitive, given current and projected market prices for polysilicon, we
have seen high-probability sales opportunities develop in China and the Middle East from potential new market entrants,
established producers and current customers locking to improve their cost structures and/or add new cost-effective production
capacity. Our technical capability positions us as a leading contender for this business. We recently received contracts totaling
more than $70 million for new reactors and upgrades with one of the leading polysilicon producers in Asia, an order that
supports our belief that a new polysilicon growth cycle is just beginning.

GT SOLAR 2010 ANNUAL REPORT



! 4
o o)
T— : %
s Waoasns

-

o




To Our Shareholders FHATBRENE

In the PV segment of our business, we are very gratified that the world’s top solar wafer producers continue to choose our
DSS450 furnaces to produce high-quality wafers. We recently shipped our 1000th DSS450 system. The customer purchasing
this system was Yingli Green Energy, who was also our first DSS customer in China. This brings the total number of DSS
shipments to more than 1,300 since its market introduction in 2005. Our high win rate in the PV equipment market indicates
that customers recognize the advantages of our DSS technology which, we believe, delivers greater total value in the form of
increased throughput, improved crystalline quality and ultimately lower cost than our competition.

We recently extended our DSS architecture with the introduction of the DSS450HP. The DSS450HP increases system throughput
by 15 percent compared to the DSS450 and extends the lifetime of the architecture by offering customers an upgrade path to
the increased efficiency and throughput of the new system which lowers their cost of ownership. In fact, the majority of DSS
furnace orders booked in Q4 were for our new DSS450HP. We have several additional product enhancements under development
that are being designed to increase the throughput of our furnaces as well as the watts per hour produced as a result of the
improved crystal quality we expect to deliver.

Our PV equipment business ended the year with a significant upturn in business, booking more than $250 million in new orders
for our crystalline growth systems in Q4. Over go percent of this business comes from customers located in Asia, particularly
China. Because of our flexible manufacturing model, we have been able to ramp production to its highest levels ever and
are now building twice as many furnaces as we were in Q3 to meet customer delivery commitments. Our ability to increase
production quickly, along with our strong Asia-based service organization, gives us a competitive advantage and strengthens
our relationships with customers.

As the solar industry grows and matures, China is quickly emerging as a dominant region for the world’s PV manufacturing
and capital equipment markets. GT Solar is very well positioned to successfully compete with the growing number of low-cost
competitors because of our proven technical capabilities and strong base of operations in the region. We have been doing
business in China since 2002 and are continuing to expand our base of operations to better serve our growing number of
customers. In September 2009, we opened our Shanghai facility to provide spare parts inventory,a demonstration and training
center, and other customer service capabilities. We have established our new Asia operations headquarters in Hong Kong,
which we expect to be fully operational by the end of 2010. We believe that our established position with leading Chinese
solar companies and our expanding base of operations in China provide us with competitive advantages that will support and
extend our leadership position in the market.

Infiscal 2010,we also strengthened our senior leadership team; refocused the product roadmap and improved our ability to develop
and launch innovative products; strengthened our global service organization to support our growing number of customers; and
reinforced our strategic commitment to Asia as the key operational focus for the company. | believe all of these efforts will drive
our vision for sustaining value to our customers, shareholders and employees. Clearly, we performed very well in FY2010 during a
difficult worldwide economic downturn and feel that we are well positioned for continued success as we enter FY2om.

It is also worth noting that we ended the year with a successful secondary offering of 28.75 million shares of GT Solar common
stock. The offering reduced the holdings of our majority shareholder, controlled by Oaktree Capital, to approximately 53 percent
of shares outstanding.

Achieving value for our customers and shareholders requires that we continue to grow our core businesses and evaluate strategic
investment opportunities in adjacent markets that leverage our core strengths. We continue to evaluate opportunities to
further expand our base of business. Our strong balance sheet means that we have the resources to pursue these opportunities
and make the needed investments to achieve this goal.

I'want to thank our employees and suppliers who have worked hard and effectively to meet the rapid acceleration of our
business over the last six months allowing us to meet customer delivery dates. And, lastly, thank you to our customers and
shareholders for your continued support and confidence in our company.

GT SOLAR 2010 ANNUAL REPORT
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GT SOLAR provides polysilicon
production technology and crystalline
growth systers designed to lower the
cost of PV manufacturing and provide
an increased return on investment.

Polysilicon Production Technology

<
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GT Solar provides CVD reactors and related equipment engineering services such as trichlorosilane (TCS)
and silane engineering services to existing polysilicon producers and new market entrants. Qur CVD
reactors use the Siemens process, a widely used and proven polysilicon production process which has
been in existence for nearly fifty years.

We also provide technology and engineering services that we believe help customers optimize their
existing polysilicon capital equipment investment to achieve higher efficiencies and production outputs.
We provide the basic engineering packages and process licenses for the production and purification
of trichlorosilane and silane. We recently began offering hydrochlorination technology which lowers
the capital costs and power consumption of polysilicon production by eliminating the need for silicon
tetrachloride converters that are required when using other technologies.

GT SOLAR 2010 ANNUAL REPORT
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SoLar CELL
Ahigh-quality wafer is
the building block of an
efficient solar cell.
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Korea's OCl is one of the world’s leading providers
of polysilicon used in the solar industry. OCl utilizes
GT Solar's polysilicon production technology to
produce high-quality polysilicon.
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GT Solar is a market leader in directional solidification systems (DSS) used to produce multicrystalline
ingots. Since the introduction of our first DSS crystalline growth system in 2003, we have shipped over
1,300 systems to customers worldwide. More of the world's leading PV manufacturers are choosing
our DSS systems because of their proven ability to deliver greater total value in the form of increased
throughput, yield, improved crystalline quality and ultimately lower cost.

We extended the DSS architecture with the recent introduction of the DSS450HP. The DSS450HP increases
system throughput by 15 percent compared to the D55450, and protects our customers’ investment by

offering an upgrade path to lower their cost of ownership.

Ingot growth is a critical part of wafer operations. Customers recognize GT Solar for our reliable and
extensive customer service and support. We get customers up and running quickly and when issues
occur we are available to fix the problem. Faster installation times mean higher levels of productivity and

a higher return on investment.

GT SOLAR 2010 ANNUAL REPORT



We manufacture the equipment that
produces high-quality multicrystalline
ingots used by solar companies throughout
the world to produce photovoltaic wafers.
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Cautionary Statements Concerning Forward-Looking Statements

This Annual Report on Form 10-K contains *‘forward-looking statements” that involve risks and
uncertainties, as well as assumptions that, if they never materialize or prove incorrect, could cause our
results to differ materially from those expressed or implied by such forward-looking statements. The
statements contained in this Annual Report on Form 10-K that are not purely historical are forward-looking
statements within the meaning of Section 274 of the Securities Act of 1933, as amended, and Section 21E
of the Securities Exchange Act of 1934, as amended. Forward-looking statements are often identified by the
use of words such as, but not limited to, “anticipate,” “believe,” “continue,” “could,” “‘estimate,” “‘expect,”
“intend,” “may,” “will,” “plan,” “target,” ‘“‘continue,” and similar expressions or variations intended to
identify forward-looking statements. These statements are based on the beliefs and assumptions of our
management based on information currently available to management. Such forward-looking statements are
subject to risks, uncertainties and other important factors that could cause actual results and the timing of
certain events to differ materially from future results expressed or implied by such forward-looking
statements. Factors that could cause or contribute to such differences include, but are not limited to, the
following factors and any other factors discussed under the heading titled “Risk Factors” included elsewhere
in this Annual Report on Form 10-K:

[T

IEINT

* the potential adverse impact of general economic conditions on demand for our products;

* current future credit and financial market conditions;

* the failure of amounts in our order backlog to result in actual revenue or to translate into profits;
* our dependence on a small number of customers;

* our dependence on the sale of a limited number of products;

* our dependence on a limited number of third party suppliers;

* product liability claims andfor claims in relation to third party equipment;

* loss of any of our management team or our inability to attract and retain key employees or integrate
new employees into our management team,

* our inability to attract, train and retain technical personnel;

* our inability to protect our intellectual property and the possibility of litigation to protect our
intellectual property rights;

* risks associated with the international nature of our business, including of unfavorable political,
regulatory, labor and tax conditions in foreign countries;

* claims relating to the infringement, misappropriation or other violation of proprietary manufacturing
expertise, technological innovation and other intellectual property rights;

* compliance with legal systems in other countries in which we offer and sell our products;

e commercial, jurisdictional and legal risks associated with our business in China and the increase in
those risks as we expand our operations in China;

* concentration of credit risk related to our cash equivalents and short term investments;
* our inability to comply with covenants in our credit facilities;

* our exposure to warranty claims;

* our exposure to exchange rate fluctuations;

* the effect of increases in interest rates or the reduced availability of financing on demand for our
products;



e the securities class action lawsuits relating to our initial public offering;

* the effect that the interpretation of existing or new accounting pronouncements could have on our
revenue recognition and operating results;

* our lack of ownership of the technology underlying our CVD reactor;

* factors that impact revenue recognition of our polysilicon business, some of which are beyond our
control;

e cyclicality in the market for polysilicon and variation in demand for products sold in our polysilicon
business;

* direct and indirect competition for our polysilicon production equipment;

 our reliunce on a limited number of supplicrs and manufacturers for our polysilicon business;

o competition from other manufacturers of photovoltaic products;

* the loss of or changes in government subsidiaries or economic incentives for on-grid solar electricity
applications;

o existing regulations and policies or changes to regulations and policies relating to the electric utility
industry;

o inability of the photovoltaic industry to compete successfully with conventional power generation or
other sources of renewable energy; and

o technological changes in the photovoltaic industry that render existing products and technologies
uncompetitive or obsolete.

The foregoing factors should not be construed as exhaustive and should be read in conjunction with the
other statements that are included under the heading “Risk Factors” included in this Annual Report on
Form 10-K. Forward-looking statements speak only as of the date of this report. We undertake no obligation
to publicly update or review any forward-looking statements to reflect events or circumstances after the date
of such statements.



PART 1
Item 1. Business
Our Company

GT Solar International, Inc., through its subsidiaries (referred to collectively herein as “we,” *‘us”
and “our”) is a leading global provider of polysilicon production technology, crystalline ingot growth
systems and related photovoltaic manufacturing services for the solar industry. Our customers include
several of the world’s largest solar companies as well as companies in the chemical industry.

Our principal products are:

* Chemical vapor deposition (CVD) reactors and related equipment used to produce polysilicon,
the key raw material used in silicon-based solar wafers and cells; and

* Directional solidification systems (DSS) furnaces and related equipment used to cast
multicrystalline ingots by melting and cooling polysilicon in a precisely controlled process. These
ingots are used to make photovoltaic (PV) wafers which are, in turn, used to make solar cells.

Our business was founded in 1994. Effective January 1, 2006, our business was acquired (the
“Acquisition”) by GT Solar Holdings, LLC, a newly formed company controlled by investment funds
affiliated with G3W Ventures LLC, or “G3W?”, a private equity investment firm focused on the energy
sector, and Oaktree Capital Management, L.P,, or “OCM?”, a global alternative and non-traditional
investment manager. We use the term “Predecessor” to refer to the operations of our predecessor for
accounting purposes, GT Equipment Technologies, Inc. (now known as GT Solar Incorporated), for
periods prior to the Acquisition by GT Solar Holdings, LLC on January 1, 2006 and the term “GT
Solar” to refer to us with respect to our results of operations for periods following the Acquisition.

GT Solar International, Inc. was originally incorporated in Delaware in September 2006. On
September 27, 2006, we completed an internal reorganization through which GT Solar
International, Inc. became the parent company of GT Solar Incorporated, our principal operating
subsidiary.

In July 2008, we completed an initial public offering of 30,300,000 shares of common stock by GT
Solar Holdings, LLC. In March 2010, we completed a secondary public offering of 28,750,000 shares of
common stock by GT Solar Holdings, LLC.

Industry Overview

Today, the majority of the world’s electricity supply is generated by fossil fuels such as oil, coal and
natural gas. Volatile global energy prices, increasing demand for electricity, particularly in developing
economies, growing environmental awareness of the consequences of fossil fuel-based energy sources
and the desire for energy security are driving the growth of renewable energy sources such as solar
systems. Solar systems are used in industrial, commercial and residential applications to convert
sunlight directly into electricity. Today, electricity costs generated from solar PV energy are higher than
electricity generated by traditional energy sources. To offset the higher costs associated with solar
energy and to encourage the adoption of alternative energy supplies, governments around the world
have implemented various tax credits and other incentives.

According to Solarbuzz, the global PV market, as measured by total customer installations, grew at
a compound annual growth rate of 50% between 2005 and 2009. The global economic recession which
began in 2008 slowed expansion of the solar industry through the middle of 2009 when the industry
began to experience an increase in demand. According to Solarbuzz, annual PV installations at end-
user sites worldwide for 2009 were an estimated 7,300 megawatts (MW) with global PV industry
revenues of approximately $38.5 billion for 2009. In its “Green World” scenario, Solarbuzz estimates



that in 2014 the annual PV installations at end-user sites may reach approximately 24,700 MW with
global PV industry revenues of approximately $78 billion for 2009.

The anticipated long-term growth of the solar PV industry is expected to increase investment in
manufacturing capacity by polysilicon producers and solar manufacturing companies. Total capital
expenditures associated with new manufacturing capacity for the production ot mono-crystalline and
multicrystalline silicon PV products in 2009 was approximately $17.0 billion, according to Solarbuzz, of
which approximately $10.0 billion was spent on new polysilicon production capacity. In its “Green
World” scenario, Solarbuzz estimates that, excluding emerging technologies. approximately 173,000
metric tons (MT) of polysilicon production capacity will be added from 2009 to 2014.

Information regarding markets, market size, market growth rates, forecasts and other industry data
contained in this Annual Report on Form 10-K consists of estimates based on data and reports
compiled by professional organizations, industry consultants and analysts, on data from other external
sources, and on our knowledge and internal surveys of the solar and polysilicon industries. Marketbuzz
2010, an annual report dated March 2010 prepared by Solarbuzz LLC, an international solar energy
market research and consulting company, was the primary source for third party industry data and
forecasts.

In view of the emerging nature of the solar and polysilicon industries and the absence of publicly
available information on most of the PV equipment and polysilicon manufacturers (including, without
limitation, their existing production capacity, business plans and strategies), the estimates for the size of
the solar and polysilicon markets and their projected growth rates set out in this Annual Report on
Form 10-K should be considered with caution. Certain market share information and other statements
in this Annual Report on Form 10-K regarding the solar and polysilicon industries and our position
relative to our competitors is not based on published statistical data or information obtained by
independent third parties. Rather, such information and statements reflect our management’s best
estimates based upon information obtained from trade and industry organizations and associations and
other contacts within the solar and polysilicon industries. While we believe our internal estimates to be
reasonable, they have not been verified by independent sources.

Manufacturing Trends

Manufacturers across the various scgments comprising the PV manufacturing process arc lowering
their manufacturing costs and improving cell efficiency in an effort to make solar generated electricity
more price competitive with electricity generated from traditional sources. According to the Solarbuzz
Marketbuzz 2010 report, solar module prices have fallen from an average of $3.30 per watt in the
fourth quarter of 2008 to an estimated $2.14 per watt in the first quarter of 2010. In the absence of a
significant reduction in the cost of electricity generated from traditional sources, we believe that end
user demand for solar energy will increase as production costs for solar energy decrease.

China continues to be one of the fastest growing global regions for PV manufacturing and
polysilicon production. According to the Solarbuzz Marketbuzz 2010 report, at the end of 2009, 65% of
the world’s PV silicon wafer production capacity was located in China (including Taiwan) , up from
59% in 2008. Economic incentives offered by the Chinese government and the availability of low cost
labor have accelerated the expansion of PV manufacturing capacity within the country. As a result,
demand for PV capital equipment into the region is increasing and demand in traditional solar PV
capital equipment markets such as Europe is decreasing. As a result of this trend, some capital
cquipment suppliers to the global PV manufacturing industry are choosing to locate manufacturing and
operations to Asia. In the fiscal year ended April 3, 2010, 81% of our revenue was tfrom existing or
new customers in Asia, with 63% gencrated from customers in China.

We also believe that the desire to reduce overall cost is driving the growth of PV manufacturing
and polysilicon production in China and is creating a trend towards PV manufacturers vertically
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integrating and expanding manufacturing capacity. Larger, better capitalized manufacturers improve
their competitive position by controlling a greater range of the PV manufacturing process. The
expanded scale of their operations enhances their ability to control costs, preserve margins, and manage
through the volatility in raw material prices. We have provided equipment to four of the five largest PV
manufacturers in China based on wafer manufacturing capacity, according to Solarbuzz data.

The PV Manufacturing Process

Polysilicon Ingot & Wafers Solar Cells Solar Modules

The production of multicrystalline-based PV modules includes a number of manufacturing steps.
The first step involves the production of raw polysilicon using one of several production techniques.
Raw polysilicon is then cast into a multicrystalline ingot in a DSS furnace. The ingot then moves into
the wafering operation where it is sawed into bricks and the bricks are then sawed into thin wafers.
Next the wafers are processed into solar cells through a series of etching, doping, coating and electrical
contact processes. The next step involves interconnecting and assembling solar cells into solar modules.
Finally, solar modules along with other system components such as batteries and inverters are installed
as solar power systems.

We design and sell capital equipment and related services used in both the polysilicon production
and ingot production segments of the PV manufacturing process.

Our Business Segments
Polysilicon Business

Polysilicon is a highly purified form of silicon that is a key raw material used to produce solar
wafers. The same material is also used to make semiconductor wafers for microelectronic applications.
Our polysilicon business offers CVD reactors and related equipment engineering services such as
trichlorosilane (TCS) and silane engineering services to existing polysilicon producers and new market
entrants. Our CVD reactors utilize the non-proprietary Siemens process, a widely used and proven
polysilicon production process which has been in existence for nearly fifty years. In July 2006, our
polysilicon business received its first order for CVD reactors from OCI Company, Ltd. (formerly DC
Chemical Co., Ltd.,) a leading Korean chemical company. From July 31, 2007 through April 3, 2010 we
shipped over 170 CVD reactors representing over 45,000 metric tons (MT) of polysilicon capacity.

CVD reactors—We sell CVD reactors that produce polysilicon. We market our CVD reactors under
the names SDR200 and SDR300. We began offering these products commercially in April 2006. Our



SDR200 CVD reactors arc producing at levels of approximately 200 MT of polysilicon annually and
our SDR300 CVD reactors, which were introduced during our fiscal year ended March 31, 2008, are
producing at levels of approximately 300 MT of polysilicon annually.

Customers for our polysilicon products include chemical companics and power gencration
companies that are entering the polysilicon market and solar wafer and cell manufacturers that are
vertically integrating the production of polysilicon into their operations to become more cost
competitive and meet their own production needs. All of the components for our CVD reactors are
manufactured by third parties using our designs. Our personnel focus on product design, engineering
services and project management providing technical know-how and process development related to the
commissioning and production of polysilicon.

Polysilicon services, parts and other—In addition to CVD reactors for polysilicon manufacturing, we
also provide technology and engincering services for the commissioning, start-up and optimization of
our equipment and technology. We provide the basic engineering packages and process licenses for the
production and purification of trichlorosilane and silane. We recently began offering hydrochlorination
technology which lowers the capital costs and power consumption of polysilicon production.
Hydrochlorination technology eliminates the need for silicon tetrachloride converters which are
required when using other technology. Our personnel also support the commissioning and startup of
our equipment and technology.

Photovoltaic Business

The primary focus of our PV business includes the manufacture and sales of DSS crystallization
furnaces and ancillary equipment required in the opcration of DSS crystallization furnaces to cast
multicrystalline silicon ingots. We belicve we have established a leading position in the market for
specialized furnace technology for the production of multicrystalline solar wafers. From April 1, 2005
through April 3, 2010, we shipped over 1,450 DSS crystallization furnaces representing approximately
7 gigawatts of ingot production capacity.

DSS crystallization furnaces—Our DSS furnace is a specialized furnace used to melt polysilicon and
cast multicrystalline ingots. Polysilicon is placed into a quartz crucible and the crucible is then loaded
into the chamber of the DSS furnace where it is cast into multicrystalline ingots under precise heating
and cooling conditions. Multicrystalline ingots are used to produce solar wafers, which ultimately
become solar cells. Solar cells made from multicrystalline wafers represented approximately 46% of all
solar cells produced in 2009 according to Solarbuzz. Our DSS crystallization furnaccs are capable of
applying precise incremental temperature changes, which is critical to forming quality ingots required
for high efficiency solar cells. We have developed proprietary control software systems to automate the
operation of the furnace during all stages of the crystal growth process. Our DSS furnaces share a
common architecture, which allows customers to cfficiently upgrade systems thus protecting their
investment and increasing their return on investment. We market our DSS crystallization furnaces
under the names DSS240, DSS450, and DSS450HP.

All of the components and assemblies for our DSS furnaces are manufactured by third parties
using our designs. Our manufacturing personnel focus on final assembly, integration and testing of the
DSS furnace prior to shipping the product to the customer. We also provide cngineering and product
design, quality control, process engineering and engineering services related to the operation of our
DSS furnaces.

Ancillary equipment—Our largest capacity DSS furnaces, the DSS450 and DSS450HP are capable
of producing ingots that weigh up to 450 kilograms. Our ancillary equipment provides operators with
material handling assistance during the preparation of the crucible before it is loaded with silicon and
during the loading and unloading of the crucible into the DSS furnace chamber at the start of the



growth process and out of the DSS furnace chamber at the conclusion of the ingot growth process. Our
ancillary equipment includes crucible coating stations, crucible manipulators, extraction tools and other
material handling systems required to safely transport material during the ingot growth process. We
report ancillary equipment revenue as other PV equipment.

Photovoltaic parts and services—The use of our products requires substantial technical know-how
and many of our customers rely on us to design and optimize their production processes as well as
train their employees in the use of our cquipment. We sell replacement parts and consumables used in
our DSS furnaces and other PV equipment. We also offer a range of services in connection with the
sale of cquipment, including facility design, equipment installation and integration, technical training
and manufacturing process optimization. We typically charge for these services separately from the
price of our equipment. As the number of our installed DSS crystallization furnaces continues to
expand, we believe that sales of upgrades, parts and services will grow as well. We report revenue from
PV parts and services as PV services, parts and other.

Turnkey integration services—We offer complete turnkey integration services, using third party
wafer, cell and module production equipment designed to produce a specified level of output. These
services are sold to new market cntrants in connection with the construction of new PV manufacturing
facilities. Most of our turnkey revenues have historically been from sales of wafer production lines,
which provide additional sales opportunities for our DSS crystallization furnaces. We report turnkey
revenue, exclusive of the DSS units, as other PV equipment. Our market for turnkey services has
substantially decreased in recent years due to the maturity of the industry. As our activity in this area
has correspondingly decreased, we have limited our marketing and sales efforts to identifying only
highly qualified prospects that are well capitalized. We are reviewing our turnkey integration services
and our plans with regards to this business will depend on the success of our current marketing efforts.

Our Competitive Strengths
We believe that our competitive strengths include:

* Large and growing presence in China, a major growth market for solar manufacturing—Today,
many of the world’s leading solar manufacturing companies are based in China (including
Taiwan), which according to Solarbuzz, accounted for approximately 65% of the world’s solar
wafer manufacturing capacity in 2009. We have provided equipment to four of the top five
leading PV manufacturers in China based on wafer manufacturing capacity, according to
Solarbuzz data.

We have been doing business in China since 2002 and are continuing to expand our base of
operations to better serve the growing number of our China-based customers. In September
2009, we opened our Shanghai production facility to provide spare parts inventory, a demo and
training center and other customer service capabilities for our Asia-based customers. We are also
establishing our new Asia subsidiary, based in Hong Kong, which will become our new Asia
headquarters. We expect this new facility to be operational in 2010. We believe that our
relationships with leading Chinese solar companies and our expanding base of operations in
China will enhance our ability to compete against the lower cost Chinese PV capital equipment
companies in our markets.

* Leading market position in crystal growth equipment for the multicrystalline solar industry—We
believe our DSS crystallization furnaces arc the most widely used furnaces for casting
multicrystalline ingots in the solar industry. Since the introduction of our DSS240 in 2005. we
have shipped over 1,450 furnaces to customers worldwide, the majority of which were to
manufacturers in China. Our furnaces produce high quality crystalline ingots with high reliability
and low cost of ownership.



« Recognized supplier to new entrants o the polysilicon industry—Our polysilicon production
technology is recognized for its ability to produce very high quality polysilicon at a low cost per
kilogram. Our first commissioned new polysilicon production facilities was for OCI
Company, Ltd (formerly DC Chemical Co. Ltd.), a large South Korean chemical company. In its
“Green World” scenario, Solarbuzz estimates that from 2009 to 2014, at the low end of its
forccasts and excluding emerging technologies, approximately 173,000 MT of polysilicon
production capacity will be added by existing producers and new entrants. As one of a small
number of companies providing CVD reactors commercially, we believe we are well positioned
to successfully compete for these opportunities.

s Supplier of equipment to many of the world’s leaders in the solar industry—We have been providing
manufacturing equipment to the solar industry for over 14 years and have supplied equipment to
many of the world’s lcading polysilicon, solar wafer, cell and module manufacturers, including
OCI Company, Ltd, (formerly DC Chemical Co., Ltd.), LDK Solar Co., Ltd., (LDK), Baoding
Tianwei Yingli New Energy Resources Co., Ltd. (Yingli), Changzhou Trina Solar
Energy Co., Ltd. (Trina) AG, and GCL—Poly Energy Holdings Limited. We believe our
customer relationships will support continued growth in our business.

« Large installed base—We believe our installed base of DSS units and other PV equipment
promotes recurring sales of additional equipment because of the high costs associated with
changing equipment suppliers. In addition, we believe our large and growing installed base will
support higher sales of parts and service in the future as our customers’ equipment ages.

« Outsourced manufacturing model—QOur manufacturing model is different from many capital
equipment manufacturers in that we outsource most of the components used in our PV
equipment and the manufacturing of our polysilicon equipment. All of the components of our
polysilicon products arc shipped directly from our qualified vendors to the customer installation
site. Components for our DSS crystallization furnaces are shipped to our facility in Merrimack,
New Hampshire, where they are integrated into the final system prior to shipping to the
customer. This model results in a highly flexible cost structure, modest working capital and
physical plant requirements and a relatively small number of manufacturing employees. Our
flexible model provides a strategic advantage during downward market swings because it creates
a low cost structure for our operations.

* Strong balunce sheet with no debr—Our strong financial position allows us to use our cash flows
from operations on strategic initiatives such as investments in new products or services or other
growth opportunities rather than on debt service. Additionally, we believe that our liquid
working capital position is important due to the volatility that has occurred and may occur in the
future in the solar industry.

Our Growth Strategies
The significant components of our strategy include the following:

e Better serve our customers by expanding our customer service and sales operations in Asia—
Approximately 81% of our revenue for the fiscal year ended April 3, 2010 was generated from
customers located in Asia. with the highest percentage of those customers located in China. To
better serve their needs, we are establishing a new base of operations located in Hong Kong. We
expect to commence operations there in 2010. We believe that expanding our Asia operations
will allow us to improve our competitiveness against other low cost capital equipment suppliers
based primarily in China. It will also allow us to be more responsive to our customers when they
require service. Our Shanghai facility will continue to provide rapid shipment of replacement
parts to customers when service is required, which will minimize our customers’ production
downtime.
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* Protect our customers” investments in capital equipment by providing technical improvements for
existing products that enhance their productivity and efficiency—As a capital equipment supplier we
believe product innovation and technology research and development are critical to preserving
our market leadership. Our strategy is to offer improvements on our products in terms of
performance and cost reductions which help our customers lower their manufacturing costs and
improve their return on investment.

During the fiscal ycar ended April 3, 2010, we began offering equipment and cngineering
services to assist companies with the production of trichlorosilane (“TCS”), an essential raw
material in both the semiconductor and solar industrics and introduced the DSS450HP, our
latest version of the DSS450 product architecture. We also offer DSS450HP upgrades for sale
which allows customers to achieve productivity increases of approximately 15% using their
current DSS450 and approximately 50% using their current DSS240. We intend to continue to
introduce new products that protect our customers’ capital equipment investment and that lower
their PV manufacturing costs.

* Develop or acquire complementary technologies or businesses—We believe that the solar PV
market is still fragmented but is moving toward higher levels of vertical integration throughout
the PV manufacturing process. We believe our expertise in crystallization technology and the
consolidation of the PV manufacturing industry will lead to opportunities for us to expand our
product offerings through selective acquisitions. We will look for opportunities that build upon
our core strengths in crystallization technologies.

Competition

We compete on the basis of reputation, technology, delivery, service (both installation and
aftermarket) and price. While our turnkey business participates in all stages of the PV manufacturing
process, we principally compete with equipment manufacturers in markets for CVD reactors for the
production of polysilicon and DSS furnaces for the production of multicrystalline ingots.

Polysilicon business—Our CVD reactor products and other related services face direct competition
from a small number of new entrants to the polysilicon production market. These competitors include
MSA Apparatus Construction for Chemical Equipment Ltd, Centrotherm Elektrische
Anlagen GmbH & Co., Morimatsu Industry Co. Ltd. and Poly Plant Project, Inc. We also face indirect
competition from large, well-established companies that produce polysilicon primarily for the
semiconductor industry. These companies have developed polysilicon production technology for their
own use which they do not market to third parties. These indirect competitors include Hemlock
Semiconductor Corporation, Wacker Chemie AG, Tokuyama Corporation, MEMC Electronic
Materials, Inc., Renewable Energy Corporation ASA and M Setek Company Ltd.

Photovoliaic business—Over the past several years, we have seen the emergence of new, low-cost
competitors to our DSS crystallization furnaces. These competitors include ALD Vacuum Technologies
AG, JYT Corporation, Ferrotec Corporation, PVA TePla AG, Centrotherm Elektrische
Anlagen GmbH & Co., Jing Gong Technology as well as a number of other furnace manufacturers.
Several of these competitors, such as Centrotherm and Ferrotec are large integrated manufacturers
with significant resources capable of competing for business globally.

Customers

We sell our products and services globally to polysilicon producers and solar wafer. cell and
module manufacturers. Our customers include, or are suppliers to, some of the world's leading solar
wafer and cell manufacturers.



In any one year, we typically have a small number of customers, with any one customer
representing a significant percentage of our total revenue. However, our customers and/or their
contribution to our revenue typically change from year to year, as different customers replace
equipment and undertake projects to add manufacturing capacity. The following customers comprised
10% or more of the Company’s total net revenues for the fiscal years ended April 3, 2010, March 28,
2009 and March 31, 2008:

Fiscal Year Ended

April 3, 2010 March 28, 2009 March 31, 2008
% of % of % of
Revenue Total Revenue Total Revenue Total
o (dollars in thousands)
LDK Solar Co., Ltd . .. ...... .. ... ... ... $185,249  349% $108,781  20% $152271 62%
OCI Company Ltd (formerly DC Chemical
Co.Ltd) ..o * % 92544 17% * *%
Baoding Tianwei, Yingli New Energy
Resources Co., Ltd . . ... ... ... ... .. .. * *p 74,533 14% * *%%
Glory Silicon Energy Co., Ltd. . ............. * *% 57,896 11% * T

*

Revenue from these customers was either zero or less than 10% of the total revenue during the
period.

We believe that our sales to customers in Asia will continue to be a significant portion of sales
over the next several years as polysilicon and PV manufacturing continues to grow in that region. For
more information about our revenue by geographic region and our revenue, gross profit and assets by
segment, please refer to Note 16 in our Consolidated Financial Statements included elsewhere in this
Annual Report on Form 10-K.

Sales, Marketing and Customer Support

We market our products principally through a direct sales force, as well as through regional
indirect sales representatives who solicit orders and identify potential sales opportunities in markets
where our business is less established. All sales are made directly by us to the customer and our
indirect sales representatives are not authorized to enter into sales contracts on our behalf.

Sales terms

We have established standard terms and conditions of sale for our products; however, sales
contracts and prices can vary and are generally negotiated on a case-by-case basis. Customers are
generally required to make a cash deposit when the order is placed. Customers occasionally require us
to provide a standby letter of credit to secure the cash deposit. In addition to cash deposits, customers
are also generally required to either post a letter of credit or make advance payments of typically 90%
of the value of the equipment prior to shipment. The balance, typically 10%, is paid upon customer
acceptance of the products sold, which typically occurs within a two to twelve month period after
shipping based upon contract terms. Because of the longer production times associated with our CVD
reactors, customers are also required to make a series of installment payments as production milestones
are achieved in addition to the initial cash deposit. In the event market conditions deteriorate, our
existing terms and conditions may not be sustainable.

Product warranty

Our polysilicon products are generally sold with a standard warranty typically for a period not
exceeding twenty-four months from delivery. Our PV products are generally sold with a standard



warranty for technical defects for a period equal to the shorter of: (i) twelve months from the date of
acceptance by the customer; or (ii) fifteen months from the date of shipment. The warranty is typically
provided on a repair or replacement basis and includes both products we manufacture and products
that we supply our customers from other manufacturers. Our warranty expenses were $1.1 million for
the fiscal year ended April 3, 2010, $2.3 million for the fiscal year ended March 28, 2009, and

$1.9 million for the fiscal year ended March 31, 2008.

Customer support

Our polysilicon production equipment and crystallization furnaces are critical to the operation of
our customers manufacturing operations. Prior to an order being placed, a customer service
representative advises the customer with respect to its facilities requirements and undertakes modeling
of expected operating costs. Following delivery, our engineers assist with installation and integration of
cquipment at the customer’s facility. After the sale is complete we often provide support services for a
fee. As the number of our product installations increases, we will continue to enhance our service and
support.

Manufacturing and Suppliers

Our manufacturing model is different from many capital equipment manufacturers in that we
outsource most of the components used in our PV equipment. Our factory focuses on assembly
operations and the production of proprietary components. Nearly all of the components of our
polysilicon products are shipped directly from our qualified vendors to the customer installation site.
Components for our DSS crystallization furnaces are shipped to our facility in Merrimack, New
Hampshire, where they are integrated into the final system prior to shipping to the customer. This
model results in a highly flexible cost structure, modest working capital and physical plant requircments
and a relatively small number of manufacturing employees. Our flexible model provides a strategic
advantage during downward market swings because it creates a low cost structure for our operations.

Our DSS manufacturing operation uses a “forecast manufacturing” methodology to project our
raw material needs sufficiently in advance of manufacturing lead times, diminishing the threat of spot
price volatility and generally minimizing the effect of supply shortages and disruptions. We believe this
approach reduces product delivery times and increases scalability and factory utilization. Our polysilicon
and turnkey operations procure materials when customer orders are received.

We purchase a range of materials and components for use in our products from other
manufacturers. We also purchase equipment from third party manufacturers for resale as part of our
turnkey solutions. Many component parts purchased by us are made to our specifications and under
appropriate confidentiality arrangements. Purchased components represented approximately 87%, 85%,
and 81% of cost of goods sold in the fiscal year ended April 3, 2010, March 28, 2009, and March 31,
2008, respectively. We attempt to secure multiple suppliers of our components to ensure adequate
supply. In addition, we do not use any single supplier to produce all of the components for any single
product in order to reduce the risk that a supplier could replicate our products. We believe that these
materials and components are readily available from multiple sources and that we arc not dependent
on any single supplier or limited group of suppliers. We have well-cstablished relationships with various
domestic and foreign suppliers of the components used in our products. We generally are required to
make a series of pre-payments to these vendors, which we fund from the deposits we receive from
customers.

Research, Development and Engineering

Our research and development activitics are focused on advancing, developing and improving
technologies for the markets we serve. We also have cooperative research and development agreements



with certain universities, customers and suppliers. Our research and development expense was
$21.4 million in the fiscal year ended April 3, 2010; $18.3 million in the fiscal year ended March 28,
2009; and $10.5 million in the fiscal year ended March 31, 2008.

Intellectual Property

We believe that our competitive position depends, in part, on our ability to protect our intellectual
property resulting from our research, development, engineering, manufacturing, marketing, and
technical and customer service activities. Under our intellectual property strategy we protect our
proprietary technology through a combination of patents, trademarks, copyrights, know-how, trade
secrets, as well as employee and third party confidentiality and assignment of rights agreements. We
focus on developing, identifying and protecting our technology and resulting intellectual property in a
manner that supports our overall business and technology objectives. Although we rely on intellectual
property that is primarily developed in-house for our solar and polysilicon equipment and related
products, we also enter into patent and/or technology licenses with other parties when such licenses
would advance or complement our products and technology or would otherwise be in our best interest.

One of the principal means of protecting our proprietary technology, including technical processes
and equipment designs, is through trade secret protection and confidentiality agreements. Our
personnel, including our research and development personnel, enter into confidentiality agreements and
non-competition agreements with us. These agreements further address intellectual property protection
issues and require our employees to assign to us, among other things, all of the inventions, designs and
technologies they develop during the course of their employment with us. We also generally require our
customers and business partners to enter into confidentiality agreements before we disclose any
sensitive aspects of our technology or business plans.

We seck patent protection in various countries when it is consistent with our strategy and the
protection afforded justifies the required disclosure costs associated with the filing. We own, or have
applied for, various patents and patent applications in the United States and other countries relating to
our products, product uses and manufacturing processes. The patents and patent applications vary in
scope and duration. As of April 3, 2010, we owned twelve issued patents in the PV and semiconductor
fields in the United States and had held seven patents in other jurisdictions. Although the products
made, sold or used under our patents or technology licenses are important to us, we believe at this
time that our business as a whole is not materially dependent on any particular patent or technology
license, or on the licensing of our patents or technology to third parties, other than our customers.

We have not been subject to any material claims for infringement, misappropriation or other
violation of intellectual property rights, claims for compensation by employee inventors or claims
disputing ownership of our proprietary technologies.

Order Backlog

Our order backlog consists of signed purchase orders or other written contractual commitments.
The table below sets forth our order backlog as of April 3, 2010 and March 28, 2009 by product
category:

April 3, 2010 March 28, 2009
% of % of
Product Category Amount  Backlog Amount  Backlog
(doliars in millions)
Photovoltaic business . . . . ................. $441 49% $§ 341 29%
Polysilicon business . . ... ... ... oo 465 51% 836 1%
Total . ... . $906 100% $1,177 100%
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Our order backlog as of April 3, 2010, included deferred revenue of $82.1 million related to our
photovoltaic business and $252.2 million related to our polysilicon business. Deferred revenue
represents equipment that had been shipped to customers but not yet recognized as revenue. Cash
received in deposits related to our order backlog were $119.6 million as of April 3, 2010, and
substantially all of the contracts in our order backlog require the customer to either post a standby
letter of credit in our favor or make advance payment prior to shipment of equipment. From the date
of a written commitment, we generally would expect to deliver PV products over a period ranging from
three to nine months and polysilicon products over a period ranging from twelve to eighteen months,
although portions of the related revenue are expected to be recognized over longer periods in many
cases. Disregarding the cffect of any contract terminations or modifications, we would cxpect to convert
approximately 50% of our April 3, 2010 order backlog into revenue during fiscal year 2011, and
approximately 50% during fiscal 2012 and 2013. Although, most of our orders require substantial
non-refundable deposits, our order backlog as of any particular date should not be relied upon as
indicative of our revenues for any future period. We began tracking our backlog as a performance
measure on a consistent basis during 2007.

If a customer fails to perform on a timely basis, and such failure continues after notice of breach
and a cure period, we may terminate the contract. Qur contracts do not contain cancellation provisions
and in the event of a customer breach, the customer may be liable for contractual damages. During the
fiscal year ended April 3, 2010, we terminated or modified contracts resulting in a $105 million
reduction in our order backlog (95% of the reduction was from 9 contracts) as compared to the fiscal
year ended March 28, 2009, during which we terminated or modified contracts resulting in a
$39 million reduction in our order backlog (95% of the reduction was from 7 contracts). During the
fiscal years ended April 3, 2010 and March 28, 2009 we recorded revenues of $21.1 million and
$4.0 million, respectively, from terminated contracts.

Although we have a reasonable expectation that most of our customers will substantially perform
on their contractual obligations, we monitor those contracts that we believe to be at risk which include
contracts with customers to whom we have sent notices of breach for failure to provide letters of credit
or to make payments when due. We conduct negotiations with certain customers who have requested
that we extend their delivery schedules or make other contract modifications or who have not provided
letters of credit or made payments in accordance with the terms of their contracts. We engage in a
certain level of these negotiations in the ordinary course. We monitor the effect, if any, that these
negotiations may have on our future revenue recognition. If we cannot come to an agreement with
these customers, our order backlog could be reduced.

As a result of the economic downturn that began during the fiscal year ended March 28, 2009, we
experienced an increase in the amount of backlog that we considered to be at risk which was
substantially higher than in prior periods. As a result of contract terminations which occurred during
the fiscal year ended April 3, 2010 and the satisfactory resolution of other contracts that were
considered at risk, our assessment of the risk in our order backlog as of April 3, 2010 is substantially
lower than our estimates in prior interim periods. However, other customers with contracts in our order
backlog that are not currently under negotiation may approach us with similar requests in the future, or
may fail to provide letters of credit or to make payments when due, which could further reduce our
order backlog. If we cannot come to an agreement with these customers, our order backlog could be
further reduced.

As of April 3, 2010, our order backlog consisted of contracts with 26 PV customers, 14 of which
have orders of $3 million or greater and contracts with 7 polysilicon customers, 6 of which have orders
of $3 million or greater. Our order backlog as of April 3, 2010, included $619 million attributed to
three customers each representing 10% or more our order backlog.
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Employees

As of April 3, 2010, we employed 384 full-time employee cquivalents and contract personnel,
consisting of 121 engincering and research and development employces; 41 customer service
representatives; 8 executives; 18 sales and marketing employces; 85 finance, general and administrative
employees; 101 manufacturing staff; and 10 information technology employees. As of April 3, 2010, 268
employces were located at our headquarters in New Hampshire, 57 employees were located at our
Montana facility and 70 employees were located at our Asia facilitics. None of our employecs are
currently represented by labor unions or covered by a collective bargaining agrecment. We believe that
relations with our employees are satisfactory.

Environmental Matters

Our facility in Merrimack, New Hampshire is subject to an industrial user discharge permit
governing the discharge of wastewater to the Merrimack sewer system. There are no further
cnvironmental related permits required by us that are material to our business. We are not aware of
any environmental issues that would have a material adverse effect on our operations generally.

Available Information

Our internet website address is http://www.gtsolar.com. Through our website, we make available,
free of charge. our annual report on Form 10-K, quarterly reports on Form 10-Q, current reports on
Form 8-K and any amendments to those reports, as soon as reasonably practicable after such materials
are electronically filed, or furnished to, the Securities & Exchange Commission (“SEC”). These SEC
reports can be accessed through the investor relations section of our website. The information found on
our website is not part of this or any other report we file with or furnish to the SEC.

The charters of our Audit Committee, Compensation Committee, Nominating and Corporate
Governance Committee, as well as our Code of Conduct and Code of Ethics for Senior Financial
Officers, and Corporate Governance Guidelines are available on our website at www.gtsolar.com under
“Corporate Governance”. These items are also available in print to any stockholder who requests them
by calling (603) 883-5200. This information is also available by writing to us, attention: Corporate
Secretary, at the address on the cover of this Annual Report on Form 10-K.

Item 1A. Risk Factors

Our business, operating results and cash flows can be impacted by a number of factors, any one of
which could cause our actual results to vary materially from recent results or from our anticipated
future results. You should carefully consider the risks described below and the other information in this
report before deciding to invest in shares of our common stock. These are the risks and uncertainties
we believe are most important for you to consider. Additional risks and uncertainties not presently
known to us, which we currently deem immaterial or which are similar to those faced by other
companies in our industry or business in general, may also impair our business operations. If any of the
following risks or uncertainties actually occurs, our business, financial condition and operating results
would likely suffer. In that event, the market price of our common stock could declinc and an investor
in our common stock could lose all or part of their investment.

Risks Related to Our Business Generally

General economic conditions may have an adverse impact on demand for our products.

Demand for products requiring significant capital expenditures, such as our DSS units and CVD
reactors, is affected by general economic conditions. A downturn in the global construction market
reduces demand for solar panels in new residential and commercial buildings, which in turn reduces
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demand for our products that are used in the manufacture of PV wafers, cells and modules and
polysilicon for the solar power industry. Uncertainties about economic conditions, negative financial
news, tighter credit markets and declines in asset values have caused our customers to postpone making
purchases of capital equipment. Increasing budgetary pressures could reduce or eliminate government
subsidies and economic incentives for on-grid solar electricity applications. A prolonged downturn in
the global economy could have a material adverse effect on our business in a number of ways,
including decreased demand for our products, which would result in lower sales and reduced backlog.

Uncertainty about future economic conditions makes it challenging for us to forecast our operating
results, make business decisions and identify the risks that may affect our business. If we are not able
to timely and appropriately adapt to changes resulting from the difficult macrocconomic environment,
our business, results of operations and financial condition may be materially and adversely affected.

Current or future credit and financial market conditions could materially and adversely affect our business
and results of operations in several ways.

As widely reported, financial markets in the United States, Europe and Asia experienced extreme
disruption recently, including, among other things, extreme volatility in sccurity prices, severely
diminished liquidity and credit availability, rating downgrades of certain investments and declining
valuations of others. There can be no assurance that there will not be further deterioration in credit
and financial markets and confidence in economic conditions. These economic developments affect
businesses such as ours in a number of ways. The current tightening of credit in financial markets has
resulted in reduced funding worldwide and a higher level of uncertainty for solar module
manufacturers. As a result, some of our customers have becn delayed in securing or prevented from
securing funding adequate to honor their existing contracts with us or to enter into new contracts to
purchase our products. We believe the reduced availability of funding for new manufacturing facilities
and facility expansions, together with reduced demand for solar panels, has caused a decrease in orders
for our products. We currently require most of our customers to prepay a portion of the purchase price
of their orders. We usc these customer deposits to prepay our suppliers to reduce the need to borrow
to cover our cash needs for working capital. This practice may not be sustainable if the recent market
conditions continue. Some of our customers who have become financially distressed have failed to
provide letters of credit or make payments in accordance with the terms of their existing contracts. If
customers fail to post letters of credit or make payments, and we do not agree to revised terms, it
could have a significant impact on our business, results of operations and financial condition.

During the fiscal years ended April 3, 2010 and March 28, 2009, some of our customers failed to
make deposits when due under their contracts, and we terminated those contracts. In addition, certain
customers requested extensions of delivery dates and other modifications. The resulting contract
modifications included lower pricing and reductions in the number of units deliverable under the
contracts, thereby reducing our order backlog. As a result of these terminations and other contract
modifications, our order backlog was reduced by $105 million during the fiscal year ended April 3, 2010
and by $39 million during the fiscal year ended March 28, 2009.

As a result of customer delays or contract terminations, we often reschedule or cancel purchase
orders with our vendors to procure materials and reimburse the vendor for costs incurred to the date
of termination plus predetermined profits. In cases where we arce not able to cancel or modify purchase
orders impacted by customer delays or terminations, our purchase commitments may exceed our order
backlog requirements and we may be unable to redeploy the undclivered equipment. For example,
during the year ended March 28, 2009, we rescheduled and/or cancelled commitments to our vendors
as a result of customer delays. contract modifications and terminations and we recorded losses of
$11.3 million relating to expected forfeitures of vendor advances and reserves against advances on
inventory purchases with vendors that had become financially distressed.
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Delays in deliveries could cause us to have inventories in excess of our short-term needs and may
delay our ability to recognize revenue on contracts in our order backlog. Additional contract breaches
or cancellation of orders would prevent us from recognizing revenue on contracts in our order backlog
and may require us to reschedule and/or cancel additional commitments to vendors in the future.

Such credit and financial market conditions may similarly affect our suppliers. We may lose
advances we make to our suppliers in the event they become insolvent because our advances are not
secured or backed by letters of credit. The inability of our suppliers to obtain credit to finance
development or manufacture our products could result in delivery delays or prevent us from delivering
our products to our customers. In addition, the volatility in the credit markets has severely diminished
liquidity and capital availability. While the ultimate outcome of the disruptions in the credit markets
cannot be predicted, they may result in events that could prevent us from obtaining new financing on
commercially acceptable terms.

We are unable to predict the likely duration and severity of the disruption in financial markets and
adverse worldwide economic conditions and any resulting effects or changes, including those described
above, may have a material and adverse effect on our business, results of operations and financial
condition.

Amounts included in our order backlog may not result in actual revenue or translate into profits.

Although our order backlog is based on signed purchase orders or other written contractual
commitments, we cannot guarantee that our order backlog will result in actual revenue in the originally
anticipated period or at all. In addition, the contracts included in our order backlog may not generate
margins equal to our historical operating results. We began to track our order backlog on a consistent
basis as a performance measure in 2007, and as a result, we do not have significant experience in
determining the level of realization that we will actually achieve on our backlog. Our customers may
experience project delays or defaults on the terms of their contracts with us as a result of external
market factors and economic or other factors beyond our control. If a customer fails to perform its
contractual obligations and we do not reasonably expect such customer to perform its obligations, we
may terminate the contract. In addition, our backlog is at risk to varying degrees to the extent
customers request that we extend the delivery schedules and make other modifications under their
contracts in our order backlog. Any contract modifications that we negotiate could likely include an
extension of delivery dates, and could result in lower pricing or in a reduction in the number of units
deliverable under the contract, thereby reducing our order backlog. Our order backlog includes
contracts with customers to whom we have sent notices of breach for failure to provide letters of credit
or to make payments when due. If we cannot come to an agreement with these customers, it could
result in a further reduction of our order backlog. Other customers with contracts in our order backlog
that are not currently under negotiation may approach us with requests for delays in the future, or may
fail to make payments when due, which could further reduce our order backlog. As a result of
terminations and other contract revisions, our order backlog was reduced by $105 million during the
fiscal year cnded April 3, 2010 and by $39 million during the fiscal year ended March 28, 2009. If our
order backlog fails to result in revenue in a timely manner, or at all, we could experience a reduction
in revenue, profitability and liquidity.



We currently depend on a small number of customers in any given fiscal year for a substantial part of our
sales and revenue.

In each fiscal year, we depend on a small number of customers for a substantial part of our sales
and revenue. For example, in the fiscal year ended April 3, 2010, one customer accounted for 34% of
our revenue, in the fiscal year ended March 28, 2009, four customers accounted for 62% of our
revenue and in the fiscal year ended March 31, 2008, one customer accounted for 62% of our revenue.
In addition, as of April 3, 2010, we had a $907 million order backlog of which $619 million was
attributable to three customers. As a result, the default in payment by any of our major customers, the
loss of existing orders or lack of new orders in the future, or a change in the product acceptance
schedule by such customers could significantly reduce our revenues and have a material adverse effect
on our financial condition, results of operations, business and/or prospects. We anticipate that our
dependence on a limited number of customers in any given fiscal year will continue for the foreseeable
future. There is a risk that existing customers will elect not to do business with us in the future or will
experience financial difficulties. Furthermore, many of our customers are at an early stage and many
are dependent on the equity capital markets to finance their purchase of our products. As a result,
these customers could experience financial difficulties and become unable to fulfill their contracts with
us. There is also a risk that our customers will attempt to impose new or additional requirements on us
that reduce the profitability of sales to those customers for us. If we do not develop relationships with
new customers, we may not be able to increase, or even maintain, our revenue, and our financial
condition, results of operations, business and/or prospects may be materially adversely affected.

Our success depends on the sale of a limited number of products.

A significant portion of our operating profits has historically been derived from sales of DSS units,
CVD reactors and STC converters, which sales accounted for 91% of our revenue for the fiscal year
ended April 3, 2010, 89% of our revenue in the fiscal year ended March 28, 2009 and 79% of our
revenue in the fiscal year ended March 31, 2008. There can be no assurance that DSS units and CVD
reactors sales will increase beyond, or be maintained at, past levels. We believe that sales of our STC
converters will be substantially lower in the future due to changes in technology. Factors affecting the
level of future sales of these products include factors beyond our control, including, but not limited to,
demand for solar products and competing product offerings by other equipment manufacturers. There
can be no assurance that we will be able to successtully diversify our product offering and thereby
increase our revenue and/or maintain our profits in the event of a decline in DSS units and CVD
reactors sales. If sales of these products decline for any reason, our financial condition, results of
operations, business and/or prospects could be materially adversely affected.

We depend on a limited number of third party suppliers.

We use component parts supplied by a small number of third party suppliers in our products and
source most equipment used in our turnkey solutions from third party suppliers. Our supplier
agreements are typically short-term in nature, which leaves us vulnerable to the risk that our suppliers
may change the terms on which they have previously supplied products to us or cease supplying
products to us at any time and for any reason. There is no guarantee that we will maintain
relationships with our existing suppliers or develop new relationships with other suppliers. In addition,
many of our suppliers are small companies that may cease operations for any reason, including
financial viability reasons, and/or may be unable to meet increases in our demand for component parts
and equipment, as we expand and grow our business. We are also dependent on our suppliers to
maintain the quality of the components we use and the increased demands placed on these suppliers as
we continue to grow may result in quality control problems. We may be unable to identify replacement
or additional suppliers or qualify their products in a timely manner and on commercially reasonable
terms. Component parts supplied by new suppliers may also be less suited to our products than the
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component parts supplied by our existing suppliers. Certain of the component parts used in our
products have been developed, made or adapted specifically for us. Such parts are not generally
available from many vendors and could be difficult to obtain elsewhere. As a result, there may be a
significant time lag in securing an alternative source of supply.

Our failure to obtain sufficient component parts and/or third party equipment that meet our
requirements in a timely manner and on commercially reasonable terms could interrupt or impair our
ability to assemble our products and provide turnkey solutions, and may adversely impact our plans to
expand and grow our business, as well as result in a loss of market share. Further, such failure may
prevent us from delivering our products as required by the terms of our contracts with our customers,
and may harm our reputation and result in breach of contract and other claims being brought against
us by our customers. Any changes to our current supply arrangements, whether to the terms of supply
from existing suppliers or a change in our supplicrs, may also increase our COsts.

As a result of any of the forcgoing factors, our financial condition, results of operations, business
and/or prospects could be materially adversely affected.

We may face product liability claims and/or claims in relation to third party equipment.

It is possible that our products could result in property damage and/or personal injury, whether by
product malfunctions, defects, improper use or installation or other causes. We cannot predict whether
or not product liability claims will be brought against us or the effect of any resulting negative publicity
on our business, which may include loss of existing customers, failure to attract new customers and a
decline in sales. The successful assertion of product liability claims against us could result in potentially
significant monetary damages being payable by us, and we may not have adequate resources to satisfy
any judgment against us. Furthermore, it may be difficult to determine whether any damage or injury
was due to product malfunction or operator error. For example, two of our customers have experienced
accidents at their respective facilities involving our DSS units, one of which occurred in December
2006, and resulted in two deaths. To date, we have not received any product liability or other claims
with respect to these or any other accidents. The bringing of product liability claims against us, whether
ultimately successful or not, could have a material adverse effect on our financial condition, results of
operations, business and/or prospects.

We provide third party equipment in connection with both turnkey solutions and stand-alone sales.
There can be no guarantee that such third party equipment will function in accordance with our
intended or specified purpose or that the customer’s personnel, in particular those who are
inexperienced in the use of the specialized equipment sold by us, will be able to install and operate it,
which may result in the return of products and/or claims by the customer against us. In the event of a
claim against us, there is no guarantee that we will be able to recover all or any of our loss from the
third party equipment provider. Any such claim, in particular in the case of a turnkey solution where
the customer may return other equipment sold by us or cancel related orders, could have a material
adverse effect on our financial condition, results of operations, business and/or prospects.

Our future success depends on our management team and on our ability to attract and retain key employees
and to integrate new employees into our management leam successfully.

We are dependent on the services of our management team. Although certain of these individuals
are subject to service agreements with us, any and all of them may choose to terminate their
employment with us on thirty or fewer days’ notice. The loss of any member of the management team
could have a material adverse effect on our financial condition, results of operations, business and/or
prospects. There is a risk that we will not be able to retain or replace these or other key employees.
Integrating new employees into our management team could prove disruptive to our daily operations,
require a disproportionate amount of resources and management attention and ultimately prove
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unsuccessful. This may have a material adverse effect on our financial condition, results of operations,
business and/or prospects.

We may be unable to attract, train and retain technical personnel.

Our future success depends, to a significant extent, on our ability to continue to develop and
improve our technology and to attract, train and retain experienced and knowledgeable technical
personnel. Recruiting and retaining capable personnel, particularly those with expertise in the
polysilicon or solar products industries, is vital to our success. There is substantial competition for
qualified technical personnel, and qualified personnel are currently, and for the foreseeable future arc
likely to remain, a limited resource. Locating candidates with the appropriate qualifications can be
costly, time-consuming and difficult. There can be no assurance that we will be able to attract new, or
retain existing, technical personnel. We may need to provide higher compensation or increased training
to our personnel than current levels. If we are unable to attract and retain qualified personnel, or are
required to change the terms on which our personnel are employed, our financial condition, results of
operations, business and/or prospects may be materially adversely affected.

We may be unable to protect our intellectual property adequately and may face litigation to enforce our
intellectual property rights.

Our ability to compete effectively against other solar equipment manufacturers will depend, in
part, on our ability to protect our current and future proprietary technologies, product designs, product
uses and manufacturing processes under relevant intellectual property laws including, but not limited,
to laws relating to patents and trade secrets.

We own various patents and patent applications in the United States and other countries relating
to our products, product uses and manufacturing processes. To the extent that we rely on patent
protection, our patents may provide only limited protection for our technology and may not be
sufficient to provide competitive advantages to us. For example, competitors could develop similar or
more advantageous technologies or design around our patents or otherwise employ alternative
products, equipment or processes that may successfully compete with our products and technology. In
addition, patents are of limited duration. Any issued patents may also be challenged, invalidated or
declared unenforceable. If our patents are challenged, invalidated or declared unenforceable, other
companies will be better able to develop products that compete with ours, which could adversely affect
our competitive business position, business prospects and financial condition. Further, we may not have
or be able to obtain, effective patent protection in all of our key sales territories. Our patent
applications may not result in issued patents and, even if they do result in issued patents, the patents
may not include rights of the scope that we seek. The patent position of technology-oriented
companies, including ours, is uncertain and involves complex legal and factual considerations.
Accordingly, we do not know what degree of protection we will obtain from our proprietary rights or
the breadth of the claims allowed in patents issued to us or to others. Further, given the costs of
obtaining patent protection, we may choose not to protect certain innovations that later turn out to be
important to our business.

>

Third parties may infringe, misappropriate or otherwise violate our proprietary technologies,
product designs, manufacturing processes and our intellectual property rights therein, which could have
a material adverse effect on our financial condition, results of operations, business and/or prospects.
Because the laws and enforcement mechanisms of various countries that we seek protection in may not
allow us to adequately protect our intellectual property rights, the strength of our intellectual property
rights will vary from country to country. Litigation to prevent, or seek compensation for such
infringement, misappropriation or other violation may be costly and may divert management attention
and other resources away from our business without any guarantce of success.



We also rely upon proprietary manufacturing expertise, continuing technological innovation and
other know-how or trade secrets to develop and maintain our competitive position. While we generally
enter into confidentiality and non-disclosure agreements with our employees and third parties to
protect our intellectual property, such confidentiality and non-disclosure agreements could be breached
and are limited, in some instances, in duration and may not provide meaningful protection for the
trade secrets or proprietary manufacturing expertise that we hold. We have had in the past and may
continue to have certain of our employees terminate their employment with us to work for one of our
customers or competitors. Adequate or timely remedies may not be available in the event of
misappropriation, unauthorized use or disclosure of our manufacturing expertise, technological
innovations and trade secrets. In addition, others may obtain knowledge of our manufacturing
expertise, technological innovations and trade secrets through independent development or other legal
means and, in such cases, we may not be able to assert any trade secret rights against such a party.

We may face claims in relation to the infringement or misappropriation of third-party intellectual property
rights.

Notwithstanding our intellectual property rights, we may be subject to claims that our products,
processes or product uses infringe the intellectual property rights of others. These claims, even if
meritless, could be expensive and time consuming to defend. In addition, if we are not successful in our
defense of such claims, we could be subject to injunctions and/or damages, or be required to enter into
licensing arrangements requiring royalty payments and/or use restrictions. In some instances, licensing
arrangements may not be available to us or, if available, may not be available on acceptable terms.

We face potential claims by third parties of infringement, misappropriation or other violation of
such third parties” intellectual property rights. From time to time we have received and may in the
future receive notices or inquiries from other companies regarding our services or products suggesting
that we may be infringing their patents or misappropriating their intellectual property rights. Such
notices or inquiries may, among other things, threaten litigation against us. Furthermore, the issuance
of a patent does not guarantee that we have the right to practice the patented invention. Third parties
may have blocking patents that could be used to prevent us from marketing our own patented product
and practicing our own patented technology. In addition, third parties could allege that our products
and processes make use of their unpatented proprietary manufacturing expertise and/or trade secrets,
whether in breach of confidentiality and non-disclosure agreements or otherwise. If an action for
infringement, misappropriation, or other violation of third party rights were successfully brought against
us, we may be required to cease our activities on an interim or permanent basis and could be ordered
to pay compensation, which could have a material adverse effect on our financial condition, results of
operations, business and/or prospects. Additionally, if we are found to have willfully infringed certain
intellectual property rights of another party, we may be subject to treble damages and/or be required to
pay the other party’s attorney’s fees. Alternatively, we may need to seek to obtain a license of the third
party’s intellectual property rights or trade secrets, which may not be available, whether on reasonable
terms or at all. In addition, any litigation required to defend such claims brought by third parties may
be costly and may divert management attention and other resources away from our business, without
any guarantee of success. Moreover, we may also not have adequate resources to devote to our
business in the event of a successful claim against us.

From time to time, we hire personnel who may have obligations to preserve the secrecy of
confidential information and/or trade secrets of their former employers. Some former employers
monitor compliance with these obligations. For example, a former employer of three of our current
employees, one of whom is one of our exccutive officers, contacted us seeking assurance that its
ex-employees were honoring their confidentiality obligations to the former employer. We also received
a similar inquiry from the former employers of two other employees. In both instances, we believe that
we have provided such former employers with such assurance. While we have policies and procedures
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in place to guard against the risk of breach by our employces of confidentiality obligations to their
former employers, there can be no assurance that a former employer of one or more of our employees
will not allege a breach and seek compensation for alleged damages. If such a former employer were to
successtully bring such a claim, our know-how and/or skills base could be restricted and our ability to
produce certain products and/or to continue certain business activities could be affected, to the
detriment of our financial condition, results of operations, business and/or prospects.

The international nature of our business subjects us to a number of risks, including unfavorable political,
regulatory, labor and tax conditions in foreign countries.

A substantial majority of our marketing and distribution takes place outside the United States, and
a substantial percentage of our sales are to customers outside the United States. In the fiscal year
ended April 3, 2010, we derived 81% of our revenue from sales to customers in Asia, and in the fiscal
year ended March 28, 2009, we derived 87% of our revenue from sales to customers in Asia. We also
have contracts with customers in Europe and expect to recognize revenue from sales to customers in
Asia and Europe in the future. As a result, we are subject to the legal, political, social and regulatory
requirements and economic conditions of many jurisdictions other than the United States. Risks
inherent to maintaining international operations, include, but are not limited to, the following:

* withholding taxes or other taxes on our foreign income, tariffs or other restrictions on foreign
trade and investment, including currency exchange controls imposed by or in other countries;

* the inability to obtain, maintain or enforce intellectual property rights in other jurisdictions, at a
reasonable cost or at all;

* difficulty with staffing and managing widespread operations;

* trade barriers such as export requirements, tariffs, taxes and other restrictions and €xpenses,
which could increase the prices of our products and make our product offering less competitive
in some countries; and

* our establishing ourselves and becoming tax resident in foreign jurisdictions.

Our business in foreign markets requires us to respond to rapid changes in market conditions in
these countries. Our overall success as a global business depends, in part, on our ability to succeed
under differing legal, regulatory, economic, social and political conditions. There can be no assurance
that we will be able to develop, implement and maintain policies and strategies that will be effective in
cach location where we do business. As a result of any of the foregoing factors, our financial condition,
results of operations, business and/or prospects could be materially adversely affected.

We are subject to the legal systems of the countries in which we offer and sell our products.

We offer and sell our products internationally, including in some emerging markets. As a result, we
are and/or may become subject to the laws, regulations and legal systems of the various jurisdictions in
which we carry on business and/or in which our customers or supplicrs are located. Among the laws
and regulations applicable to our business are health and safety and environmental regulations, which
vary from country to country and from time to time. We must therefore design our products and ensure
their manufacture so as to comply with all applicable standards. Compliance with legal and regulatory
requirements, including any change in existing legal and regulatory requirements, may cause us to incur
costs and may be difficult, impractical or impossible. Accordingly, foreign laws and regulations which
are applicable to us may have a material adverse effect on our financial condition, results of operations,
business and/or prospects.

As a result of the procedural requirements or laws of the foreign jurisdictions in which we carry on
business and/or in which our customers or suppliers are located, we may experience difficulty in



enforcing supplier or customer agreements or certain provisions thereof, including, for example, the
limitations on the product warranty we typically provide to our customers. In some jurisdictions,
enforcement of our rights may not be commercially practical in light of the duration, cost and
unpredictability of such jurisdiction’s legal system. Any inability by us to enforce, or any difficulties
experienced by us in enforcing, our contractual rights in foreign jurisdictions may have a material
adverse effect on our financial condition, results of operations, business and/or prospects.

We face particular market, commercial, jurisdictional and legal risks associated with our business in China.

We have had significant sales in China, accounting for 63% of our revenue in the fiscal year ended
April 3, 2010, and 629% of our revenue in the fiscal year ended March 28, 2009. Further, we have
recently opened facilities in China. Accordingly, our financial condition, results of operations, business
and/or prospects could be materially adversely affected by economic, political and legal conditions or
developments in China.

Examples of economic and political developments that could adversely affect us include
government control over capital investments or changes in tax regulations that are applicable to us. In
addition, a substantial portion of the productive assets in China remain government owned. The
Chinese government also exercises significant control over Chinese economic growth through the
allocation of resources, controlling payment of foreign currency denominated obligations, setting
monetary policy and providing preferential treatment to particular industries or companies. Efforts by
the Chinese government to slow the pace of growth of the Chinese economy could result in decreased
capital expenditures by solar product manufacturers, which in turn could reduce demand for our
products. Additionally, China has historically adopted Jaws, regulations and policies which impose
additional restrictions on the ability of foreign companies to conduct business in China or otherwise
place them at a competitive disadvantage in relation to domestic companies. Any adverse change in
economic conditions or government policies in China could have a material adverse effect on our
overall economic growth and therefore have an adverse effect on our financial condition, results of
operations, business or prospects.

We also face risks associated with Chinese laws and the Chinese legal system. China’s legal system
is rapidly evolving and, as a result, the interpretation and enforcement of many laws, regulations and
rules are not always uniform and legal proceedings in China often involve uncertainties. The legal
protections available to us may therefore be uncertain and may be limited. Enforcement of Chinese
intellectual property related laws has historically been weak. primarily because of ambiguities in
Chinese laws and difficulties in enforcement. Accordingly, the intellectual property rights and
confidentiality protections available to us in China may not be as effective as in the United States or
other countries. In addition, any litigation brought by or against us in China may be protracted and
may result in substantial costs and diversion of resources and management attention and the
anticipated outcome would be highly uncertain. As a result of the foregoing factors, our financial
condition, results of operations, business and/or prospects may be materially adversely affected.

We are in the process of expanding our presence in China, including in the areas of customer
service, sales and research and development. As we expand our presence in China, we are increasingly
exposed to the economic, political and legal conditions and developments in China, which could further
exacerbate these risks.

Our ability to supply a sufficient number of products to meet demand could be severely hampered by natural
disasters or other catastrophes.

Currently, a portion of our operations are located in Asia and we expect to increase our
operations in Asia by opening new facilities in Hong Kong in 2010. Additionally, a significant portion
of our revenue is generated from customers that install our equipment in Asia. These areas are subject
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to natural disasters such as earthquakes or floods. A significant catastrophic event such as war, acts of
terrorism or global threats, including, but not limited to, the outbreak of epidemic disease, could
disrupt our operations and impair distribution of our products, damage inventory, interrupt critical
functions, cause our suppliers to be unable to meet our demand for parts and equipment, reduce
demand for our products, prevent our customers from honoring their contractual obligations to us or
otherwise affect our business negatively. To the extent that such disruptions or uncertainties result in
delays or cancellations of customer orders, or the manufacture or shipment of our products, our
business, operating results and financial condition could be materially and adversely affected.

We may potentially be subject to concentration of credit risk related to our cash equivalents and short-term
investments.

We may potentially be exposed to losses in the event of nonperformance by the financial
counterparties to our cash equivalent investments and short term investments. This risk may be
heightened as a result of the financial crisis and volatility in the markets. We manage the concentration
risk by making investments that comply with our investment policy. Currently, our cash equivalents are
invested in exchange traded money market mutual funds and our short term investments are invested
in commercial paper. Although we do not currently believe the principal amounts of these investments
are subject to any material risk of loss, the recent volatility in the financial markets is likely to
significantly impact the investment income we receive from these investments. In general, increases of
credit risk related to our cash equivalents and short-term investments could have a material adverse
effect on our financial condition, results of operations, business and/or prospects.

Our credit facilities contain covenants that impose significant restrictions on us.

We have entered into a senior credit facility and a cash-collateralized letter of credit facility, in
each case, with a syndicate of financial institutions. We have the capacity to incur substantial
indebtedness under the senior credit facility. Furthermore, the credit agreements contain covenants that
restrict our ability to make certain distributions with respect to our capital stock, prepay other debt,
encumber our assets, incur additional indebtedness, engage in business combinations and undertake
various other corporate activities. These covenants require us also to maintain certain specified
financial ratios, including those relating to net leverage and fixed charge coverage.

Our failure to comply with any of these covenants could result in the acceleration of our
outstanding indebtedness, if any, under these facilities. If such acceleration occurs, we would be
required to repay our indebtedness, and we may not have the ability to do so or the ability to refinance
our indebtedness. Even if new financing is made available to us, it may not be available on acceptable
or reasonable terms. An acceleration of our indebtedness could impair our ability to operate as a going
concern.

We may face significant warranty claims.

Our DSS products are generally sold with a standard warranty for technical defects for a period
equal to the shorter of: (i) twelve months from the date of acceptance by the customer; or (ii) fifteen
months from the date of shipment. We provide longer warranty coverage in our polysilicon business,
typically covering a period not exceeding twenty-four months from delivery. The warranty is typically
provided on a repair or replace basis, and is not limited to products or parts manufactured by us. As a
result, we bear the risk of warranty claims on all products we supply, including equipment and
component parts manufactured by third parties. There can be no assurance that we will be successful in
claiming under any warranty or indemnity provided to us by our suppliers in the event of a successful
warranty claim against us by a customer or that any recovery from such supplier would be adequate.
There is a risk that warranty claims made against us could have a material adverse effect on our
financial condition, results of operations, business and/or prospects.
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Exchange rate fluctuations may make our products less attractive to non-U.S. customers and otherwise have a
negative impact on our operating results.

Our reporting currency is the U.S. dollar and almost all of our contracts are denominated in U.S.
dollars. However, greater than 98% of our revenue was generated from sales to customers located
outside the United States in each of the fiscal years ended April 3, 2010, March 28, 2009, and
March 31, 2008 respectively, and we cxpect that a large percentage of our future revenue will continue
to be derived from sales to customers located outside the United States. Changes in exchange rates
between foreign currencies and the U.S. dollar could make our products less attractive to non-U.S.
customers and therefore decrease our sales and gross margins. In addition, we incur costs in the local
currency of the countries outside the United States in which we operate and as a result are subject to
currency translation risk. Exchange rates between a number of foreign currencies and the U.S. dollar
have fluctuated significantly over the last few years and future exchange rate fluctuations may occur.
Our largest foreign currency exposure is the euro. In order to mitigate foreign currency fluctuations, we
typically enter into forward foreign exchange contracts to hedge portions of equipment purchases from
vendors located primarily in Europe. Our hedging activities may not be successful in reducing our
exposure to foreign exchange rate fluctuations. Future exchange rate fluctuations may have a material
adverse effect on our financial condition, results of operations, business and/or prospects.

An increase in interest rates or the reduced availability of financing could reduce the demand for our
products.

Our customers may use debt or equity financing to purchase our products and otherwise run their
businesses. As a result, an increase in interest rates or the reduced availability of financing in any of
the markets in which our customers operate, including Europe, Asia and the United States, could make
it difficult for existing and potential customers to secure the financing necessary to purchase our
products. In addition, end users of PV products may depend on debt financing to fund the capital
expenditures required to purchase and install PV applications. As a result, an increase in interest rates
or the reduced availability of financing could make it difficult for end-users to secure necessary
financing on favorable terms, or at all and therefore could reduce demand for PV products. Any such
decrease in demand for PV products could, in turn, result in decreased demand for our products, which
are used in the manufacture of PV products. Thus, an increase in interest rates or the reduced
availability of financing could lower demand for our products, reduce our revenues and have a matcrial
adverse effect on our financial condition, results of operations, business and/or prospects.

We are subject to securities class action lawsuits that could adversely affect our business. This litigation, and
potential similar or related litigation, could result in substantial damages and may divert management’s time
and attention from our business.

Beginning on August 1, 2008, a series of putative securities class action lawsuits were commenced
in both the United States District Court for the District of New Hampshire, which has been
consolidated in a single action under the caption Braun et al. v. GT Solar International, Inc., et al., as
well as New Hampshire state court in the Superior Court for Hillsborough County, Southern District,
under the caption Hamel v. GT Solar International, Inc., et al., alleging that we, certain of our officers
and directors, the underwriters in our July 2008 initial public offering and others, including certain of
our investors, violated various sections of the Securities Act. A derivative suit, captioned Fan v. GT
Solar Int'l, Inc., et al., was filed in New Hampshire state court on January 14, 2009 (the “derivative
action™). The derivative complaint is asserted nominally on our behalf against certain of our directors
and officers and alleges various claims for breach of fiduciary duty, unjust enrichment, abuse of control
and gross mismanagement and is premised on the same purported misconduct alleged in the federal
action. The complaints, among other things, allege that the registration statement for our July 2008
initial public offering contained material misstatements and omissions regarding the status of our
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business relationship with LDK Solar. Ltd. The lawsuits seek, among other things, unspecified
compensatory damages plus rescission. interest, attorneys’ fees and costs. All of the federal lawsuits
have been consolidated. On September 22, 2009, the federal court denied the defendants’ motion to
dismiss the federal lawsuits. Following the court’s denial of the motion, the parties submitted a
proposed joint case management order which requires coordination of any discovery to be taken in the
state class action with that taken in the federal class action. The court approved the motion on
November 16, 2009 and the parties have exchanged initial discovery requests. The case management
order provides for discovery to close on May 25, 2011,

We intend to defend these claims vigorously. Nonetheless, the lawsuits discussed above may result
in costly and protracted litigation, which may require significant commitment of our financial and
management resources and time. The ultimate outcome of any litigation is uncertain and could result
in substantial damages. Either favorable or unfavorable outcomes could have a material negative
impact on our financial condition or results of operations, due to defense costs, diversion of
management resources and other factors. In addition, we may in the future be the target of securities
class action lawsuits similar to those described above.

New interpretations of existing accounting standards or the application of new standards could affect our
revenue recognition and other accounting policies, which could have an adverse effect on the way we report
our operating results.

Generally accepted accounting principles in the United States are subject to interpretations by the
Financial Accounting Standards Board (“FASB”), the American Institute of Certified Public
Accountants, the SEC and various other organizations formed to promulgate and interpret accounting
principles. A change in these accounting principles or their interpretations could affect the reporting of
transactions that were completed before the announcement of a change in principles or interpretations.

In October 2009, the FASB issued authoritative guidance that provides amendments to the revenue
recognition criteria for separating consideration in multiple-deliverable revenue arrangements. It
establishes a hierarchy of selling prices to determine the selling price of each specific deliverable which
includes vendor-specific objective evidence (if available), third-party evidence (if vendor-specific
evidence is not available), or estimated selling price if neither of the first two are available. This
guidance also eliminates the residual method for allocating revenue between the elements of an
arrangement and requires that arrangement consideration be allocated at the inception of the
arrangement and expands the disclosure requirements regarding a vendor’s multiple-deliverable revenue
arrangements. This guidance is effective for fiscal years beginning on or after June 15, 2010, and earlier
adoption is permitted.

We are currently assessing the potential impact, if any, the adoption of this FASB guidance will
have on our consolidated financial statements; however, at this time we are unable to quantify its
impact on our consolidated financial statements and we are in the process of determining the timing
and method of its adoption.



Risks Relating to Our Polysilicon Business
Our polysilicon business faces direct and indirect competition.

We are not the only provider of polysilicon production equipment to the market. Further, the
technology underlying our CVD reactor product is not the only known technology for producing
polysilicon. Our CVD reactor is based on the Siemens process, which is a method whereby silicon
depositions from silane or trichlorosilane, or TCS, gas are grown on heated rods inside a cooled bell
jar. An alternative polysilicon production method is the fluidized bed reactor, or FBR, process, in
which polysilicon is grown from hot polysilicon granules suspended in an upward flow of silane or TCS
gas insidc a specially designed chamber. A large scale FBR process has certain advantages over the
Siemens process, including allowing for the continuous production and extraction of polysilicon,
consuming less energy and being less labor intensive. There can be no assurance that the FBR process
or other polysilicon growth technologies will not supersede the Siemens process as the most commonly
used method of polysilicon production. If other technologies for producing polysilicon become more
widely used or more widely available. demand for our CVD reactor product, and thus our financial
condition, results of operations, business and/or prospects, may be adversely affected.

Existing direct competitors of our polysilicon business include two German companies, one
Chinese company and a U.S. company that we believe deliver CVD reactors based upon what we
believe is a Siemens process reactor design. There can be no assurance that our polysilicon business
will compete successfully with these companies. Although we believe our CVD reactor to be distinct
from the competing products offered by our competitors, there can be no assurance that our CVD
reactor will compete successfully with their products. If we are unable to compete successtully with
these other products, it may have a material adverse effect on our financial condition, results of
operations, business and/or prospects.

Polysilicon producers currently compete indirectly with our polysilicon business, as demand for our
CVD reactor is likely to be adversely affected by increases in polysilicon supply. Announcements have
indicated that major polysilicon producers, including Hemlock Semiconductor Corporation, Wacker
Chemie AG, Renewable Energy Corporation ASA, MEMC Electronic Materials, Inc., M Setek
Company Ltd. and Tokuyama Corporation, may be planning increases in their polysilicon production
capacity.

Our polysilicon business may also face competition from competitors of which we are not currently
aware or which enter into competition with our polysilicon business in the future. Qur competitors may
have substantially greater financial, technical, manufacturing and other resources than us. Therefore,
other manufacturers may have a competitive advantage because they can realize economies of scale,
synergies and purchase certain raw materials and key components at lower prices. Our potential
competitors may also have greater brand name recognition, more established distribution networks and
larger customer bases, and may be able to devote more resources to the research, development,
promotion and sale of their products or to respond more quickly to evolving industry standards and
changes in market conditions. Our failure to adapt to changing market conditions and to compete
successfully with existing or new competitors may have a material adverse effect on our financial
condition, results of operations, business and/or prospects.

We license and do not own certain components of the technology underlying our CVD reactor and STC
converter products.

Certain components of the technology underlying our CVD reactor and STC converter products is
not owned by us, but is licensed under a ninety-nine year license agreement that could be terminated in
the event of a material breach by us of such agreement that remains uncured for more than thirty days,
or upon our bankruptcy or insolvency. To the extent such components are deemed to be incorporated
into our current or future products, any termination of our rights to use such technology could have a
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material adverse effect on our ability to offer our polysilicon products and therefore on our financial
condition, results of operations, business and/or prospects if our company was unable to secure these
rights in a different manner or from an alternative arrangement.

Revenue recognition on sales of our CVD reactor and STC converter products may be affected by a number of
Sactors, some of which are outside our control.

Revenue from sales of our CVD reactors and STC converters is recognized by us only upon
customer acceptance in accordance with our revenue recognition policy. The timing of customer
acceptance depends on many factors, some of which are outside our control. Acceptance of our
polysilicon products does not occur until after they have been received by the customer, are operational
and have performed satisfactorily in agreed upon tests. Due to the complexity of integrating the
reactors into the customers’ plants, it is possible that there may be significant delays between our
shipping the reactors and the reactors becoming operational and capable of being tested. There is
therefore a risk that we may be unable to recognize revenue on our existing orders in our backlog for
polysilicon products in a timely manner or at all, even if we fully perform our obligations in respect of
such orders in a timely manner. Delays in customer acceptance of such orders could adversely affect
further demand for our reactors and STC converters, and may adversely affect our financial condition,
results of operations, business and/or prospects.

Additionally, due to the nature of our CVD contracts, there continues to be a risk that if we fail to
perform our obligations in respect of an order, such order may be terminated and/or we may be
required to pay damages or refund all or a portion of the purchase price.

Our quarterly operating results may fluctuate significantly in the future as a result of our revenue
recognition policy relating to our polysilicon products and the significant size of our individual contracts
for polysilicon products.

The market for polysilicon has been cyclical, resulting in periods of insufficient or excess production capacity
and could result in variation in demand for our products.

The market for polysilicon has been cyclical. Polysilicon supply has increased due to an increase in
polysilicon production capacity as a result of new entrants to the polysilicon production industry during
2008 and 2009. Polysilicon supply has also increased due to a slowdown in the solar panel market.
These factors, among others, have resulted in excess polysilicon manufacturing capacity and declining
prices in polysilicon. An excess in production capacity for polysilicon could adversely affect demand for
our CVD reactors. A lack of demand for our CVD reactors could have a material adverse effect on
our financial condition, results of operations, business and/or prospects. Conversely, if there are
shortages of polysilicon in the future, the PV industry may be unable to continue to grow and/or may
decline, and, as a result, demand for our solar products may decrease or may be eliminated.

We rely upon a limited number of suppliers of key components and manufacturers for our polysilicon
products.

We use specialist manufacturers to provide vessels and power supplies which are essential to the
manufacture and operation of our polysilicon products. Although we currently use five vessel
manufacturers and three power supply manufacturers, there can be no assurance that we will be
successful in maintaining relationships with any supplier, or that any supplicrs will perform as we
expect. Our failure to obtain components that meet our quality, quantity and cost requirements in a
timely manner could interrupt or impair our ability to manufacture CVD reactors and/or STC
converters, and/or increase our costs. In particular, there is a risk that manufacturers being used by us
for the CVD reactors may not be able to deliver our products to us in a sufficiently timely manner to
enable us to fulfill our obligations to the customer. As a result, we may face breach of contract claims



and our reputation may be harmed, which could interrupt or impair our ability to conduct and/or
expand our polysilicon business and thereby have a material adverse effect on our financial condition,
results of operations, business and/or prospects.

Risks Relating to the Photovoltaic Industry
We face competition from other manufacturers of equipment for photovoltaic products.

The solar energy industry and wider renewable energy industry are both highly competitive and
continually evolving as participants strive to distinguish themselves within their niche markets and
compete with the larger conventional electric power industry. In addition to solar equipment
manufacturers, we face competition from companies producing and/or developing other PV
technologies. Many of these competitors have, and future competitors may also have, substantially
greater financial, technical, manufacturing and other resources than we do. These resources may
provide these other manufacturers with a competitive advantage because they can realize economies of
scale, synergies and purchase certain raw materials and key components at lower prices. Current and
potential competitors of ours may also have greater brand name recognition, more established
distribution networks and larger customer bases, and may be able to devote more resources to the
research, development, promotion and sale of their products or to respond more quickly to evolving
industry standards and changes in market conditions. Our failure to adapt to changing market
conditions and to compete successfully with existing or new competitors may have a material adverse
effect on our financial condition, results of operations, business and/or prospects.

Government subsidies and economic incentives for on-grid solar electricity applications could be reduced or
eliminated.

Demand for PV equipment, including on-grid applications, has historically been dependant in part
on the availability and size of government subsidies and economic incentives. Currently, the cost of
solar electricity substantially exceeds the retail price of electricity in most major markets in the world.
As a result, federal, state and local governmental bodies in many countries, most notably Germany,
Italy, Spain, South Korea, Japan, China and the United States, have provided subsidies in the form of
feed-in tariffs, rebates, tax write-offs and other incentives to end-users, distributors, systems integrators
and/or manufacturers of PV products to promote the use of solar energy in on-grid applications and to
reduce dependency on other forms of energy. Many of these government incentives are due to expire
in time, phase out over time, cease upon exhaustion of the allocated funding and/or are subject to
cancellation or non-renewal by the applicable authority. For example, in March, 2010 Germany
announced a 16% reduction in their solar feed-in tariff rate for roof-top solar systems and the
elimination of subsidies of ground-based solar systems on agricultural land, both of which become
effective in July 2010. Spain, which has also been a major market for PV products, reduced subsidies in
2009 from 2,400 MW per year to 500 MW of solar projects. The reduction, expiration or elimination of
relevant government subsidies or other economic incentives may result in the diminished
competitiveness of solar energy relative to conventional and other renewable sources of energy, and
adversely affect demand for PV equipment or result in increased price competition, all of which could
cause our sales and revenue to decline and have a material adverse effect on our financial condition,
results of operations, business and/or prospects.

Further, any government subsidies and economic incentives could be reduced or eliminated
altogether at any time and for any reason. Relevant statutes or regulations may be found to be
anti-competitive, unconstitutional or may be amended or discontinued for other reasons. For example,
the predecessor to Germany’s Renewable Energy Act, or EEG, was challenged in Germany on
constitutional grounds and in the European Court of Justice as impermissible state aid. Although such
challenge was unsuccessful, new proceedings challenging the EEG or comparable minimum price
regulations in other countries in which we conduct our business may be initiated. Amendments to the
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EEG are currently being discussed and there can be no assurance that subsidies and economic
incentives under the EEG or other similar legislation in other countries will not be reduced or
eliminated.

The reduction, expiration or elimination of relevant government subsidies or other economic
incentives may result in the diminished competitiveness of solar energy relative to conventional and
other renewable sources of energy, and adversely affect demand for PV equipment or result in
increased price competition, all of which could cause our sales and revenue to decline and have a
material adverse effect on our financial condition, results of operations, business and/or prospects.

Existing regulations and policies and changes to these regulations and policies may present technical,
regulatory and economic barriers to the purchase and use of photovoltaic products.

The market for electricity generation products is heavily influenced by government regulations and
policies concerning the electric utility industry, as well as policies promulgated by electric utilities.
These regulations and policies often relate to electricity pricing and technical interconnection of
user-owned electricity generation. In the United States and in a number of other countries, these
regulations and policies are currently being modified and may be modified again in the future. These
regulations and policies could deter end-user purchases of PV products and investment in the research
and development of PV technology. For example, without a mandated regulatory exception for PV
systems, utility customers are often charged interconnection or standby fees for putting distributed
power generation on the electric utility grid. These fees could increase the cost to end-users of PV
systems and make such systems less attractive to potential customers, which may have a material
adverse effect on demand for our products and our financial condition, results of operations, business
and/or prospects.

The photovoltaic industry may not be able to compete successfully with conventional power generation or other
sources of renewable energy.

Although the PV industry has experienced substantial growth over the last five years, it still
comprises a relatively small component of the total power generation market and competes with other
sources of renewable energy, as well as conventional power generation. Many factors may affect the
viability of widespread adoption of PV technology and thus demand for solar wafer manufacturing
equipment, including the following:

* cost-effectiveness of solar energy compared to conventional power generation and other
renewable energy sources;

* performance and reliability of solar modules compared to conventional power generation and
other renewable energy sources and products;

* availability and size of government subsidies and incentives to support the development of the
solar energy industry;

* success of other renewable energy generation technologies such as hydroelectric, wind,
geothermal and biomass; and

* fluctuations in economic and market conditions that affect the viability of conventional power
generation and other renewable energy sources, such as increases or decreases in the prices of
oil and other fossil fuels.

As a result of any of the foregoing factors, our financial condition, results of operations, business
and/or prospects could be materially adversely affected.



Technological changes in the photovoltaic industry could render existing products and technologies
uncompeltitive or obsolete.

The PV industry is rapidly evolving and is highly competitive. Technological advances may result in
lower manufacturing costs for PV products and/or PV product manufacturing equipment, and may
render existing PV products and/or PV product manufacturing equipment obsolete. We will therefore
need to keep pace with technological advances in the industry, including committing resources to
ongoing research and development, acquiring new technologies, continually improving our existing
products and continually expanding and/or updating our product offering, in order to compete
effectively in the future. Our failure to further refine our technology and/or develop and introduce new
solar power products could cause our products to become uncompetitive or obsolete, which could
adversely affect demand for our products, and our financial condition, results of operations, business
and/or prospects.

Risks Relating to Our Common Stock

The owners of our major stockholder, OCM and G3W, have significant influence over all matters submitted to
a stockholder vote, which limit the ability of other stockholders to influence corporate activities and may
adversely affect the market price of our common stock.

As of April 3, 2010, GT Solar Holdings, LLC owned or controlled approximately 53.4% of our
common stock. Investment funds managed by OCM and G3W are the managing members and principal
sharcholders of GT Solar Holdings, LLC. As a result, OCM and G3W have substantial influence over
the outcome of votes on all matters requiring approval by our stockholders, including the election of
directors, the adoption of amendments to our certificate of incorporation and by-laws and approval of
significant corporate transactions. OCM and G3W can also take actions that have the effect of delaying
or preventing a change in control of us or discouraging others from making tender offers for our
shares, which could prevent stockholders from receiving a premium for their shares. These actions may
be taken even if other stockholders oppose them. Morcover, this concentration of stock ownership may
make it difficult for stockholders to replace management. In addition, this significant concentration of
stock ownership may adversely affect the trading price for our common stock because investors often
perceive disadvantages in owning stock in companies with controlling stockholders. This concentration
of control could be disadvantagcous to other stockholders with interests different from those of our
officers, directors and principal stockholder and the trading price of shares of our common stock could
be adversely affected.

Conflicts of interest may arise because some of our directors are principals of our principal stockholder.

One managing director and one vice president of OCM serve on our cight-member board of
directors. OCM and its affiliates may invest in entities that directly or indirectly compete with us or
companies in which they currently invest may begin competing with us. As a result of these
relationships, when conflicts between the interests of OCM and the interests of our other stockholders
arise, these directors may not be disinterested. Although our directors and officers have a duty of
Jovalty to us under Delaware law and our certificate of incorporation, transactions that we enter into in
which a director or officer has a conflict of interest are generally permissible so long as (1) the material
facts relating to the director’s or officer’s relationship or interest as to the transaction are disclosed to
our board of directors and a majority of our disinterested directors. or a committee consisting solely of
disinterested directors, approves the transaction, (2) the material facts relating to the director’s or
officer’s relationship or interest as to the transaction are disclosed to our stockholders and a majority
of our disinterested stockholders approves the transaction or (3) the transaction is othcrwise fair to us.



OCM and its affiliates and investment funds do not have any duty to refrain from engaging directly or
indirectly in the same or similar business activities or lines of business that we do.

Under our certificate of incorporation, none of OCM/GFI Power Opportunitics Fund 1, L.P,
OCM/GFI Power Opportunitics Fund II (Cayman), L.P. or any of their respective affiliates and
investment funds (together an “OCM/GFI Entity”), nor any director, officer. stockholder, member,
manager and/or employee of an OCM/GFI Entity, has any duty to refrain from engaging directly or
indirectly in the same or similar business activities or lines of business that we do. In the event that any
OCM/GFI Entity acquires knowledge of a potential transaction or matter which may be a corporate
opportunity for itself and us, we will not have any cxpectancy in such corporate opportunity, and the
OCM/GFI Entity will not have any duty to communicate or offer such corporate opportunity to us and
may pursue or acquirce such corporate opportunity for itself or dircct such opportunity to another
person. In addition, OCM/GFT’s representatives will not be required to offer to us any transaction
opportunity of which they become aware and could take any such opportunity for themselves or offer it
to other companies in which they have an investment, unless such opportunity is expressly offered to
them solely in their capacity as a dircctor of ours.

Future sales of our common stock, or the perception in the public markets that these sales may occur, could
depress our stock price.

Future sales of substantial amounts of our common stock in the public market or the perception
that thesc sales could occur, could adversely affect the price of our common stock and could impair our
ability to raise capital through the sale of additional equity securities. In addition, future equity
financings could also result in dilution to our stockholders and new securitics could have rights,
prefercnces and privileges that are senior to those of the shares offered hereby.

Our certificate of incorporation currently authorizes us to issue up to 500 million shares of
common stock, and as of April 3, 2010, we had 143.8 million shares of common stock outstanding. Of
these shares, 67.0 million shares are freely tradable, without restriction, in the public market. After the
lockup agreements pertaining to our March 2010 offering expire on June 7, 2010, an additional
76.8 million shares will be eligible for sale in the public market, subject to applicable manner of sale
and other limitations with respect to shares held by our affiliates under Rule 144 under the Securities
Act of 1933, as amended, or Securities Act. Following the expiration of the lock-up period, investment
funds managed by OCM and G3W will have demand registration rights under the Securities Act with
respect to the sale of its remaining shares. If this right is exercised and a large number of shares are
sold, these holders could causc the price of our common stock to decline. Moreover, as of April 3,
2010, 8.8 million shares of our common stock were issuable upon the exercise of outstanding vested
and unvested options and upon vesting of restricted stock units.

Our certificate of incorporation and by-laws contain provisions that could discourage another company from
acquiring us and may prevent attempts by our stockholders to replace or remove our current management.

Some provisions of our certificate of incorporation and by-laws may have the effect of delaying,
discouraging or preventing a merger or acquisition that our stockholders may consider favorable,
including transactions in which stockholders may receive a premium for their shares. In addition, these
provisions may frustrate or prevent any attempts by our stockholders to replace or remove our current
management by making it more difficult for stockholders to replace or remove our board of directors.
These provisions include:

* the removal of directors only by the affirmative vote of the holders of two-thirds of the sharcs of
our capital stock entitled to vote;

* any vacancy on our board of directors, however occurring, including a vacancy resulting from an
enlargement of the board, may only be filled by vote of the directors then in office:
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* inability of stockholders to call special meetings of stockholders or take action by written
consent;

* advance notice requircments for board nominations and proposing matters to be acted on by
stockholders at stockholder mectings: and

* authorization of the issuance of “blank check™ preferred stock without the need for action by
stockholders.

QOur common stock has only been publicly traded since July 24, 2008, and we expect that the price of our
common stock may fluctuate substantially.

There has been a public market for our common stock only since July 24, 2008. Broad market,
industry and cconomic factors may adversely affect the market price of our common stock, regardless
of our actual operating performance. Factors that could cause fluctuations in our stock price may
include, among other things:

* actual or anticipated variations in quarterly operating results;
* changes in market prices for our products or for our raw materials:

* changes in our financial guidance or estimates made by us or by any securitics analysts who may
cover our stock or our failure to meet the cstimates made by securities analysts;

* changes in the market valuations of other companies operating in our industry;

* announcements by us or our competitors of significant acquisitions, strategic partnerships,
divestitures or significant contracts;

* changes in governmental policies with respect to cnergy:
* additions or departures of key personnel; and

* sales of our common stock, including sales of our common stock by our directors and officers or
by our principal stockholders.

Announcements of contract awards could have a significant impact on our stock price.

It is common in the PV sector for equipment manufacturers to enter into contracts for the sale
and delivery of substantial amounts of equipment, involving highly competitive bidding situations.
Public announcements of contract awards often cause a reaction in the stock market and affect,
sometimes significantly, the trading price of the stock of the manufacturer that received a contract
award. It could also have a negative effect on the trading price of stock of competitors that did not
receive such contract. This reaction may be unrelated to the historical results of operations or financial
condition of the affected companies or, in the case of unsuccessful competitors, any guidance they may
have provided with respect to their future financial results. An announcement that a competitor of ours
was awarded a significant customer contract could have a material adverse effect on the trading price
of our stock.

Our quarterly operating results have fluctuated significantly in the past and we expect that our quarterly
results will continue to fluctuate significantly in the future.

Our quarterly operating results have fluctuated significantly in the past and we expect that our
quarterly results will continue to fluctuate significantly in the future. Future quarterly fluctuations may
result from a number of factors, including:

* the size of new contracts and when we are able to recognize the related revenue, especially with

respect to our polysilicon products;



* requests for delays in deliveries by our customers;

* delays in customer acceptances of our products;

* delays in deliveries from our vendors;

* our rate of progress in the fulfillment of our obligations under our contracts;
* the degree of market acceptance of our products and service offerings;

* the mix of products and services sold;

* budgeting cycles of our customers;

* product lifecycles;

* changes in demand for our products and services;

* the level and timing of expenses for product development and sales, general and administrative
expenses;

* competition by existing and emerging competitors in the PV industry;
* announcements by our competitors or customers of the awarding of a significant contract;
* termination of contracts in our backlog;

* our success in developing and selling new products and services, controlling costs, attracting and
retaining qualified personnel and expanding our sales force;

* changes in government subsidies and economic incentives for on-grid solar electricity
applications;

* changes in our strategy;
* foreign exchange fluctuations; and
* general economic conditions.

Based on these factors, we believe our future operating results will vary significantly from
quarter-to-quarter and year-to-year. As a result, quarter-to-quarter and year-to-year comparisons of
operating results are not necessarily meaningful nor do they indicate what our future performance will
be.

We currently do not intend to pay dividends on our common stock and as a result, the only opportunity to
achieve a return on an investment in our common stock is if the price appreciates.

On August 1, 2008 we paid a dividend in the aggregate amount of $90.0 million to our then
existing stockholders, including GT Solar Holdings, LLC. We currently do not expect to declare or pay
dividends on our common stock in the foreseeable future. As a result, the only opportunity to achieve a
return on an investment in our common stock will be if the market price of our common stock
appreciates and the shares are sold at a profit. We cannot assure our investors that the market price
for our common stock will ever exceed the price that was paid.

Our actual operating results may differ significantly from our guidance.

From time to time, we release guidance in our quarterly earnings releases, quarterly earnings
conference call or otherwise, regarding our future performance that represent our management’s
estimates as of the date of release. This guidance, which includes forward-looking statements, is based
on projections prepared by our management. These projections are not prepared with a view toward
compliance with published guidelines of the American Institute of Certified Public Accountants, and



ncither our registered public accountants nor any other independent expert or outside party compiles
or examines the projections and, accordingly, no such person expresses any opinion or any other form
of assurance with respect thereto.

Projections are based upon a number of assumptions and cstimates that, while presented with
numerical specificity, are inherently subject to significant business, economic and competitive
uncertainties and contingencies, many of which are beyond our control and are based upon specific
assumptions with respect to future business decisions. some of which will change. We generally state
possible outcomes as high and low ranges which are intended to provide a sensitivity analysis as
variables are changed but are not intended to represent that actual results could not fall outside of the
suggested ranges. The principal rcason that we release guidance is to providc a basis for our
management to discuss our business outlook with analysts and investors. We do not accept any
responsibility for any projections or reports published by any such persons. Guidance is necessarily
speculative in nature, and it can be expected that some or all of the assumptions of the guidance
furnished by us will not materialize or will vary significantly from actual results. Accordingly, our
guidance is only an estimate of what management believes is realizable as of the date of release. Actual
results will vary from our guidance and the variations may be material. In light of the foregoing,
investors are urged not to rely upon, or otherwise consider, our guidance in making an investment
decision in respect of our common stock.

Any failure to successfully implement our operating strategy or the occurrence of any of the events
or circumstances set forth in our “Risk Factors” in this Annual Report on Form 10-K could result in
the actual operating results being different from our guidance, and such differences may be adverse
and material.

Item 1B. Unresolved Staff Comments

None.

Item 2. Properties

Our headquarters and principal manufacturing tacility are located in Merrimack, New Hampshire.
The facility has approximately 106,000 square feet, and includes an advanced manufacturing center, as
well as administrative, product development, sales, marketing and customer service facilities. Our
manufacturing facility is equipped with advanced CAD software, computers and plotters for mechanical
and electrical designs. We also own several additional acres of undeveloped land connected to our
Merrimack facility, which could be used to accommodate future growth. In addition to increasing the
size of our principal manufacturing facility, we belicve we can expand our production capacity by way
of additional shifts. further outsourcing agreements and the transfer of DSS and other product
assembly and testing to the customer site.



In addition to our Merrimack, New Hampshire property, we conduct our operations through
twelve leased facilities. Certain information regarding our lcased facilities is set forth below:

Approximate

Location Size Expiration Date Principal Function

Missoula, Montana .......... 14,744 sq. ft. January 2013 Office facility

Missoula, Montana . ......... 6,180 sq. ft.  December 2012 Manufacturing, warehousing

Missoula, Montana .......... 3,090 sq. ft.  December 2012 Manufacturing, testing and
rescarch

Missoula, Montana .......... 3,090 sq. ft.  December 2010 Equipment storage

Merrimack, New Hampshire . . .. 19,500 sq. ft.  November 2011 Manufacturing, office facilities
and warehousing

Merrimack, New Hampshire . . .. 50,360 sq. ft. November 2010  Warehousing

Shanghai, China............. 50,000 sq. ft.  September 2013  Light manufacturing, warchouse,
offices

Shanghai, China............. 4,629 sq. ft. January 2011 Warchousing

Shanghai, China. ............ 3,128 sq. ft.  November 2011  Office facilities

Shanghai, China............. 388 sq. ft. August 2010 Office facilities

Beijing, China ... ........... 1,740 sq. ft.  September 2010  Office facilities

Chupei City, Taiwan . . ........ 2,776 sq. ft. July 2012 Office facilities

Item 3. Legal Proceedings
General

Beginning on August 1, 2008, seven putative securities class action fawsuits were commenced in the
United States District Court for the District of New Hampshire (the “Court™), against us, certain of
our officers and directors, certain underwriters of our July 24, 2008 initial public offering and others,
including certain investors in us. On October 3, 2008, the Court entered an order consolidating these
actions under the caption Braun et al. v. GT Solar International, Inc., ct al (the “federal class action™).
The Court selected the lead plaintiff and lead plaintiff’s counsel in the federal class action on
October 29, 2008. The lead plaintiff filed an amended consolidated complaint on December 22, 2008.
The lead plaintiff asserts claims under various sections of the Securitics Act. The amended consolidated
complaint alleges, among other things, that the defendants made false and materially misleading
statements and failed to disclose material information in certain SEC filings, including the registration
statement and Prospectus for our July 24, 2008 initial public offering, and other public statements,
regarding the status of our business relationship with LDK Solar, Ltd. Among other relief, the
amended consolidated complaint seeks class certification, unspecified compensatory damages, rescission,
interest, attorneys’ fees, costs and such other relief as the Court should deem just and proper.

The defendants moved to dismiss the amended consolidated complaint on February 5, 2009. On
September 22, 2009, the Court denied the defendants’ motion. Following the Court’s denial of the
motion, the partics submitted a proposed joint case management order, which the Court approved on
November 16, 2009. The case management order provides for discovery to close on May 25, 2011.

In addition, on Scptember 18, 2008 a putative securities class action was filed in New Hampshire
state court in the Superior Court for Hillsborough County, Southern District (the “State Court™), under
the caption Hamel v. GT Solar International, Inc., ct al., against us, certain of our officers and directors
and certain underwriters of our July 24, 2008 initial public offering (the “state class action™). The state
class action plaintiff asserts claims under various sections of the Securities Act of 1933, as amended.
The state class action complaint alleges, among other things, that the defendants made false and
materially misleading statements and failed to disclose material information in certain SEC filings,
including the registration statement for our July 24, 2008 initial public offering, and other public
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statements, regarding the status of our business relationship with LDK Solar. Among other relief, the
state class action complaint secks class certification. unspecified compensatory damages, rescission,
interest, attorneys’ fees, costs and such other reliet as the State Court should deem just and proper.

We removed the state class action to the United States District Court for the District of New
Hampshire on October 22, 2008. The state class action was consolidated with the federal class action
on November 25, 2008. On February 2, 2009, the federal Court granted the plaintiff’s motion to
remand the state class action to New Hampshire State Court. On May 4, 2009, the partics agreed to a
stay of the state class action, pending resolution of the motion to dismiss in the consolidated federal
case. At a case structuring conference on June 3, 2009, the state court endorsed the proposed joint case
management order filed by the parties which requires coordination of any discovery to be taken in the
state class action with that taken in the federal class action. With the denial of the motion to dismiss
the federal action, the parties submitted a proposed joint case management order to the State Court on
November 6, 2009, On January 12, 2010, the State Court granted a joint motion of the parties to
transfer the state class action to the State Court’s Business and Commercial Dispute Docket.

A derivative suit, captioned Fan v. GT Solar Int’l, Inc.. et al., was filed in New Hampshire State
Court on January 14, 2009 (the “derivative action™). The derivative complaint is asserted nominally on
behalf of the Company against certain of our directors and officers and alleges various claims for
breach of fiduciary duty, unjust enrichment, abuse of control, and gross mismanagement. The derivative
complaint is premised on the same allegations asserted in the federal class action. On April 10, 2009,
the State Court granted our motion to stay the derivative action, pending resolution of the motion to
dismiss in the federal action. In accordance with the terms of the stay the parties have conferred
regarding a case management schedule for the derivative action. The derivative action remains stayed.

We intend to defend these actions vigorously. There can be no assurance, however, that we will be
successful, and an adverse resolution of any of the lawsuits could have a material adverse effect on our
consolidated financial position and results of operations. We are not presently able to rcasonably
estimate potential losses, if any, related to the lawsuits.

We are subject to various other routine legal proceedings and claims incidental to our business,
which we believe will not have a material adverse effect on our financial position, results of operations
or cash flows.

Item 4. (Removed and Reserved)



PART 11
Item 5. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of
Equity Securities
Price Range of Common Stock
Our common stock has been listed on The NASDAQ Global Sclect Market under the symbol
“SOLR” since July 24, 2008. Prior to this time, there was no public market for our common stock. The

following table sets forth the range of high and low closing sales prices per share as reported on The
NASDAQ Global Select Market for the periods indicated.

High Low

Fiscal 2010
Fourth Quarter ... ... ... .. . . . . . $ 6.40 $5.06
Third Quarter . ......... ... $ 6.05 $4.64
Second Quarter .. ... ... $ 698 $4.77
First Quarter . . . ... ... . .. $ 827 $5.14

Fiscal 2009
Fourth Quarter . ..... ... ... .. $ 6.64 $2.62
Third Quarter .. ... ... $10.85 $1.75
Second Quarter (since July 24, 2008). . ... ... ... .......... $14.59 $8.47

The closing sales price of our common stock on The NASDAQ Global Select Market was $5.46
per share on May 28, 2010. As of May 28, 2010 there were approximately 156 record holders of our
common stock. Because many of such shares are held by brokers and other institutions on behalf of
stockholders, we are unable to estimate the total number of stockholders represented by these record
holders.

Dividend Policy

On June 30, 2008, we declared a cash dividend of $90.0 million to our stockholders of record as of
June 30, 2008, including GT Solar Holdings, LLC. That dividend was paid on August 1, 2008. We do
not intend to pay any other dividends on our common stock for the foreseeable future. Qur credit
facilities place restrictions on our ability and the ability of our subsidiaries to pay cash dividends.

Use of Proceeds from Public Offerings

We did not receive any proceeds from our July 2008 initial public offering or our March 2009
secondary public offering. All of the shares of common stock were sold by GT Solar Holdings, LI.C,
the selling stockholder named in the prospectus. GT Solar Holdings, LLC used the net proceeds it
received to make distributions to its shareholders.

Stock Price Performance Graph

The following graph compares the cumulative return attained by shareholders on GT Solar
International, Inc.’s common stock since July 24, 2008 relative to the cumulative total returns of the
NASDAQ Composite Index, the NASDAQ Clean Edge U.S. Index and the Ardour Solar Energy Index.
An investment of $100 (with reinvestment of all dividends) is assumed to have been made in our
common stock and in each index on July 24, 2008 and its relative performance is tracked through
April 3, 2010. No cash dividends have been declared on shares of our common stock since July 24,
2008, the date the shares commenced trading. This performance graph is not “soliciting material,” is
not deemed filed with the SEC and is not to be incorporated by reference in any filing by us under the
Securities Act of 1933, as amended (the “Securities Act”), or the Exchange Act, whether made before
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or after the date hereof and irrespective of any general incorporation language in any such filing. The
stock price performance shown on the graph represents past performance and should not be considered
an indication of future price performance.

COMPARISON OF 20 MONTH CUMULATIVE TOTAL RETURN*
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~i= GT Solar International, Inc. =#~= Ardour Solar Energy Index

== NASDAQ Clean Edge U.S. Index

NASDAQ Composite

GT Solar International, Inc. ... ...... 100.00 65.80 17.96 4551 39.27 39.00 38.86
Ardour Solar Energy Index.......... 100.00 92,72 3791 3491 4347 4393 4544
NASDAQ Clean Edge U.S. Index. . ... 100.00 89.23 4698 4931 61.56 6746 7176
NASDAQ Composite 100.00 9576 67.11 67.77 80.62 91.70 100.24

07/24/08% 09/27/08 12/27/08 03/28/09 06/27/09 09/26/09 12/26/09 04/03/10

#  $100 invested on 7/24/08 in stock and in index, including, for purposes of each index, reinvestment
of dividends.

Note:

1

@)

©)

GT Solar International, Inc. (SOLR) total return based upon $14.59 per share price at close
of first day trading. The IPO price was $16.50 per share.

The Ardour Solar Energy Index (SOLRX) is a rules-based, modified global-capitalization-
weighted, float-adjusted index consisting of companies engaged in solar power and related
products and services with market capitalization exceeding $100 million and average three
months trading volumes equal to or greater than $1 million a day.

The NASDAQ® Clean Edge® Green Energy Index (CELS) is a modified market
capitalization-weighted index consisting of companies that are primarily manufacturers,
developers, distributors, or installers of clean-energy technologies with market capitalization
exceeding $150 million and average daily trading volumes of at least 100 thousand shares

year-to-date.
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Recent Sales of Unregistered Securities

On February 9, 2010, we issued 10,772 restricted stock units to Oaktree Capital Management, L.P.
in lieu of issuing restricted stock units to Mr. R. Chad Van Sweden, one of our directors. The restricted
stock units were issued in reliance upon applicable exemptions from registration under Section 4(2) of
the Securities Act and Section 506 of Regulation D promulgated thereunder. Each restricted stock unit
represents the right to receive one share of our common stock and will vest one year from the date of
grant, subject to the continued service of Mr. Van Sweden as a director.

Purchases of Equity Securities by the Issuer and Affiliate Purchases

The following table scts forth information in connection with purchases made by, or on behalf of,
us or any affiliated purchaser, of shares of our common stock during the three months ended April 3,
2010:

(d)
(c) Maximum Number
Total Number of (or Approximate Dollar

(a) Shares Purchased Value) of Shares that
Total Number of (b) as Part of Publicly = May Yet Be Purchased
Shares Average Price Announced Plans Under the Plans
Purchased Paid per Share or Programs or Programs
Month ended January 30, 2010 . . 11,033 $5.90 — —
Month ended February 27, 2010 . 4,504 $5.63 — —
Month ended April 3, 2010 .. ... 3,015 $5.43 _— —_

We did not repurchase any of our common stock on the open market as part of a stock repurchase
program during the fiscal year ended April 3, 2010; however, our employees surrendered, and we
subsequently retired, 117,687 shares of our common stock to satisfy the minimum tax withholding
obligations on the vesting of restricted stock awards issued under our 2008 Equity Incentive Plan.

Item 6. Selected Consolidated Financial Data

The following selected consolidated financial data should be read together with “Item 7.
Management’s Discussion and Analysis of Financial Conditions and Results of Operations” and our
consolidated financial statements and the accompanying notes thereto included elsewhere in this
Annual Report on Form 10-K.

The selected financial data as of December 31, 2005 and for the period from April 1, 2005 through
December 31, 2005 have been derived from the historical consolidated financial statements of the
Predecessor, and the selected financial data as of March 31, 2006 and for the period from January 1,
2006 through March 31, 2006 have been derived from the historical consolidated financial statements of
GT Solar. Historical results are not necessarily indicative of the results expected in the future.

The financial data as of March 31, 2006, for the period from January 1, 2006 through March 31,
2006 and as of and for the fiscal years ended March 31, 2007, March 31, 2008, and March 28, 2009
reflect the consolidated financial position, results of operations and cash flows of GT Solar subsequent
to the date of the Acquisition and includes adjustments required under the purchase method of
accounting. In addition, the balance sheet data of GT Solar as of January 1, 2006, include adjustments
required under the purchase method of accounting. In accordance with the requirements of purchase
accounting, the assets and liabilities of GT Solar were adjusted to their estimated fair values and the
resulting goodwill was recorded as of the transaction date. The application of purchase accounting will
generally result in higher depreciation and amortization expense in future periods. Accordingly, the
accompanying consolidated financial information of the Predecessor and GT Solar are not comparable
in all material respects because of the effects of purchase accounting.
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Effective April 1, 2008 we changed our reporting period to be based on a 52-week year that ends
on the Saturday closest to March 31, which in our fiscal year ended April 3, 2010 resulted in a 53-week

fiscal ycar.

Combined
Predecessor/
GT Solar GT Solar GT Solar  Predecessor
(in thousands, except per share amounts)
Fiscal Year Fiscal Year Fiscal Year Fiscal Year Fiscal Year January 1, April 1,
Ended Ended Ended Ended Ended 2006 to 2005 to
April 3, March 28, March 31, March 31, March 31, March 31, Dec. 31,
2010 2009 2008 2007 2006(2) 2006 2005(1)
Statement of Operations Data:
Revenue ... oo oo $544,245 $541,027 $244,052 $ 60.119 $ 46,754 $ 2106 $ 44,648
Cost of Revenue . ... ... ... ... 325,263 320,358 151,709 36,284 28,334 2,442 25,892
Gross Profit (Loss) .. .. ... ... .. 218.982 214,669 92,343 23,835 18.420 (336) 18.756
Rescarch and Development ... ... 21,410 18,323 10.517 3,810 1,816 659 1,157
Selling and Marketing . . ... ... .. 11.823 17,469 10.452 7.747 4,175 334 3.841
General and Administrative ... .. .. 38,623 32,228 21,438 10.562 28,618 4,068 24,550
Amortization of Intangible Asscts(3) 3,164 3,105 3018 15.446 4,426 3,862 564
Income (Loss) from Operations 143,962 143.544 46,921 (13.730) (20,615) (9.259) (11,356)
Interest Income(4)y ... ... 420 2,996 6,543 1,686 227 79 148
Interest Expense(4) ... ... (758) (483) (816) (2.340) (584) (299) (285)
Interest component of forward foreign
exchange contracts(4) . ... ... .. (625) 2,135 (83%) (114) — — —
Other Income (Expense)(3) ... .. .. (3.125) (6,012) (1.244) (5,667) (3,489) (82) (3.407)
Income (Loss) before Income Taxes . . 139.874 142,180 50.569 (20.171) (24.461) (9.561) (14,900)
Provision for (benefit from) Income
TaXCS oo 52,618 54,212 14.464 (1.816) (2,627) (2.627) —
Net Income (Loss) ... ..o .. ... $ 87,256 $ 87,968 $ 36,105 $(18.355) $(21,834) $ (6,934) $(14,900)
Income (Loss) per Common Share:
Basic. .. ... o § 061 $ 062 $ 025 $ (0.13) $ (0.15) $§ (0.05) $ (48.67)
Diluted . ... ... ... ... 0.60 0.61 .25 (0.13) (0.15) (0.05) (48.67)
Shares used to compute Income
(Loss) per Common Share:
Basic. ... ... 143.409 142,582 142,290 142,290 142.290 142.290 306
Diluted ... ... ... ... 145.390 144,471 144,059 142,290 142.290 142.290 306
Dividends paid per Common Share(6) — $ 0.632 — — — — —
Balance Sheet Data (at end of
period)(7):
Cash and Cash Equivalents .. ... .. $230.748 $107,148 $ 54.839 $ 74,059 $ 6,026 $ 6,020 $ 3,192
Short-term Investments . . .. .. ... 19.967 — — — — —
Restricted Cash(8) . . . .. ... .. ... — — 164,028 9,322 567 567 1,846
Deterred Revenue . 000 oL 334,347 348.127 164,190 64,667 24,076 24,076 1,865
Working Capital(9) . ... ... ... 177.150 57,672 33.039 (11.234) (3.273) (3.273) (1.517)
Total Assets . ... ... .. L 732.081 737.423 600.611 241.429 122,337 122337 107,346
Total Debt. . ..o oo oo — — — 15.934 15,000 15,000 15.000
Stockholders™ Equity ... ... ... 178,986 81,905 91,641 47,098 63.827 63.827 67.763
Cash Flow Data:
Cash provided by (used in):
Opcerating Activities ... .. ... .. S147.276 $152.872 $ 1532 $ 70,659 $ 6816 $ 3,045 $ 3771
Investing Activities ... ... ... (24.540) (10,959) (4.841) (2.324) (767) (211) (556)
Financing Activities . ... ... ... 863 (89,614) (15.934) (305) (3.701) — (3.701)
Other .. ... .. ........ | 10 23 3 — — —
Increase (Decrease) in Cash and Cash
Equivalents . . ... ... ... $123.600 $ 52.309 $(19,220)  $ 68,033 § 2348 b 2834 $  (480)
QOther Financial Data:
Depreciation and Amortization . . . . . $ 6870 § 5 $ 4,052 $ 16,067 $ 4427 $ 3995 $ 432
Capital Expenditures ... ... ... .. 4.573 10,509 4,483 1.801 612 115 497
(1Y In connection with the Acquisition, the Predecessor repurchased all of its outstanding stock options for approximately

$24.1 million. which is caleulated as the aggregate of the difference between the exercise price of such options and the



common stock acquisition price. This payment was subsequently reimbursed by GT Solar Holdings, LLC, and was recorded as
compensation expense by the Predeeessor in the period from April 1. 2005 to December 31, 2005. This compensation expense
was allocated to employces associated with the following expenses: Cost of Revenues—S$0.4 million: Rescarch and
Development—S$0.1 million; Selling and Marketing—3$0.8 million; and General and Administrative—$23.0 million.

(2)  The combined fiscal ycar ended March 31, 2006. represents the mathematical addition of our Predecessor’s results of
operations from April 1, 2005 to December 31, 2005, and GT Solar’s results of operations from January 1, 2006 to March 31,
2006. We have included the combined financial information in order to facilitate a comparison with our other fiscal years. This
presentation is not consistent with generally accepted accounting principles in the United States, or U.S. GAAP. and may vicld
results that arc not strictly comparable on a period-to-period basis primarily due to (i) the impact of required purchase
accounting adjustments and (i) the new basis of accounting established on the closing date of the Acquisition. Such results are
not necessarily indicative of what the results for the respective periods would have been had the Acquisition not occurred.

(3)  The application of purchasc accounting in connection with the Acquisition resulted in the recording of $30.3 million of
intangible asscts. the amortization of which amounted to $3.9 million for the period from January 1. 2006 to March 31, 2006
and $15.4 million. $3.0 million, $2.7 million and $2.5 million for the fiscal years ended March 31. 2007, March 31, 2008,
March 28, 2009, and April 3. 2010 respectively. For more information on the impact of purchase accounting adjustments,
please see “"Management's Discussion and Analysis of Financial Condition and Results of Operations—Company Overview.”

(4)  For the fiscal year ended April 3. 2010, the interest component of forward foreign exchange contracts has been classificd
separately from interest income and interest expense. All prior periods presented have been reclassified to conform to the
current presentation.

(5)  For the period from April 1, 2005 to December 31, 2005, other expense includes $3.4 million in costs associated with the
Acquisition. For the fiscal year ended March 31. 2007, other expense includes $5.8 million of costs related to a proposed cquity
offering that was abandoned in November 2006 and our initial public offering. For the fiscal year ended March 31, 2008, other
expense includes $1.6 million of costs related to our initial public offering. For the fiscal year ended March 28, 2009, other
expense includes $2.6 million of costs related to our initial public offering and $3.0 million attributed to the ineffective portion
of certain forward foreign exchange contracts. For the fiscal year ended April 3, 2010, other expense includes $2.1 million
attributed to the ineffective portion of certain forward forcign exchange contracts and $0.8 million of costs related to a
secondary public offering of our common stock.

(6)  On June 30, 2008, we declared a dividend in the aggregate amount of $90.0 million to our then existing stockholders, including
GT Solar Holdings, LLC, which was paid on August 1, 2008.

(7)  Balance sheet data as of December 31, 2005 reflects adjustments recorded immediately after the Acquisition on January 1.
2006 as discussed further in Note | to the consolidated financial statements.

(8)  Restricted cash includes cash held in escrow as collateral in respect of outstanding standby letters of credit related to customer
deposits and as security for bank fees.

(9)  Working capital represents current assets minus current liabilities.

Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

The following discussion and analysis of our financial condition and results of operations should be
read in conjunction with our consolidated financial statements and the related notes included elsewhere in
this Annual Report on Form 10-K. In addition to historical consolidated financial information, the following
discussion and analysis contains forward-looking statements that involve risks, uncertainties and
assumptions as described under the “Cautionary Statement Concerning Forward-Looking Statements,” that
appears earlier in this Annual Report on Form 10-K. Our actual results could differ materially from those
anticipated by these forward-looking statements as a result of many factors, including those discussed under
“ltem 1A. Risk Factors” and elsewhere in this Annual Report on Form 10-K.

Our Company

GT Solar International, Inc., through its subsidiaries (referred to collectively herein as “we,” “us”
and “our”) Is a leading global provider of polysilicon production technology, crystalline ingot growth
systems and related photovoltaic manufacturing services for the solar industry. Our customers include
several of the world’s largest solar companies as well as companies in the chemical industry.



Our principal products are:

» Chemical vapor deposition (CVD) reactors and related equipment used to produce polysilicon,
the key raw material used in silicon-based solar wafers and cells; and

* Directional solidification systems (DSS) furnaces and related equipment used to cast
multicrystalline ingots by melting and cooling polysilicon in a precisely controlled process. These
ingots are used to make photovoltaic (PV) wafers which are, in turn, used to make solar cells.

We operate through two segments: our PV business and our polysilicon business.

Our PV business manufactures and sells DSS units, ancillary equipment required in the operation
of the DSS unit as well as other related parts and consumables. We sell our products separately and as
part of “turnkey solutions,” where we bundle equipment, including third party equipment, with design
and integration expertise.

Our polysilicon business offers CVD reactors and related equipment specifically designed for the
production of polysilicon. In addition to CVD reactors we provide technology and engineering services
for the commissioning, startup and optimization of our equipment and technology. We also provide the
basic engineering packages and process licenses for the production and purification of trichlorosilane
and silane.

Our business was founded in 1994. Effective January 1, 2006, our business was acquired for
approximately $83 million by GT Solar Holdings, LLC, a newly formed company controlled by
investment funds affiliated with G3W Ventures LLC, or “G3W™ a private equity investment firm
focused on the energy sector, and Oaktree Capital Management, L.P., or “OCM” a global alternative
and non-traditional investment manager. We refer to this transaction as the “Acquisition.” The
Acquisition was accounted for using the purchase method of accounting. In accordance with the
requirements of purchase accounting, our assets and liabilities werc adjusted to their estimated fair
values and the resulting goodwill of $43.2 million was recorded as of the transaction date.

In July 2008, we completed an initial public offering of 30,300,000 shares of common stock held by
GT Solar Holdings, LLC. In March 2010, we completed a secondary public offering of 28,750,000
shares of common stock held by GT Solar Holdings, LLC. As of April 3, 2010, GT Solar
Holdings, LLC owned or controlled approximately 53% of our common stock.

Factors Affecting Our Results of Operations

Demand for our products and services are driven by end-user demand for solar power. Key drivers
of the growing demand for solar power include volatile prices of conventional energy sources, the
desire for energy security/energy independence to counter perceived geopolitical supply risks
surrounding fossil fuels, environmental pollution from fossil fuels and the resulting tightening of
emission controls, the increasingly competitive cost of energy from renewable energy sources,
government incentive programs for the development of solar energy making solar energy more cost
competitive and changing consumer preferences towards renewable energy sources.

In addition, our results of operations are affected by a number of external factors including the
availability and price of polysilicon in the market, availability of raw materials, foreign exchange rates,
interest rates, commodity prices (particularly steel and graphite prices) and macroeconomic factors,
including the availability of capital that may be needed by our customers, and political, regulatory and
legal conditions in the international markets in which we conduct business (including China).

Our results of operations are affected by a number of other factors including, among other things,
when we are able to recognize revenue under our contracts. Our revenue recognition policies often
require us to defer revenue from shipped products and recognize revenue at a later date as more fully
described under the caption Note 2—Significant Accounting Policies—Revenue Recognition in the
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Notes to Consolidated Financial Statements included elsewhere in this Annual Report on Form 10-K.
Other factors affecting operations include delays in customer acceptances of our products, delays of
deliveries of ordered products and our rate of progress in the fulfillment of our obligations under our
contracts. A delay in deliveries or cancellations of orders would cause us to have inventories in excess
of our short-term needs, and may delay our ability to recognize, or prevent us from recognizing
revenue on contracts in our order backlog.

Disruptions in the global capital markets have resulted in reduced availability of capital worldwide
and have contributed to a slower rate of spending by our customers. Although we continue to believe
that the effect of these uncertainties is somewhat mitigated by our requirement of substantial
non-refundable deposits on most orders, we have negotiated extensions of the delivery schedules and
other modifications under some of our existing contracts. In addition, some of our customers failed to
make deposits when due under their contracts and we terminated those contracts. We continue to
negotiate with certain of our customers and are unable to estimate the additional impact, if any, on our
financial statements until such negotiations conclude and the timing of deliverics and other terms are
finalized as more fully described under the heading—“Order Backlog™.

Worldwide manufacturing capacity of polysilicon has grown due to recent entrants and expansion
by existing manufacturers that occurred during 2008 and 2009. These factors, among others, have
resulted in excess polysilicon manufacturing capacity which in turn has caused significant declines in the
price of polysilicon. Although we believe declining polysiticon costs will benefit the PV industry and will
lead to increased demand for solar energy over the long term, lower polysilicon prices have negatively
impacted the profitability of many existing polysilicon manufacturers and caused some companies to
reduce or delay their expansion plans. We believe that the demand for CVD reactors will increase in
anticipation of a tightening supply/demand balance driven by the need to increase the amount of
economically viable capacity. However, because of the long lead-times required to install capacity, it is
difficult to predict when this will occur.

Demand for PV equipment, including on-grid applications, has historically been dependent in part
on the availability and size of government subsidies and economic incentives. The ability of a
government to provide economic incentives may be adversely impacted by the recent economic
downturn. For example, Germany, which has the world’s largest PV installed base, has announced a
16% reduction in their solar feed-in tariff rate for roof-top solar systems and the elimination of
ground-based solar systems on agricultural land both of which become effective in July 2010. Spain,
which has also been a major market for PV products, reduced subsidies in 2009 from 2,400 MW per
year to 500 MW per year for solar projects. It is difficult to determine the impact that a changing
incentive program has on solar module demand and our customer’s ability to scll solar modules in a
particular geographic market. We believe decreasing module costs will reduce the effect of tariffs on
the investment returns for solar projects. In contrast to decreasing incentives in Europe, China has
recently announced policies to stimulate the renewable cnergy sector in China, including solar power.
The changing cnvironment for such government incentive programs creates uncertainty for the solar
industry.

Although we believe our long-term prospects are in line with solar industry forecasts which
generally predict increasing PV demand through 2014, those forecasts vary widely due to the current
uncertainties in the capital markets and end-user solar markets, as well as industry-wide
underutilization of solar manufacturing capacity. The current excess capacity in solar manufacturing is
expected to result in lower prices for our PV products which could result in reduced margins if we are
unable to reduce our costs. We are taking several steps to mitigate the effect of these factors including
adjusting our pricing policies as necessary, continuously sceking cost reduction opportunities including
diversification into lower cost manufacturing regions and focusing our rescarch and development efforts
on improvements that reducc the total production costs to our customers.



Our quarterly results have fluctuated significantly in the past and we expect that our quarterly
results will continue to fluctuate significantly in the future.

Order Backlog

Our order backlog consists of signed purchase orders or other written contractual commitments.
The table below sets forth our order backlog as of April 3, 2010 and March 28, 2009 by product
category:

April 3, 2010 March 28, 2009
% of % of
Product Category Amount  Backlog Amount Backlog
(dollars in millions)
Photovoltaic BUSINESS . . . .o oottt $441 49% $ 341 29%
Polysilicon business . ........... .. ... i 465 51% 836 %
Total ... $906 100% $1,177 100%

Our order backlog as of April 3, 2010, included deferred revenue of $82.1 million related to our
photovoltaic business and $252.2 million related to our polysilicon business. Deferred revenue
represents equipment that had been shipped to customers but not yet recognized as revenue. Cash
received in deposits related to our order backlog were $119.6 million as of April 3, 2010, and
substantially all of the contracts in our order backlog require the customer to either post a standby
letter of credit in our favor or make advance payment prior to shipment of equipment. From the date
of a written commitment, we generally would expect to deliver PV products over a period ranging from
three to nine months and polysilicon products over a period ranging from twelve to eighteen months,
although portions of the related revenue are expected to be recognized over longer periods in many
cases. Disregarding the effect of any contract terminations or modifications, we would expect to convert
approximately 50% of our April 3, 2010 order backlog into revenue during fiscal year 2011, and
approximately 50% during fiscal 2012 and 2013. Although, most of our orders require substantial
non-refundable deposits, our order backlog as of any particular date should not be relied upon as
indicative of our revenues for any future period. We began tracking our backlog as a performance
measure on a consistent basis during 2007.

If a customer fails to perform on a timely basis, and such failure continues after notice of breach
and a cure period, we may terminate the contract. Our contracts do not contain cancellation provisions
and in the event of a customer breach, the customer may be liable for contractual damages. During the
fiscal year ended April 3, 2010, we terminated or modified contracts resulting in a $105 million
reduction in our order backlog (95% of the reduction was from 9 contracts) as compared to the fiscal
year ended March 28, 2009, where we terminated or modified contracts resulting in a $39 million
reduction in our order backlog (95% of the reduction was from 7 contracts). During the fiscal year
ended April 3, 2010 and March 28, 2009 we recorded revenues of $21.1 million and $4.0 million,
respectively, from terminated contracts.

Although we have a reasonable expectation that most of our customers will substantially perform
on their contractual obligations, we monitor those contracts that we believe to be at risk which include
contracts with customers to whom we have sent notices of breach for failure to provide letters of credit
or to make payments when due. We conduct negotiations with certain customers who have requested
that we extend their delivery schedules or make other contract modifications or who have not provided
letters of credit or made payments in accordance with the terms of their contracts. We engage in a
certain level of these negotiations in the ordinary course. We monitor the effect, if any, that these
negotiations may have on our future revenue recognition. If we cannot come to an agreement with
these customers, our order backlog could be reduced.
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As a result of the economic downturn that began during the fiscal year ended March 28, 2009, we
experienced an increase in the amount of backlog that we considered to be at risk which was
substantially higher than in prior periods. As a result of contract terminations which occurred during
the fiscal year ended April 3, 2010 and the satisfactory resolution of other contracts that were
considered at risk to varying degrees, our assessment of the risk in our order backlog as of April 3,
2010 is substantially lower than our estimates in prior interim periods. However, other customers with
contracts in our order backlog that are not currently under negotiation may approach us with similar
requests in the future, or may fail to provide letters of credit or to make payments when due, which
could further reduce our order backlog. If we cannot come to an agreement with these customers, our
order backlog could be further reduced.

As of April 3, 2010, our order backlog consisted of contracts with 26 PV customers, 14 of which
have orders of $3 million or greater and contracts with 7 polysilicon customers, 6 of which have orders
of $3 million or greater. Our order backlog as of April 3, 2010, included $619 million attributed to
three customers each representing 10% or more our order backlog.

Critical Accounting Policies and Estimates

In preparing our financial statements in conformity with generally accepted accounting principles
in the United States (GAAP), we make estimates and assumptions about future events that affect the
amounts of reported assets, liabilities, revenues and expenses, as well as the disclosure of contingent
liabilities in our financial statements and the related notes thereto. On a continual basis, we evaluate
our estimates, including those related to revenue, deferred revenue, inventory, goodwill, warranty,
shared-based compensation, income taxes and derivative financial instruments and hedging agreements.
We operate in a competitive industry that is influenced by a variety of diverse factors including, but not
limited to, technological advances, product life cycles, long customer and supplier lead times, and
geographic and macroeconomic trends. Estimating product demand beyond a relatively short
forecasting horizon is difficult and prone to forecasting error due to the inherent lack of visibility in the
industry. Some of our accounting policies require the application of significant judgment by
management in the selection of appropriate assumptions for determining these estimates. By their
nature, these judgments are subject to an inherent degree of uncertainty. As a result, we cannot assure
you that actual results will not differ significantly from estimated results. We base our judgments and
estimates on our historical experience, on our forecasts and on other available information, as
appropriate. Our significant accounting policies are further described in Note 2 to our consolidated
financial statements for the fiscal year ended April 3, 2010 included elsewhere in this Annual Report
on Form 10-K.

We believe that the following are the critical accounting policies which are the most important to
the portrayal of our financial condition and that require the most subjective judgment used by us in the
preparation of our consolidated financial statements.

Revenue Recognition

We recognize revenue when title and risk of loss have passed to the customer, evidence of an
arrangement exists, fees are contractually fixed or determinable, collectability is reasonably assured
through historical collection results and regular credit evaluations, and there are no uncertaintics
regarding customer acceptance. Our revenue recognition policies for established products differ from
our newer products. Our revenue recognition policies are described in further detail below.

Multiple contracts with a single customer or amendments to existing contracts with the same
customer are evaluated as to whether they should be recognized as scparate accounting arrangements
from other contracts with the customer based on an evaluation of several factors including but not
limited to the timing of when contracts were negotiated and executed, whether the equipment is
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interdependent in terms of design, technology or function and whether payment terms coincide. If
contracts are considered linked for accounting purposes they are accounted for as one arrangement.

For most products, a portion of the total sales price (typically 10%) is not due until installation
and customer acceptance occurs. For products we consider to be “established,” we recognize. upon
delivery, revenue equal to the lesser of the amount allocated to the equipment or the contractual
amount due (typically 90%) with the remainder recognized upon customer acceptance. For products we
consider to be “new,” revenue is recorded upon customer acceptance or at the time the product is
determined to be established.

Products are classified as “established™ products if post-delivery acceptance provisions and the
installation process have been determined to be routine, due to the fact that the acceptance provisions
are generally a replication of pre-shipment procedures. The majority of our products are manufactured
to a standard specification. To ensure contractual performance levels are satisfied, the products often
are tested at our manufacturing facility prior to shipment. To the extent that customers’ conditions
cannot be replicated in our facilitics, or if there is not a demonstrated history of meeting newer
customer specifications, then the product is treated as “new” for revenue recognition purposes.

In determining when a “new” product is considered “established,” we consider several factors,
including the stability of the product’s technology, the ability to test the product prior to shipment,
successful installations at customers’ sites and the performance results once installed. We generally
believe that satisfaction of these factors, coupled with a minimum of three to five successful customer
installations and acceptances, is necessary to support the conclusion that there are no uncertainties
regarding customer acceptances and that the installation process can be considercd perfunctory. Thesc
factors, as well as the consideration of the ease of installation in different customer environments, are
all taken into consideration in determining whether a product should be classified as “cstablished.”

The majority of our contracts involve the sale of cquipment and services under multiple element
arrangements. Revenue under multiple element arrangements is allocated to all elements based upon
their relative fair values. To be considered a separate clement, the product or service in question must
represent a scparate unit of accounting, and fulfill the following criteria; “(a) the delivered item(s) has
value to the customer on a standalone basis; (b) there is objective and reliable cvidence of the fair
value of the undelivered item(s); and (c) if the arrangement includes a general right of return relative
to the delivered item, delivery or performance of the undelivered item(s) is considered probable and
substantially in the control of the Company.” Our sales arrangements do not include a general right of
return.

As a part of our revenue arrangements, we sell certain equipment for which we have not been able
to obtain objective evidence of fair value. If objective evidence does not exist for the undclivered
clements of an arrangement, all revenue is deferred until such evidence does exist, or until all elements
for which we do not have objective evidence of fair value are delivered, whichever is earlier assuming
all other revenue recognition criteria are met. Once there is objective evidence of the fair value of
undelivered clements, the amount allocated to equipment and parts is based on a residual method.
Under this method, the total arrangement value is allocated first to undelivered elements, based on
their fair values, with the remainder being allocated to equipment revenue.

We have determined that installation and training services are not integral to the stand-alone value
of certain products. We typically perform training at the same time as the installation process. The
value of the undclivered installation and training services is deferred at an amount that is equal to the
estimated fair valuc of the installation and any portion of the sales price that will not be reccived until
the installation is completed. The amount allocated to installation and training is based upon the
estimated time to complete the installation and training at the established fair value hourly rates.
Objective evidence of fair value for these services is based on what we charge for similar professional
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services on our stand-alone basis and what third-party contractors would charge when performing
similar services.

We periodically enter into turnkey contracts where we provide all of the cquipment neccessary for a
complete production line, whether we manufacture all of the equipment or not. For turnkey contracts,
revenue recognition occurs on a completed contract basis, which requires an acceptance test period
after all individual items are installed and accepted. Revenue is deferred until the specified output has
been achieved which is determined through specific contractual testing measures and overall customer
acceptance.

Spare parts revenuc is generally recognized upon shipment and services revenuc is generally
recognized as the services are provided.

We record reimbursable out-of-pocket expenses and shipping as both revenue and as a direct cost
of revenue, as applicable. We record revenue net of applicable sales and value added taxes collected.
Taxes collected from our customers are recorded as part of accrued expenses on the balance sheet and
are remitted to state and local taxing jurisdictions based on the filing requirements of cach jurisdiction.

When a customer fails to perform its contractual obligations and such failure continues after notice
of breach and a cure period, we may terminate the contract. Our contracts do not contain cancellation
provisions and in the event of a customer breach, the customer may be liable for contractual damages.
At the time of termination, we record as revenues any non-refundable deposits or deferred revenue
amounts and record as cost of revenue any previously deferred cost as well as any related costs to
terminate the contract including excess or obsolete inventory or unrecoverable vendor advances or
other purchase commitment costs as a result of the termination.

Deferred Revenue and Deferred Costs

Deferred revenue includes amounts that have been billed per the contractual terms but have not
been recognized as revenue. Deferred costs represent costs related to deferred revenues and include
the cost of acquired and manufactured inventory items, capitalized labor and related overhead for our
turnkey contracts, and in certain cases shipping costs. We classify as long-term the portion of deferred
revenue and deferred costs that are expected to be recognized beyond the next fiscal year.

Inventories

We value our inventory at the lower of cost or market. The determination of the lower of cost or
market requires that we make significant assumptions about future demand for products and the
transition to new product offerings from legacy products. These assumptions include, but are not
limited to, future manufacturing schedules, customer demand, supplier lead time and technological and
market obsolescence. Estimating product demand beyond a relatively short forecasting horizon is
difficult and prone to forecasting error due to the inherent lack of visibility in the industry. We also
provide for losses on those open purchase order commitments in which our estimated obligation to
receive inventory under the commitments exceeds expected production demand. Once our inventory is
written down and a new cost basis has been established, it is not written back up if demand increases.
If market conditions are less favorable than those projected by management, additional inventory write-
downs may be required. If market conditions are more favorable than those projected by management,
and specific inventory previously written down is subsequently sold, gross profit would improve by the
amount of the specific write-down reversed in the period the inventory is sold.
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Purchase Commitments

We enter into commitments to purchase material from various suppliers in the ordinary course of
business. These commitments are entered into to satisfy the material requirements of a specific contract
or the overall production plan and often require us to make payments in advance. We evaluate these
advances for recoverability on a periodic basis and more frequently if indicators of asset impairment
arise. In the event we reschedule and/or cancel a portion of these commitments due to customer
delivery delays, customer contract terminations or changes to our production plans, we may be liable
for cancellation penalties or be required to purchase material in excess of our current expected
demand. In such instances, we review the contractual terms of the purchase commitment and seek to
negotiate with the vendor to minimize any potential loss. In cases where the cancellation is the result of
a customer contract termination or delay in customer delivery, we may seek to recover the costs
incurred. We accrue as cost of revenue losses estimated on advances which are not considered
recoverable because of a deterioration in the financial condition of the vendor or because the advances
are expected to be forfeited as part of a planned order termination and any termination fees which may
be paid to vendors when we terminate the contract in accordance with the contract terms.

Goodwill

Goodwill is recorded in connection with a business acquisition and represents the excess purchase
price over the fair value of identifiable net assets at the acquisition date. We perform impairment tests
of goodwill assigned to our reporting units on an annual basis or whenever events or circumstances
indicate impairment may exist. Each impairment test is based upon a comparison of the fair value of
the reporting unit by using traditional valuation methodologies, including market multiples, comparable
transactions and a discounted cash flow model. If impairment is indicated due to the book value being
in excess of the fair value, the goodwill is written down to its implied fair value.

Based upon our annual impairment testing analysis for our fiscal year ended April 3, 2010, which
included our consideration of reasonably likely adverse changes in assumptions, management believes it
is not reasonably likely that impairment will occur in any of the reporting units over the next twelve
months.

Income Taxes

We record a valuation allowance against the deferred tax assets if it is more likely than not that a
portion of the deferred tax asset will not be realized. On a quarterly basis, we evaluate both the
positive and negative evidence bearing upon the reliability of our deferred tax assets. We consider
future taxable income, ongoing prudent and feasible tax planning strategies, and the ability to utilize tax
losses and credits in assessing the need for a valuation allowance. Should we determine that we are not
able to realize all or part of our other deferred tax assets in the future, a valuation allowance would be
required resulting in an expense recorded within the provision for income taxes in the statement of
income in the period in which such determination was made. It is possible that the amount of the
deferred tax asset considered realizable could be reduced in the near term if future taxable income is
reduced. Should our future profitability provide sufficient evidence, to support the ultimate realization
of income tax benefits attributable to deferred profits and other deductible temporary differences, a
reduction in the valuation allowance may be recorded and the carrying value of deferred tax assets may
be restored, resulting in a non-cash credit to earnings.

Our tax income varies from our book income substantially due to the timing of the recognition of
revenue and costs related to our customer contracts. Our effective tax rate is affected by levels of
taxable income in federal and state tax jurisdictions and China, U.S. tax credits generated and utilized
for research and development expenditures, investment tax credits and other tax incentives specific to
domestic U.S. operations and changes in valuation allowances.
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Warranty

We provide for the estimated cost of product warranties, the amount of which is based primarily
upon historical information, at the time product revenue is recognized. While we engage in extensive
product quality programs and processes, including actively monitoring and evaluating the quality of our
component suppliers, our warranty obligation is affected by product failure rates, utilization levels,
material usage, service delivery costs incurred in correcting a product failure and supplier warranties on
parts delivered to us. Should actual product failure rates, utilization levels, material usage, service
delivery costs incurred in correcting a product failure or supplier warranties on parts differ from our
estimates, revisions to the estimated warranty liability would be required.

Share-Based Compensation

We record compensation expense for all share-based payment awards made to employees and
directors based on the estimated fair market values of the underlying instruments. Accordingly, share-
based compensation cost is measured at the grant date, based upon the fair value of the award, and is
recognized as expense on a straight line basis over the requisite employee service period.

The weighted average estimated fair value per share of employee stock options granted during the
fiscal year ended April 3, 2010 and March 31, 2008 was determined using the Black Scholes option
pricing model with the following underlying assumptions (there were no options granted during the
fiscal year ended March 28, 2009):

Fiscal Year Ended
April 3, 2010  March 31, 2008

Weighted average expected volatility ............... 51% 48%
Weighted average risk-free interest rate ... .......... 2.8% 3.7%
Expected dividend yield . .................. ... .. 0.0% 0.0%
Weighted average expected life (in years)............ 6.1 6.1
Weighted average estimated per share fair value of

employee stock options at grant date of the award . . . $2.61 $2.86

We have estimated our expected stock price volatility based on historical volatility calculations for
a group of peer comparable companies. The weighted average risk free interest rate reflects the rates
of U.S. government securities appropriate for the term of our stock options at the time of grant.

For employee stock options, we use the simplified calculation of expected life, described in the
SAB 107, as we do not currently have sufficient historical exercise data on which to base an estimate of
expected term. Under this method the Company estimates the expected life using the average of the
vesting period and the contractual life of the stock options granted. For options granted to
non-employees the remaining contractual term is used for measurement purposes.

We periodically grant restricted stock and restricted stock units (collectively, “restricted shares™) to
certain key employees and certain members of the Board of Directors. Unvested restricted shares are
forfeited in the event of termination of employment or engagement with the Company. A holder of
restricted stock generally has all of the rights of a stockholder. Restricted stock is common stock that is
considered issued and outstanding but is not fully transferable until certain conditions have been met,
primarily the passage of time and continued employment or engagement with the Company during a
predetermined vesting period set by the compensation committee (the “restricted period”). A restricted
stock unit is a grant representing the right to receive a share of common stock upon vesting of the
restricted stock unit and satisfaction of other conditions but for which no share of common stock is
issued until the restricted stock unit vests and any other applicable conditions are satisfied. A holder of
a restricted stock unit does not have any rights of a stockholder until the restricted stock unit vests and
is converted to common stock. The fair value of restricted shares are based on the market price of the
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Company’s stock on the date of grant and are recorded as compensation expensc ratably over the
requisite service period, which is generally two to four years.

Share-based compensation expense recognized in our consolidated statement of operations is based
on awards ultimately expected to vest; thercfore, it has been reduced for estimated forfeitures.
Forfeitures are estimated at the time of initial grant and revised, if necessary, in subsequent periods if
actual forfeitures differ from those estimates. We estimated forfeitures based on our historical activity,
as we believe that these forfeiture rates are indicative of our expected forfeiture rate.

We account for equity instruments issued to non-employees as variable awards, as these equity
instruments vest, we remeasure the fair value of the equity instrument at each reporting period prior to
vesting and finally at the vesting datc of the equity instruments.

Derivative Financial Instruments and Hedging Agreements

We enter into forward foreign exchange contracts to offset certain known and quantifiable
operational exposures from the impact of changes in foreign currency exchange rates. Such exposures
result from the portion of our operations that are denominated in currencies other than the U.S.
dollar, primarily the Euro. These forward foreign exchange contracts are entered into to support
inventory purchases made in the normal course of business, and accordingly, are not speculative in
nature. Hedges related to anticipated transactions are designated and documented at the inception of
the respective hedges as cash flow hedges and are evaluated for effectiveness quarterly.

We record all derivative financial instruments in our consolidated financial statements in other
current assets or accrued liabilities, depending on their net position, at fair value regardless of the
purpose or intent for holding the instrument. Changes in the fair value of the derivative financial
instruments arc cither recognized periodically in earnings or in stockholders” equity as a component of
accumulated other comprehensive income or loss depending on whether the derivative financial
instrument qualifies for hedge accounting. Changes in fair values of derivatives not qualifying for hedge
accounting are reported in earnings as they occur.

Hedge accounting is discontinued when it is determined that a derivative instrument is no longer
effective. Any gains or losses that were accumulated in other comprehensive income from hedging a
forecasted transaction will be recognized immediately in current period earnings if there arc changes in
expectations on the original forecasted transaction.

Derivative financial instruments involve, to varying degrees, clements of market and credit risk not
recognized in consolidated financial statements. The market risk associated with these instruments
resulting from currency exchange rate movements is expected to offset the market risk of the
underlying transactions, assets and liabilities being hedged. The counterpartics to the agreements
relating to our foreign exchange instruments are major international financial institutions with high
credit ratings. We do not believe that there is significant risk of nonperformance by the counterparties
because we monitor their credit ratings. While the contract or notional amounts of derivative financial
instruments provide one measure of the volume of these transactions, they do not represent the
amount of our exposure to credit risk. The amounts potentially subject to credit risk (arising from the
possible inability of the counterparty to meet the terms of the contracts) are generally limited to the
amounts, if any, by which the counterparty’s obligations under the contracts exceed our obligations to
the counterparty. As of April 3, 2010 and March 28, 2009, the combined fair value and carrying amount
of our forward foreign exchange contracts was a liability of $0.2 million and $3.8 million respectfully.



Results of Operations

The following tables set forth the results of our operations as a percentage of revenue for the
fiscal years ended April 3, 2010, March 28, 2009, and March 31, 2008.

Fiscal Year Ended
April 3, 2010  March 28, 2009  March 31, 2008

Statement of Operations Data:*

Revenue ........................ 100% 100% 100%
Costofrevenue ................... 60 60 62
Grossprofit . ...... ... ... ... ... .. 40 40 38
Research and development ... ... ... .. 4 3 4
Selling and marketing . ... ........... 2 3 4
General and administrative . . ... ... ... 7 6 9
Amortization of intangible assets . . . . . .. 1 1 1
Income from operations .. ........... 26 27 20
Interest income . ............... ... — — 3

Interest expense .. ................. —
Interest component of forward foreign

exchange contracts . .............. — — (1)
Other income (expense) ............. — (1) (1)
Income before income taxes .......... 26 26 21
Provision for income taxes ........... ﬂ ﬂ l
Netincome ...................... 16% _16% ﬂ%

*

percentages subject to rounding

Fiscal Year Ended April 3, 2010 Compared to Fiscal Year Ended March 28, 2009

Revenue. The following table sets forth revenue for the fiscal years ended April 3, 2010 and
March 28, 2009.

Fiscal Year Ended  Fiscal Year Ended 2010 versus 2009
Business Category April 3, 2010 March 28, 2009 Change Percentage

(dollars in thousands)

Photovoltaic Business

Photovoltaic equipment. . ... .......... $180,692 $424,404 $(243,712)
Photovoltaic services, parts and other. . . . . 6,034 19,543 (13,509)
Total photovoltaic business . . ... ... ... 186,726 443,947 (257,221) (58)%
Polysilicon Business
Polysilicon equipment .. ......... ... .. 353,368 93,264 260,104
Polysilicon services, parts and other . . .. .. 4,151 3,816 335
Total polysilicon business . .. ......... 357,519 97,080 260,439 268%
Total revenue . ................... $544.,245 $541,027 $ 3,218 “G

not meaningful

Revenue from our PV business decreased 58% for the fiscal year ended April 3, 2010 as compared
to the fiscal year ended March 28, 2009. This decrease is substantially related to delays in deliveries



requested by our customers on existing contracts as a result of the economic downturn. Revenue from
our polysilicon business increased 268% for the fiscal ycar ended April 3, 2010 as compared to the
fiscal year ended March 28, 2009. We typically experience a longer period of time between delivery and
revenue recognition with our polysilicon contracts than with our PV contracts. Polysilicon revenue for
the year ended April 3, 2010 substantially relates to contracts that were in our order backlog as of
March 28, 2009.

Our PV equipment revenue includes sales of DSS units as well as other PV equipment. During the
fiscal year ended April 3, 2010, DSS sales decreased 64% to $139.6 million (which included $2.6 million
of a non-refundable deposit from a contract termination) from $386.9 million for the fiscal year ended
March 28, 2009. Sales of other PV equipment incrcased 10% to $41.1 million (which included
$7.4 million from a terminated turnkey contract) for the fiscal year ended April 3, 2010 from
$37.5 million for the fiscal year ended March 28, 2009. Revenue from other PV equipment can
fluctuate based upon specific customer requirements.

Sales of other PV equipment accounted for $41.1 million of our revenue for the fiscal year ended
April 3, 2010 and $37.5 million of our revenue for the fiscal year ended March 28, 2009, representing
an increase of 10%. Other PV equipment revenue is primarily attributed to turnkey contracts and
ancillary equipment under our DSS contracts, which can vary based upon specific customer
requirements. Ancillary equipment is primarily purchased from third parties.

Revenue from turnkey solutions for the fiscal year ended April 3, 2010 was $33.4 million,
consisting of $5.8 million from sales of DSS units and $27.6 million from sales of other PV equipment.
Revenue from turnkey contracts for the fiscal year ended March 28, 2009, amounted to $19.1 million
consisting of $4.0 million of DSS units and $15.1 million of other PV equipment. Turnkey revenue is
recorded only after final production line acceptance and therefore is periodic in nature. Our market for
turnkey services has substantially decreased in recent years due to the maturity of the industry. As our
activity in this area has correspondingly decreased, we have limited our marketing and sales efforts to
identifying only highly qualified prospects that are well capitalized. We are reviewing our turnkey
integration services and our plans with regards to this business will depend on the success of our
current marketing efforts.

Revenue from PV services, parts and other was $6.0 million for the fiscal year ended April 3, 2010
and $19.5 million for the fiscal year ended March 28, 2009. This dccrease is consistent with the overall
decrease in our PV business.

During the fiscal year ended April 3, 2010, we recognized polysilicon revenuc of $357.5 million
(which included $11.1 million of a non-refundable deposit from a contract termination). During the
fiscal year ended March 28, 2009, we recognized polysilicon revenue of $97.1 million (which included
$4.0 million of a non-refundable deposit from a contract termination). Revenue related to our CVD
reactors is typically deferred until pre-established reactor output performance criteria and final
acceptance is achieved.

Included in our backlog are polysilicon contracts that grant contractual rights which are considered
a separate element under the contract and requires revenuc to be recognized ratably over the period
commencing when all other elements have been delivered and other contract criteria have been met
and through the period such rights exist. During the fiscal year ended April 3, 2010, we recognized
revenue of $48.3 million on a ratable basis from one of these customers with a remaining deferred
revenue balance for this customer of $155.7 million at April 3, 2010, which is expected to be recognized
as revenuc ratably through fiscal year 2012.

In both the fiscal years ended April 3, 2010, and March 28, 2009, a substantial percentage of our
revenue resulted from sales to a small number of customers. One of our customers accounted for 34%
of our revenue for the fiscal year ended April 3, 2010 and four customers accounted for 62% of our
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revenue for the fiscal year ended March 28, 2009. No other customer accounted for more than 10% of
our revenue during the respective periods,

Based upon order backlog as of April 3, 2010, we believe our PV business will represent a majority
of our revenue for fiscal year 2011. For the fiscal year ended April 2, 2011, we believe that no one
customer will account for more than 35% of our total annual revenue.

Cost of Revenue, Gross Profit and Gross Margin. The following table sets forth total cost of
revenuc, gross profit and gross margin for the fiscal years ended April 3, 2010 and March 28, 2009.

Fiscal Year Ended Fiscal Year Ended 2010 versus 2009
April 3, 2010 March 28, 2009 Change Percentage

{(dollars in thousands)

Cost of revenue

Photovoltaic business .. .............. $123,955 $265,813 $(141,858) (53)%
Polysilicon business . ... .............. 201,308 600,545 140,763 232%
Total .. ... ... L $325,263 $326,358 $ (1,095) %
Gross profit
Photovoltaic business .. .............. $ 62,771 $178.134 $(115,363) (65)%
Polysilicon business . . .. .............. 156,211 36,535 119,676 328%
Total . ... ... $218,982 $214,669 $ 4313 2%
Gross margins
Photovoltaic business ... ............. 34% 40%
Polysilicon business . ... .............. 44% 38%
Total. . ... L 40% 40%

* not meaningful

Our PV cost of revenue decreased $141.9 million, or 53%, and our PV gross profit decreased
$115.4 million, or 65% for the fiscal year ended April 3, 2010 compared to the fiscal year ended
March 28, 2009. During the fiscal year ended April 3, 2010 and March 28, 2009, our PV cost of
revenue included costs of $12.8 million and $8.7 million, respectively, related to excess overhead and
increases in our inventory reserves reflecting the overall decrease in manufacturing activitics as a result
of delays in deliveries requested by our customers. Our gross margins tend to vary depending on our
manufacturing volume, as well as the mix and pricing of our contracts.

Gross margins for the PV business during the fiscal year ended April 3, 2010, were adversely
impacted by the overall reduction in our sales volumes that resulted in excess manufacturing costs and
increased inventory reserves and by turnkey projects which generated revenue of $33.4 million with
gross margins of 21%.

Gross margins for the PV business during the fiscal year ended March 28, 2009, were 40% which
were favorably impacted by the higher gross margins on our newly introduced DSS units which
represented a significant portion of the total PV revenue during the period and were negatively
impacted by a fourth quarter charge of $11.3 million resulting from rescrves against advances with
vendors that had become financially distressed as well as expected forfeitures of vendor advances as a
result of commitment terminations due to our reduced production plan for fiscal year ended April 3,
2010 as compared to fiscal year ended March 31, 2008.

Our polysilicon cost of revenue increased by $140.8 million, or 2329, and our polysilicon gross
profit increased by $119.7 million, or 328%, for the fiscal year ended April 3, 2010 compared to the
fiscal year ended March 28, 2009. This increase relates to increases in polysilicon revenue that was
recognized during the fiscal year ended April 3, 2010.
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Gross margins within our polysilicon business during the fiscal year ended April 3, 2010 were 44%
and were impacted by the favorable pricing in the contracts that were recognized in the period as
compared to gross margins of 38% realized during the fiscal year cnded March 28, 2009, which were
adversely impacted as a result of higher initial costs related to the first installation of our SDR 200
CVD reactors. During the year ended April 3, 2010, we agreed to a customer requested delay under an
ongoing polysilicon contract. The customer reimbursed us $20.5 million for the costs incurred to
terminate certain impacted vendor commitments. These costs did not impact gross margins as they
were reimbursed by the customer and have been recorded as both deferred revenue and deferred cost
of goods sold under the arrangement.

Research and Development. The following table scts forth total research and development
expenses for the fiscal years ended April 3, 2010 and March 28, 2009.

Fiscal Year Ended  Fiscal Year Ended 2010 versus 2009
April 3, 2010 March 28, 2009 Change  Percentage

(dollars in thousands)

Research and development

Photovoltaic business . .. ... ... ..o $14,419 $ 9,420 $ 4,999 53%
Polysilicon business .. ................. 6,991 8,903 (1,912) 2%
Total ... $21,410 $18,323 $ 3,087 17%

During the fiscal year ended April 3, 2010 compared to the fiscal year ended March 28, 2009,
research and development expense increased by 17%, or $3.1 million. Rescarch and development
expense consists primarily of labor and material spending associated with our next-generation DSS
products and CVD reactors, as well as other technologies currently in development. Our spending on
research and development activities is directly related to projects under development and the timing of
the spending associated with each of the projects, therefore, the spending in each business segment may
vary from year to year. We expect our research and development spending to increase as we continue
to invest in new product development and expand our product base in both our polysilicon and PV
businesses.

Selling and Marketing. 'The following table sets forth total selling and marketing cxpenses for the
fiscal years ended April 3, 2010 and March 28, 2009.

Fiscal Year Ended  Fiscal Year Ended 2010 versus 2009
April 3, 2010 March 28, 2009 Change  Percentage

(dollars in thousands)

Selling and marketing

Photovoltaic business . .. ............... $ 6,327 $ 9,578 $(3.251) 3H%
Polysilicon business . .................. 5,496 7,891 (2.395) (30)%
Total ... .. $11.823 $17,469 $(5,646) (32)%

During the fiscal year ended April 3, 2010 compared to the fiscal year ended March 28, 2009,
selling and marketing expenses decreased 32%, or $ 5.6 million primarily related to lower commission
costs. During fiscal year 2010, we reduced the number of employee and non-employee sales
representatives eligible to receive commissions. Sales commissions are accrued based on operational
factors such as deposits, shipments and final acceptances received from customers rather than when
revenue is recognized.

General and Administrative. During fiscal year ended April 3, 2010 as compared to the fiscal year
ended March 28, 2009, general and administrative expenses increased by 209%, or $6.4 million. The
increase was primarily related to increased payroll and related costs of $7.1 million which includes
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$2.3 million increased incentive compensation for fiscal year ended April 3, 2010 as a result of
exceeding incentive targets. This increase is offset in part by lower legal and other professional service
costs of $0.7 million.

Amortization of Intangible Assets.  Amortization expense attributed to intangible assets has
remained essentially unchanged for the fiscal year ended April 3, 2010 as compared to March 28, 2009.

Interest Income.  During the fiscal year ended April 3, 2010, we earned $0.4 million in interest
income, and during the fiscal year ended March 28, 2009, we earned $3.0 million in interest income.
We invested our excess cash in exchange traded money market mutual funds and short term
commercial paper. Interest income decreased due to lower interest rates earned on the balances in cash
and cash equivalents in the fiscal year ended April 3. 2010 as compared to fiscal year ended March 28,
2009.

Interest Expense.  During the fiscal year ended April 3, 2010, we recorded interest expense of
$0.8 million, and during the fiscal year ended March 28, 2009, we recorded interest expense of
$0.5 million. Interest expense is substantially attributed to the expensing of deferred debt costs in
connection with our credit facility and other related credit facility fees.

Interest Component of Forward Foreign Exchange Contracts. During the fiscal year ended April 3,
2010 the recorded interest component of our forward foreign exchange contracts was an expense of
$0.6 million. During the fiscal year ended March 28, 2009 we recorded interest income of $2.1 million
on our forward foreign exchange contracts. These amounts represent the difference between interest
rates in the two countries involved in our forward foreign exchange contracts for the specified period of
time and can be either a premium or discount at the beginning of the contract and are adjusted to
reflect interest rate market condition changes. Such changes can result in interest income or interest
expense over the life of the contract.

Other Income (Expense). During the fiscal year ended April 3, 2010, other expense, net was
$3.1 million, which included costs associated with a secondary public offering of our common stock of
$0.8 million, losses on foreign exchange of $0.4 million, and losses of $2.1 million recognized due to
fair value adjustments on certain forward foreign cxchange contracts that no longer qualified as a cash
flow hedge because the hedging relationship was no longer deemed to be highly effective due to
changes in the forecasted deliveries for certain Euro denominated purchase commitments. During the
fiscal year ended March 28, 2009, other expense, net was $6.0 million, which included costs of
$2.6 million associated with our initial public offering and a loss of $3.0 million recognized due to fair
value adjustments on certain forward foreign exchange contracts that no longer qualified as cash flow
hedges.

Provision for Income Taxes. Our effective tax rate was approximately 38% for the both the fiscal
year ended April 3, 2010 and March 28, 2009. The effective rate for both years differed from the
statutory rate due primarily to a federal tax deduction based on manufacturing activities undertaken in
the United States.

Net Income.  As a result of the foregoing factors, for the fiscal year ended April 3, 2010, we
recorded net income of $87.3 million, compared to a net income of $88.0 million for the fiscal year
ended March 28, 2009.



Fiscal Year Ended March 28, 2009 Compared to Fiscal Year Ended March 31, 2008

Revenue.  The following table sets forth revenue for the fiscal years ended March 28, 2009 and
March 31, 2008.

Fiscal Year Ended  Fiscal Year Ended 2009 versus 2008
Business Category March 28, 2009 March 31, 2008 Change Percentage

(dollars in thousands)

Photovoltaic Business

Photovoltaic equipment .. ............. $424.404 $229,506 $194,898
Photovoltaic scrvices, parts and other ... .. 19,543 14,546 4,997
Total photovoltaic business ... ........ 443,947 244,052 199,895 8264
Polysilicon Business
Polysilicon equipment. .. .............. 93,264 — 93,264
Polysilicon services, parts and other. ... ... 3,816 — 3.816
Total polysilicon business. . . .......... 97,080 — 97,080 “%
Total revenue . .. .. ... ... $541,027 $244,052 $296,975 122%

not meaningful

Our PV cquipment revenue includes sales of DSS units as well as other PV equipment. Our
revenue from sales of DSS units increased by 100% to $386.9 million for the fiscal year ended
March 28, 2009 from $193.4 million for the fiscal year ended March 31, 2008. This increase can be
attributed to general growth in the solar industry as well as a successful introduction of our DSS 450
unit. During the fiscal ycar ended March 31, 2008, we began to deliver and install our recently
introduced DSS 450 unit. We began to recognize revenue on these units when we were able to obtain
sufficient evidence of customer acceptance in accordance with our revenue recognition policy which
occurred in the fourth quarter of our fiscal year ended March 31, 2008.

Many of our DSS contracts include both the delivery of DSS units as well as ancillary equipment.
We do not often sell ancillary equipment separately from our DSS units and therefore we have not
been able to establish stand-alone objective evidence of their fair value in all cases. For revenue
recognition purposes, we defer the revenue for shipped and accepted equipment until all equipment
and services for which we have been unable to establish objective evidence of fair value have been
shipped and accepted. When negotiating contracts with our customers, we attempt to establish delivery
schedules so that we deliver ancillary cquipment in the earlier stages of the contract to facilitate
revenue recognition.

During the quarter cnded March 28, 2009, a PV customer with contracts totaling approximatcly
$172.9 million requested delays in the deliveries of their DSS units and ancillary equipment. Prior
agreements to delay delivery of the ancillary equipment had resulted in our inability to recognize
revenue for products that had been previously shipped. We agreed to an arrangement with this
customer that included a revised schedule for the delivery of the remaining DSS units and the
cancellation of $1.4 million of undeclivered ancillary equipment. As a result of this upon execution of
the amendments to these agreements, the only remaining undelivered clements were DSS units and
installation services and there were no further undelivered elements for which we did not have
objective and reliable evidence of fair value. Therefore, we recognized, in accordance with our revenue
recognition policy, $36.7 million of revenuc that had been previously deferred related to amounts billed
and collected for delivered DSS units and ancillary equipment.

Sales of other PV cquipment accounted for $37.5 million of our revenue for the fiscal year ended
March 28, 2009 and $36.1 million of our revenue for the fiscal year ended March 31, 2008, representing



an increase of 4%. Other PV revenue is primarily attributed to ancillary cquipment under our DSS
contracts, which can vary based upon specific customer requirements and is both manufactured by us
and purchased from third partics.

Revenue from turnkey solutions for the fiscal year ended March 28, 2009 amounted to
$19.1 million of which $4.0 million relates to DSS units with the remainder recorded as other PV
equipment. Revenue from turnkey solutions for the fiscal year ended March 31, 2008, amounted to
$27.2 million, of which $9.9 million relates to DSS units with the remainder recorded as other PV
equipment. Turnkey revenue is recorded only after final production line acceptance and therefore is
pecriodic in nature.

During the fiscal year ended March 28, 2009, revenue from PV services, parts and other
equipment sales, compared to the fiscal year ended March 31, 2008, increased by $5.0 million, or 34%.
These increases were primarily driven by our expanded installed basc of our PV equipment.

During the fiscal year ended March 28, 2009, we recognized $97.1 million of polysilicon revenue
related primarily to our first installation of our CVD reactor that was shipped during last fiscal year
and for which recognition of revenue was deferred until we received customer acceptance. In
accordance with our revenue recognition policy, revenue was recognized when pre-established reactor
output performance criteria had been met and acceptance by the customer was received. Included in
our polysilicon revenue for the year ended March 28, 2009 is a fee of $4.0 million for engineering
services on a non-refundable deposit we retained due to a customer’s inability to obtain financing for
the potential start up of a polysilicon plant. We did not recognize any revenue from our CVD reactors
or converters in the fiscal year ended March 31, 2008.

In both the fiscal years ended March 28, 2009, and March 31, 2008, a substantial percentage of our
revenue resulted from sales to a small number of customers. Four of our customers accounted for 62%
of our revenue for the fiscal year ended March 28, 2009 and one customer accounted for 62% of our
revenue for the fiscal year ended March 31, 2008. No other customer accounted for more than 10% of
our revenue during the respective periods.

Cost of Revenue, Gross Profit (Loss) and Gross Margin.  The following table sets forth total cost of
revenue, gross profit (loss) and gross margin for the fiscal years ended March 28, 2009 and March 31,
2008.

Fiscal Year Ended  Fiscal Year Ended 2009 versus 2008
March 28, 2009 March 31, 2008 Change Percentage

(dollars in thousands)

Cost of revenue

Photovoltaic business ... .............. $265,813 $150,031] $115,782

Polysilicon business . ................. 60,545 1,678 58,867

Total . ... ... . $326,358 $151,709 $174,649 115%
Gross profit (loss)

Photovoltaic business ... .............. $178,134 $ 94,021 $ 84,113

Polysilicon business .. ................ 36,535 (1,678) 38,213

Total ........ .. ... .. ... .. ..., $214,669 $ 92,343 $122,326 132%

Gross margins

Photovoltaic business .. ............... 40% 39%

Polysilicon business .. ................ 38% “Ye

Overall ....... ... . ... ... ... .. ... 40% 38%

not meaningful
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Cost of revenue increased 115% to $326.4 million for the fiscal year ended March 28, 2009 from
$151.7 million for the fiscal year ended March 31, 2008. Gross profit increased 132% to $214.7 million
for the fiscal year ended March 28, 2009 from $92.3 million for the fiscal year ended March 31, 2008.
These increases were the result of increased sales in both our PV and polysilicon businesses in the
fiscal year ended March 28, 2009 compared to the fiscal year ended March 31, 2008. Our gross margins
tend to vary depending on the size of the contracts and the negotiated terms of the contract.

For the fiscal year ended March 28, 2009, gross margins for our PV business increased to 40%
from 39% for the fiscal year ended March 31, 2008. Gross margins for the fiscal year ended March 28,
2009 were positively impacted by higher gross margins on our DSS 450 units and negatively impacted
by a fourth quarter charge of $11.3 million resulting from expected forfeitures of vendor advances as a
result of commitment terminations and reserves against advances with vendors that have become
financially distressed. This charge was a result of the cancellation of over half of our commitments to
our vendors to procure materials in the PV business due to a reduced production plan for fiscal year
ended April 3, 2010 as compared to fiscal year ended March 31, 2008. Gross margins for the fiscal year
ended March 31, 2008 were negatively impacted by (i) a fourth quarter provision of $6.7 million
relating to hardware and software improvements to our DSS furnace designed to improve operating
safety that we offered free of charge to all customers worldwide, and (ii) lower than expected gross
profit with respect to a completed turnkey contract in the fiscal year ended March 31, 2008 of
approximately $3.6 million.

For the fiscal year ended March 28, 2009, gross margin for our polysilicon business was 38%.
During the fiscal year ended March 31, 2008, we did not recognize any revenue on products shipped in
our polysilicon business but we did record cost of revenue of $1.7 million for excess inventory due to
engineering changes.

Research and Development.  The following tabic sets forth total research and development
expenses for the fiscal years ended March 28, 2009 and March 31, 2008.

Fiscal Year Ended  Fiscal Year Ended 2009 versus 2008
March 28, 2009 March 31, 2008 Change  Percentage

(dollars in thousands)

Research and development

Photovoltaic business . . . .. .............. $ 9,420 $ 3,977 $5,443
Polysilicon business . .. ................. 8,903 6,540 2,363
Total . ... $18,323 $10,517 $7,806 74%

During the fiscal year ended March 28, 2009 compared to the fiscal year ended March 31, 2008,
research and development expenses increase by 74%, or $7.8 million. The incrcase was a result of
increased labor and material spending associated with the continued development of our
next-generation DSS products and the development of new polysilicon business products, particularly
our CVD reactor and trichlorosilane technologies.
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Selling and Marketing. The following table sets forth total selling and marketing expenses for the
fiscal years ended March 28, 2009 and March 31, 2008.

Fiscal Year Ended  Fiscal Year Ended 2009 versus 2008
March 28, 2009 March 31, 2008 Change  Percentage

(dollars in thousands)

Selling and marketing

Photovoltaic business . . .. ............... $ 9,578 $ 6,872 $2,706
Polysilicon business . . .................. 7,891 3,580 4,311
Total .. ... ... . .. $17.469 $10,452 $7,017 67%

During the fiscal year ended March 28, 2009 compared to the fiscal year ended March 31, 2008,
selling and marketing expenses increased 67%, or $7.0 million of which approximately $3.4 million was
attributed to increased sales commissions payable to sales representatives as a result of the increased
sales and bookings in the fiscal year ended March 28, 2009 related to both PV products and CVD
reactors. Additionally, during the fiscal year ended March 28, 2009, we also incurred increased costs of
approximately $2.0 million related to internal sales commissions and other expenses related to
continued growth in our polysilicon business. Sales commissions are accrued based on operational
factors such as deposits, shipments and final acceptances received from customers rather than when
revenue is recognized. Additionally, year-to-date selling and marketing expenses increased as a result of
increasing headcount to support our revenue growth.

General and Administrative. During fiscal year ended March 28, 2009 compared to the fiscal year
ended March 31, 2008, general and administrative expenses increased by 50%, or $10.8 million. We
incurred increased expenses of approximately $3.7 million related to legal and tax consulting services as
well as increased software consulting costs of $3.9 million related to the implementation of a new ERP
system. Additionally, for the fiscal year ended March 28, 2009 as compared to the fiscal year ended
March 31, 2008, stock compensation expense increased $1.7 million to $3.5 million from $1.8 million,
primarily due to restricted shares and restricted stock units granted to employees.

Amortization of Intangible Assets. Amortization expense attributed to intangible assets has
remained essentially unchanged for the fiscal years ended March 28, 2009 as compared to March 31,
2008.

Interest Income. During the fiscal year ended March 28, 2009, we earned $3.0 million in interest
income, and during the fiscal year ended March 31, 2008, we earned $6.5 million in interest income.
We invested our excess cash in exchange traded money market mutual funds. Interest income decreased
due to lower balances in cash and cash equivalents and restricted cash in the fiscal year ended
March 28, 2009 as compared to fiscal year ended March 31, 2008.

Interest Expense.  During the fiscal year ended March 28, 2009, we recorded interest expense of
$0.5 million, and during the fiscal year ended March 31, 2008, we recorded interest expense of
$0.8 million. Interest cxpense is substantially attributed to the expensing of deferred debt costs in
connection with our credit facility and other related credit facility fees.

Interest Component of Forward Foreign Exchange Contracts. During the fiscal year ended
March 28, 2009 and March 31, 2008, we recorded interest income of $2.1 million and interest cxpense
of $0.8 million, respectively on forward foreign exchange contracts. These amounts represent the
difference between the interest rates in the two countries involved in our forward foreign exchange
contracts for the specified period of time and can be cither a premium or discount at the beginning of
the contract and are adjusted to reflect interest rate market condition changes. Such changes can result
in interest income or interest expense over the life of the contract.
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Other Income (Expense). During the fiscal year ended March 28, 2009, other expense, net was
$6.0 million, which included costs of $2.6 million associated with our initial public offering and a loss of
$3.0 million recognized due to fair value adjustments on certain forward foreign exchange contracts
that no longer qualified as a cash flow hedge because the hedging relationship was no longer deemed
to be highly effective. During the fiscal year ended March 31, 2008, we recorded other expense, net of
$1.2 million, of which $1.6 million related to costs associated with our initial public offering, which was
partially offset by gains on foreign exchange of $0.5 million.

Provision for Income Taxes. For the fiscal year ended March 28, 2009, our effective tax rate was
38%, compared to 29% for the same period ended March 31, 2008. The increase in the tax rate year
over year is primarily due to the benefit recorded upon the reversal of a valuation allowance in the
fiscal year ended March 31, 2008.

The effective rate for the fiscal year ended March 28, 2009 differed from the statutory rate due
primarily to the impact of discrete items attributed to tax benefits based upon recently completed tax
studies related to research credits and IRC Section 199 deductions. The impact of these discrete items
reduced the effective rate for the fiscal year ended March 28, 2009 by a net of 1.9%.

The effective rate for the fiscal year ended March 31, 2008 was lower than the statutory rate
principally due to non-taxable interest income, our ability to recognize previously reserved federal and
state deferred tax assets and a federal tax deduction based on manufacturing activities undertaken in
the United States.

Net Income. As a result of the foregoing factors, for the fiscal year ended March 28, 2009, we
recorded net income of $88.0 million, compared to a net income of $36.1 million for the fiscal year
ended March 31, 2008.

Liquidity and Capital Resources
Overview

Our combined cash and cash equivalents and restricted cash balances increased by $123.6 million
during the fiscal year ended April 3, 2010, from $107.1 million as of March 28, 2009 to $230.7 million
as of April 3, 2010. Our liquidity is affected by many factors, some based on the normal operations of
the business and others related to the uncertainties of the industry and global economies.

We generally collect upfront deposits when a customer places an order. In connection with
deposits we receive from our customers, we may be required to provide a standby letter of credit
(“LOC”) as security for their deposit. During the period from April 2006 to September 2007 we used a
senior secured revolving credit facility that provided for up to $70.0 million in borrowings and standby
letters of credit. Although we had not borrowed any amounts under the senior credit facility, we used
the senior credit facility to issue standby letters of credit against customer deposits. On September 24,
2007, we elected to terminate this credit facility. From September 24, 2007 to July 29, 2008, we
collateralized our standby letters of credit with restricted cash. The practice of using cash to
collateralize our standby LOCs had a negative impact on the working capital available to us and,
therefore, on July 29, 2008, we entered into a senior credit facility with a syndicate of financial
institutions, which permits revolving credit borrowings as well as the issuance of standby letters of
credit without providing cash collateral. (See “—Senior Credit Facility” below). The restrictions on our
cash balances decreased during fiscal 2009 as we began utilizing this new facility. As of March 28, 2009,
and throughout the year ended April 3, 2010, our standby LOCs had been issued under our credit
facility and, as a result, we no longer had the restrictions on our cash. Generally, a standby LOC
expires upon shipment to the customer.

On July 29, 2008, we also entered into a cash-collateralized letter of credit facility which we intend
to use to issue additional standby letters of credit collateralized with restricted cash only if we do not
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have availability under the senior credit facility to issuc letters of credit. For a summary of the terms of
these credit facilities, see “—Senior Credit Facility” and *“—Cash-Collateralized Letter of Credit
Facility” below.

Net cash provided by operating activities in each of the fiscal years ended April 3, 2010, March 28,
2009 and March 31, 2008 has allowed us to fund working capital requirements without significant net
borrowings. We manage our cash inflows through the usc of customer deposits and milestone billings
that allow us in turn to meet our cash outtlow requirements, which consist primarily of vendor
payments and prepayments for contract related costs (raw material and components costs) and payroll
and overhead costs. Customer deposits are initially classified as deposits, and then reclassified to
revenue or to deferred revenue when equipment has been shipped or services have been provided, but
revenue has not yet been recognized. We generally make advances to supplicrs after the corresponding
deposit is received from our customers.

Our principal uses of cash are for raw materials and components, wages, salaries and investment
activities, such as the purchase of property, plant and equipment. We outsource a significant portion of
our manufacturing and therefore we require minimal capital expenditures to meet our production
demands. Capital expenditures have represented less than 2% of revenue in each of the fiscal years
ended April 3, 2010, March 28, 2009, and March 31, 2008. Our capital expenditures for our fiscal year
ended April 3, 2010, March 28, 2009 and March 31, 2008, were $4.6 million, $10.5 million, and
$4.5 million respectively, which were used primarily for improving our business systems and our
facilities. Our total capital expenditures in our fiscal year ending March 31, 2011 are expected to be
approximately $7 million, consisting primarily of improvements to our business information systems,
manufacturing equipment and expansion of our facilities in Asia.

We believe that cash generated from opcrations together with our existing cash and customer
deposits and any borrowings under our senior credit facilities will be sufficient to satisfy working capital
requirements, commitments for capital expenditures and other cash requirements for the foreseeable
future, including at least the next twelve months.

Cash Flows

The following discussion of the changes in our cash balance refers to the various sections of our
Consolidated Statements of Cash Flows, which appears in Item 8 of this Annual Report on Form 10-K.
The following table summarizes our primary sources of cash in the periods presented:

Fiscal Year Fiscal Year Fiscal Year
Ended Ended Ended
April 3, 2010  March 28, 2009  March 31, 2008

(dollars in thousands)

Cash provided by (used in):

Operating activities . .. .................v ... $147,276 $152,872 $ 1,532
Investing activities . . . ....... ... ... . .. (24,540) (10,959) (4.841)
Financing activities .. ................ .. ... .. ... 863 (89,614) (15,934)
Effect of foreign exchange ratesoncash . ... ......... 1 10 23
Net increase (decrease) in cash and cash equivalents . . . . .. $123,600 $ 52,309 $(19,220)

Cash Flows From Operating Activities

For the fiscal year ended April 3, 2010, our cash provided by operations was $147.3 million which
included the receipt of approximately $35.3 million for refundable income taxes due to an election of a
change in accounting method for tax purposes. This change in mcthodology resulted in a one year
deferral of customer deposits and additional reccipts that under the prior tax method had been
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included in taxable income in the year of receipt. As a result of this change in methodology, we were in
an overpayment position regarding our estimated income taxcs for the year ended March 28, 2009. We
filed for a refund of Federal income taxes in May 2009 in the amount of $35.3 million which was
received in June 2009. Our cash flows were impacted by an increase in shipments during the latter half
of the year resulting in a favorable impact to cash flow as a result of decreases in inventory and
advance payments on inventory purchases of $130.8 million and an unfavorable impact to cash flows as
a result of a decrease in our customer deposits of $103.0 million.

For the fiscal year ended March 28, 2009 our cash provided by operations was $152.9 million
which was favorably impacted by the release of restrictions on our cash of $164.0 million. Other
significant sources of cash included $88.0 million of net income, $77.5 million of a net increasc in
deferred revenue less deferred costs primarily related to the shipment of our polysilicon reactors and
depreciation and amortization of $5.1 million. The significant uses of cash were an increase in inventory
and advance payments on inventory purchases of $108.5 million as we continued to ramp up production
to fulfill our backlog, an increase in accounts reccivable of $4.4 million, a decrease in customer deposits
of $41.0 million and an increase in deferred taxes of $25.0 million. In addition, we used cash for
income taxes of $90.9 million of which $35.3 million was refunded in fiscal year ending April 3, 2010
due to an election of a change in accounting method for tax purposes as discussed above.

For the fiscal year ended March 28, 2009, our operations generated $1.5 million in cash. Our
restricted cash balances increased by $154.7 million representing a significant use of cash during this
period as we were required to collateralize our standby LOCs with available cash. The significant
sources of cash included $36.1 million of net income, $35.6 miliion of an increase in deferred revenue
less deferred costs primarily related to the shipment of our recently introduced DSS 450 furnace, an
increase in customer deposits of $171.6 million, an increase in accounts payable and accrued expenses
of $41.1 million and depreciation and amortization of $4.1 million. Other significant uses of cash were
an increasc in inventory and advance payments on inventory purchases of $87.3 million as we continued
to ramp up production to fulfill our backlog and an increase in accounts receivable of $46.9 million.

Cash Flows From Investing Activities

During the fiscal year ended April 3, 2010, cash used in investing activities was $24.5 million,
consisting of $4.6 million for the purchase of property, plant and equipment, and $20.0 million for the
purchase of short-term investments. Short-term investments consist of commercial paper that matures
within one year from the date of purchase.

During the fiscal year ended March 28, 2009 cash used in investing activities was $11.0 million.
consisting primarily of capital expenditures of $10.5 million as we completed the expansion of our New
Hampshire headquarters and manufacturing facility as well as installation of our ERP system.

During the fiscal year ended March 31, 2008, cash used in investing activities was $4.8 million
consisting primarily of capital expenditures of $4.5 million for equipment and plant improvements as
well as intangible assets of $0.4 million related to our CVD reactor technology.

Cash Flows From Financing Activities

During the fiscal year ended April 3, 2010, cash generated from financing activitics was
$0.9 million representing the net cash from the exercise of stock options.

During the fiscal year ended March 28, 2009 cash used in financing activities was $89.6 million of
which $90.0 million was for the payment of a dividend to stockholders of record at June 30, 2008.

During the fiscal year ended March 31, 2008, cash used in financing activitics was $15.9 and
primarily consisted of the repayment of a $15.0 million senior secured exchangeable promissory note.
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Derivatives and Hedging Activities

We enter into forward foreign exchange contracts to hedge operational exposures from the impact
of changes on foreign currency exchange rates. These forward foreign exchange contracts are entered
into to support purchases made in the normal course of business and accordingly are not spcculative in
nature.

The notional amount of our Euro-denominated cash flow hedges was €19.9 million at April 3,
2010. These contracts had a combined net fair value liability of $0.2 million at April 3, 2010 duc
primarily to changes in the Euro to U.S. dollar exchange rates. Changes in the fair value of our cash
flow hedges are recognized in stockholders’ equity as a component of accumulated other
comprehensive income as these financial instruments qualify for hedge accounting. Changes in the fair
value of our fair value hedges are recognized in carnings as they occur.

Senior Credit Facility

On July 29, 2008, we entered into a senior credit agreement with Bank of America, N.A., as solc
administrative and collateral agent, and a syndicate of financial institutions. The scnior credit
agreement provides for a three-year revolving senior credit facility in an aggregate principal amount of
up to $90.0 million, which is available for the borrowing of revolving loans and the issuance of standby
LOCs (the “senior credit facility”); provided that the aggregate principal amount of revolving loans
may not exceed $50.0 million at any time. The senior credit facility includes a sub-limit of $25.0 million
for swingline loans. As of April 3, 2010, we had $33.1 million of outstanding LOCs and no borrowings
under the senior credit facility and $56.9 million of availability under the senior credit facility. The
senior credit facility will mature on July 29, 2011.

The aggregate amount of borrowings and outstanding standby LOCs under the senior credit facility
may not exceed a borrowing base equal to Adjusted EBITDA multiplied by 3.0 plus unrestricted cash
on hand. The senior credit facility is guaranteed by all of our existing and future direct and indircct
domestic subsidiaries. Obligations under the senior credit facility arc secured by a first-priority lien on
substantially all of the tangible and intangible assets and by a pledge of the capital stock of all of our
domestic subsidiaries and 65% of the capital stock of our foreign subsidiaries owned directly by us or
one of our domestic subsidiaries.

The senior credit facility may be increased by an aggregate amount of up to $100.0 million, with
additional commitments from the lenders under the senior credit facility or from new financial
institutions, if no default or event of default exists. We may exercisc our option to incrcase the
commitments not more than three times, and each increase will be in a minimum aggregate principal
amount of $10.0 million and integral multiples of $5.0 million in excess thereof.

Borrowings under the senior credit facility bear interest at a tloating rate cqual to, at our option,
LIBOR plus 2.25% per annum or a base rate plus 1.25% per annum. The base rate is defined as the
higher of the Bank of America prime rate and the federal funds rate plus 0.509%. We pay a
commitment fee to the lenders equal to 0.509% per annum on the actual daily unused portions of the
senior credit facility and letter of credit fees equal to 2.25% per annum on the maximum amount
available to be drawn under each standby letter of credit. As of April 3, 2010, the LIBOR rate, base
rate and federal funds rate were (.29%, 3.25% and 0.25%, respectively.

The senior credit agreement that governs the senior credit facility contains financial covenants that
require us to meet certain financial tests, including a maximum consolidated net leverage ratio and a
minimum consolidated fixed charge coverage ratio, calculated on a consolidated basis for cach
consecutive four fiscal quarter period. The senior credit agreement also contains covenants, which,
among other things, limit our ability to: incur indebtedness; make investments; engage in mergers and
other fundamental changes; sell or otherwise dispose of property or assets; pay dividends and other
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restricted payments or enter into transactions with affiliates; enter into burdensome agreements; use
proceeds to purchase or carry margin stock or extend credit to others; make subordinated debt
payments; make certain changes to the terms of material indebtedness; and other covenants customary
for such a facility. We were in compliance with all of these covenants as of April 3, 2010.

Recent volatility in the financial markets has severely diminished liquidity and capital availability
worldwide. We believe that the risk that we will not be able to use the facility in the future due to
these recent events is mitigated to some degree by the fact that there are several banks participating in
the facility. However, we cannot fully predict the long-term impact on the facility of a continued credit
crisis.

Off-Balance Sheet Arrangements

We do not have any relationships with unconsolidated entities or financial partnerships, such as
entities often referred to as structured finance or special purpose entities, which would have been
established for the purpose of facilitating off-balance sheet arrangements or other contractually narrow
or limited purposes. As such, we are not exposed to any financing, liquidity, market or credit risk that
could arise if we had engaged in such relationships.

As of April 3, 2010, we had $33.1 million of standby letters of credit outstanding issued under our
senior credit facility representing performance guarantees issued against customer deposits. These
standby letters of credit are scheduled to expire within the next twelve months and have not been
included in the consolidated financial statements included herein.

Contractual Obligations and Commercial Commitments

Under generally accepted accounting principles as used in the United States, some obligations and
commitments are not required to be included in the consolidated balance sheets and statements of
income. These obligations and commitments, while entered into in the normal course of business, may
have a material impact on liquidity.

The following table reflects our contractual obligations and commercial commitments as of April 3,
2010:

Payments due by period

Less than More than
Total 1 year 1-3years 3-S5 years 5 years
(dollars in thousands)

Operating lease obligations(a) . . ........... $ 2344 § 945 $1.279 $120 —
Purchase commitments under agreements(b) .. 219,139 219,139 — — —
Other long-term liabilities reflected on our

balance sheet(c)(d) . .................. 175 — 175 — —
Total . ... .. .. $221,658 $220,084  $1,454 $120 —

(a) These amounts represent our minimum operating lease payments due under noncancelable
operating leases with initial or remaining lecase terms in excess of one year as of April 3, 2010. For
additional information about our operating leases, refer to Note 12 of the Notes to Consolidated
Financial Statements.

(b) Purchasc commitments under agreements relate to arrangements entered into with suppliers of
polysilicon and PV raw materials and ancillary equipment. These agrecments specify future
quantities and pricing of products to be supplied by the vendors and there are often consequences
in the event that we terminate the arrangements. In line with industry practice, certain portions of
the purchase commitments are satisfied in advance of the delivery of goods in the form of
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prepayments, which are then offset against future orders upon delivery. As of April 3, 2010, our
outstanding prepayments under certain of these purchase commitments amounted to $17.1 million.

(c) Other long-term liabilities reflected on our balance sheet relate to a liability related to
commissions payable.

(d) Obligations for income tax uncertainties of $0.6 million as of April 3, 2010 are not included in the
table above as we are uncertain as to if or when such amounts may be settled.

Recent Accounting Pronouncements
Recently Adopted Accounting Pronouncements

In June 2009, the Financial Accounting Standards Board (“FASB”) issued Accounting Standards
Codification and the Hierarchy of Generally Accepted Accounting Principles. This standard replaces the
former The Hierarchy of Generally Accepted Accounting Principles, and establishes only two levels of U.S.
generally accepted accounting principles (“GAAP”), authoritative and non-authoritative. The FASB
Accounting Standards Codification (the “Codification) will become the source of authoritative,
nongovernmental GAAP, except for rules and interpretive releases of the Securities and Exchange
Commission (“SEC”), which are sources of authoritative GAAP for SEC registrants. All other
non-grandfathered, non-SEC accounting literature not included in the Codification will become
non-authoritative. This standard is effective for financial statements for interim or annual reporting
periods ending after September 15, 2009. We began to use the new guidelines and numbering system
prescribed by the Codification when referring to GAAP in the quarter ending September 26, 2009. The
new numbering system uses the prefix “ASC” (an abbreviation of Accounting Standards Codification).
As the Codification was not intended to change or alter existing GAAP, the adoption did not have any
impact on our consolidated financial statements.

In September 2006, the FASB issued authoritative guidance which defines fair value, establishes a
framework in generally accepted accounting principles for measuring fair value and expands disclosures
about fair value measurements. This standard only applies when other standards require or permit the
fair value measurement of assets and liabilities. It does not increase the use of fair value measurement.
This guidance became effective for fiscal years beginning after November 15, 2007, except as it relates
to nonrecurring fair value measurements of nonfinancial assets and liabilities for which the standard is
effective for fiscal years beginning after November 15, 2008. The adoption of this guidance with respect
to financial assets and liabilities effective April 1, 2008 did not have a significant effect on our
consolidated financial statements. In addition, we were required to apply the provisions of this guidance
to nonfinancial assets and nonfinancial liabilities effective for the interim periods in fiscal years
beginning after November 15, 2008. The adoption of this guidance for measuring nonfinancial assets
and liabilities, essentially goodwill and identifiable intangible assets, did not have a material effect on
our consolidated financial statements.

In December 2007, the FASB issued authoritative guidance regarding business combinations and
establishes principles and requirements for how the acquirer recognizes and measures in its financial
statements the identifiable assets acquired, the liabilities assumed, any non-controlling interest in the
acquiree and the goodwill acquired in the business combination or a gain from a bargain purchase, and
also establishes disclosure requirements to enable users of the financial statements to evaluate the
nature and financial effects of the business combination. This guidance became effective for business
combinations entered into during fiscal years beginning on or after December 15, 2008 and thereafter
with the exception of the accounting for valuation allowances on deferred taxes and acquired tax
contingencies. This guidance states that adjustments made to valuation allowances on deferred income
taxes and acquired income tax contingencies associated with acquisitions that closed prior to the
effective date of this guidance would apply the provisions of this guidance. The adoption of this
guidance did not have a material impact on our consolidated financial statements.
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In April 2009, the FASB issued authoritative guidance which provides additional guidelines for
estimating fair value of financial instruments and additional guidance related to the disclosure of
impairment losses on securitics and the accounting for impairment losses on debt securities and
increases the frequency of fair value disclosures. This guidance docs not amend existing guidance
related to other-than-temporary impairments of equity securities. This guidance is effective for fiscal
years and interim periods ended after June 15, 2009. The adoption of this guidance did not have a
material impact on our consolidated financial statements.

In May 2009, the FASB issued authoritative guidance to establish general standards of accounting
for, and disclosures of events that occur after the balance sheet date but before financial statements are
issued or are available to be issued. This guidance is effective for interim or fiscal periods ending after
June 15, 2009. See Footnote No. 1 “Basis of Presentation” for the related disclosures. The adoption of
this guidance did not have a material impact on our consolidated financial statements.

Accounting Pronouncements Not Yet Adopted

In June 2009, the FASB issued an amendment to the accounting principles relating to the transfer
of financial assets that eliminates the concept of a qualifying special purpose entity, creates more
stringent conditions for reporting a transfer of a portion of a financial asset as a sale, clarifies other
sale-accounting criteria, and changes the initial measurement of a transferor’s interest in transferred
financial assets. This guidance will be effective for transfers of financial assets in fiscal years beginning
after November 15, 2009 and in interim periods within those fiscal years with earlier adoption
prohibited. We are currently assessing the potential impacts, if any, the adoption of this guidance will
have on our consolidated financial statements.

In June 2009, the FASB issued authoritative guidance that climinates certain cxceptions to the
consolidation of qualifying special purpose entities, contains new criteria for determining the primary
beneficiary of a variable interest entity, and increases the frequency of required reassessments to
determine whether a company is the primary beneficiary of a variable interest entity. The amendment
also contains a new requirement that any term, transaction, or arrangement that does not have a
substantive effect on an entity’s status as a variable interest entity, a company’s power over a variable
interest entity, or a company’s obligation to absorb losses or its right to receive benefits of an entity
must be disregarded in applying consolidation provisions. The elimination of the qualifying special
purpose entity concept and its consolidation exceptions will be effective for the fiscal year beginning
after November 15, 2009, and for interim periods within that period, with earlier adoption prohibited.
We are currently asscssing the potential impacts, if any, the adoption of this amendment will have on
our consolidated financial statements.

In October 2009, the FASB issued authoritative guidance that provides amendments to the revenue
recognition criteria for separating consideration in multiple-deliverable revenue arrangements. It
establishes a hierarchy of selling prices to determine the selling price of each specific deliverable which
includes vendor-specific objective evidence (if available), third-party evidence (if vendor-specific
evidence is not available), or estimated selling price if neither of the first two are available. This
guidance also eliminates the residual method for allocating revenue between the clements of an
arrangement and requires that arrangement consideration be allocated at the inception of the
arrangement and expands the disclosure requirements regarding a vendor’s multiple-deliverable revenue
arrangements. This guidance is effective for fiscal years beginning on or after June 15, 2010 and early
adoption is permitted. We elected not to adopt this authoritative guidance early and are currently
assessing the potential impact, if any, the adoption of this guidance will have on our consolidated
financial statements.

In January 2010, the FASB issued an update that improves the requirements related to fair value
measurements and disclosures about transfers between Level 1, Level 2 and Level 3 assets and the
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disaggregated activity in the roll forward for Level 3 fair value measurements. These new disclosures
are effective for fiscal years beginning after December 15, 2010 and for interim periods within those
fiscal years. We do not expect the adoption of these expanded disclosures to have a material impact on
our consolidated financial statements.

Other recent accounting pronouncements issued by the FASB and the SEC did not have or are not
expected to have a material impact on our present or future financial statements.

Item 7A. Quantitative and Qualitative Disclosures about Market Risk

We are exposed to a variety of market risks, including changes in interest rates affecting the return
on our investments and foreign currency fluctuations.

Investment Risks

We maintain an investment portfolio which at April 3, 2010 consisted of $226.0 million of exchange
traded money market funds and $20.0 million in short-term commercial paper. At any time a sharp rise
in market interest rates could have an adverse impact on the fair value of our investment portfolio.
Conversely, declines in market interest rates could have a material impact on the interest earnings of
our investment portfolio. We do not currently hedge these interest rate exposures. We place our
investments with high quality issuers and have policies limiting, among other things, the amount of
credit exposure to any one issuer. We seek to limit default risk by purchasing only investment grade
securities. A hypothetical movement of plus or minus 50 basis points in market interest rates would not
have a material impact to the value of our investment portfolio. We also have the ability to hold our
investments until maturity, and therefore do not expect our operating results or cash flows to be
affected to any significant degree by the effect of a sudden change in market interest rates on our
investment portfolio.

Foreign Currency Risk

Although, our reporting currency is the U.S. dollar and substantially all of our sales contracts are
currently denominated in U.S. dollars, we may incur costs denominated in other currencies. In addition,
we maintain our cash balances primarily in the U.S. dollar. However, from time to time, we may
maintain cash balances in currencies other than the U.S. dollar. As a result, we will be subject to
currency translation risk. Exchange rates between a number of currencies and U.S. dollars have
fluctuated significantly over the last few years and future exchange rate fluctuations may occur.

Our primary foreign currency exposure relates to fluctuations in foreign currency exchange rates,
primarily the euro for inventory purchases from vendors located in Europe. Fluctuations in exchange
rates could affect our gross and net profit margins and could result in foreign exchange and operating
losses. Changes in the customer’s delivery schedules can affect related payments to our vendors which
will cause fluctuations in the cash flows and when we expect to make payments when these cash flows
are realized or settled.

We enter into forward foreign exchange contracts that qualify as cash flow hedges to hedge
portions of our anticipated foreign currency denominated inventory purchases. These contracts typically
expire within 12 months. Consistent with the nature of the economic hedges provided by these forward
foreign exchange contracts, increases or decreases in their fair values would be effectively offset by
corresponding decreases or increases in the U.S. dollar value of our future foreign currency
denominated inventory purchases (i.e., “hedged items”). The information provided below relates only
to the hedging instruments and does not represent the corresponding changes in the underlying hedged
items.
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During the three months ended June 27, 2009, we requested certain vendors to delay deliveries to
us due to delays in deliveries requested by certain of our polysilicon customers. As a result, certain of
our forward foreign exchange contracts to purchase Euros no longer qualified as cash flow hedges
because the hedging relationship was no longer deemed to be highly effective. At that time we entered
into offsetting forward foreign exchange contracts to sell Euros with notional amounts of €26.6 million
to eliminate any further foreign exchange risk related to those foreign exchange contracts.

During the three months ended September 26, 2009 and December 26, 2009 we had unhedged
euro denominated purchase commitments of approximately €31.7 million, (net of advances on inventory
purchases and available Euros in our ending cash balances) as were unable to initiate new foreign
forward exchange contracts since negotiations with such vendors were not yet finalized. During the
three months entered April 3, 2010, we finalized negotiations with these vendors and we were then able
to enter into new foreign forward exchange contracts to hedge these commitments.

As of April 3, 2010 we had Euro forward foreign exchange contracts with notional amounts of
€19.9 million all of which expire within twelve months. As of April 3, 2010, the fair value and carrying
amount of our forward foreign exchange contracts was a net liability of $0.2 million. Relative to our
foreign currency exposures existing at April 3, 2010, a 10% appreciation (depreciation) of the Euro
against the U. S. dollar would result in an increase (decrease) in the fair value of these derivative
instruments of approximately $2.7 million.
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GT Solar International, Inc. and Subsidiaries
Consolidated Balance Sheets

(In thousands, except share data)

Assets

Current assets:
Cash and cash equivalents .. ....... ... ... .. . ..
Short-term INVESMENTS . . . . . o it i e e e e e e e e e e e e
Accounts receivable, net of allowance for doubtful accounts of $2,620 and $401,

TESPECHIVELY . o . o

TNVENLOTIES « « o o o e v e e e e e e e e e e e e e e e e e e e e e
Deferred COSIS . . o v v i o e e e e e e e e e e e
Advances on inventory purchases . . ... ..ottt
Deferred INCOME tAXES . . . v v v v v it e et e e e e e e e e
Refundable iNCOME tAXES . . . v v ot e e e i e e e e e e
Prepaid expenses and other current asscts. .. .. ... .

Total CUITENt ASSELS . . o o v v o e e e e e e e e e e e e e e

Property, plant and equipment, net . . . . ... ... ..
OLNET @SSCLS . . o vt ot e e e e e e e e e
Intangible assets, NEt. . . . ..o .ttt
Deferred COSt . . . oo
Goodwill . . . .

TOtal ASSELS . . v v e e e e e e e

Liabilities and stockholders’ equity

Current liabilities:
Accounts payable . ... ...
ACCTUEd EXPEIMISES . . . . o o it e e
Customer depositsS . . . . . o
Deferred TEVENUE . . . . o o ottt e e
Accrued INCOME tAXES . . o o vt e e e e e e e e e e

Total current liabilities . . . . . . . . e

Deferred INCOME TAXES . . . o o v v o e e e e e e e e e e e e e e e e e e e e e
Deferred reVENUE . . . o . v o o o e e e e e e e e e e e e e
Other non-current Habilities . . . . . . .. . i e e e e e e

Total Habilities . . . . . . . . e
Commitments and contingencies (Note 12) . .. ... ... ... .

Stockholders’ equity:
Preferred stock, 10,000 shares authorized, none issued and outstanding . . . . ... ......
Common stock, $0.01 par value; 500,000 shares authorized, 143,815 and 143,048 shares
issued and outstanding as of April 3, 2010 and March 28, 2009 respectively .. ... ...
Additional paid-in capital . . ... .. ...
Accumulated other comprehensive (loss) income . .. ... ... oo
Retained €arnings . . . . ... .ot

Total stockholders’ equity . . ...... ... ... . ...
Total liabilities and stockholders’ equity . . . ... .. ... ..

The accompanying notes are an integral part of these consolidated financial statements.
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April 3, March 28,
2010 2009
$230,748  $107,148
19,967 —
52,620 57,552
68,858 103,476
131,986 174,961
17,110 120,227
72,868 25,498

1,516 40,329
4,340 2,825
600,013 632,016
19,359 18,856
639 940
3,205 6,368
66,265 36,643
42,600 42,600
$732,081  $737,423
$ 22,132 § 50,832
17,543 15,695
119,616 222,654
229,951 285,005
33,621 158
422,863 574,344
25,661 15,647
104,396 63,122
175 2,405
553,095 655,518
1,438 1,431
86,644 80,070
(5,145) (8,389)
96,049 8,793
178,986 81,905
$732,081  $737.423




GT Solar International, Inc. and Subsidiaries
Consolidated Statements of Operations

(In thousands, except per share data)

Fiscal Year Ended Fiscal Year Ended Fiscal Year Ended

April 3, 2010 March 28, 2009 March 31, 2008

Revenue . ........ ... ... ... . . .. .. . ... $544,245 $541,027 $244,052
Costofrevenue ............ ... uuuuio... 325,263 326,358 151,709
Grossprofit ...... ... .. ... ... . .. 218,982 214,669 92,343
Operating expenses:

Research and development . ................ 21,410 18,323 10,517

Selling and marketing . ................... 11,823 17,469 10,452

General and administrative . . ... ............ 38,623 32,228 21,435

Amortization of intangible assets ............ 3,164 3,105 3,018
Total operating expenses . ................... 75,020 71,125 45,422
Income from operations . ................... 143,962 143,544 46,921
Other income (expense):

Interestincome . .............. .. .. ...... 420 2,996 6,543

Interestexpense. . . .......... ... ... .. ... (758) (483) (816)

Interest component of forward foreign exchange

contracts . ... ... (625) 2,135 (835)

Other expense, net. . ..................... (3,125) (6,012) (1,244)
Income before income taxes. . ................ 139,874 142,180 50,569
Provision for income taxes . .. ................ 52,618 54,212 14,464
Netincome................. ... $ 87,256 $ 87,968 $ 36,105
Income per share

Basic....... ... ... .. ... $ 061 $  0.62 $ 025

Diluted . ......... .. . ... . . $ 0.60 $ 0.61 $ 025
Dividends paid per common share . ............ — $ 0.632 —
Shares used to compute income per share:

Basic....... ... .. 143,409 142,582 142,290

Diluted .. ...... ... ... ... . . 145,390 144,471 144,059

The accompanying notes are an integral part of these consolidated financial statements.
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GT Solar International, Inc. and Subsidiaries
Consolidated Statements of Changes in Stockholders’ Equity
(In thousands)

Retained Accumulated
, s Additional Earnings Other Total Total
M Paid-in (Accumul%lted Comprehensive Stockholders’ Comprehensive
Shares Par Value Capital Deficit) Income (Loss) Equity Income
Balance at March 31, 2007 . . . . .. .. 142290  $1.423 $70,979 $(25.289) $(15) $ 47,098
Stock compensation . ... 2,839 2,839
Issuance of restricted stock ... ... 85 1 (1) —
Net income . .. ..o oo 36,105 36,105 $ 36,105
Other comprehensive income (loss)
Cash flow hedge of foreign exchange
(net of taxes of $3,798) . .. .. .. 5,575 5,575 5,575
Foreign currency translation
adjustment ..o 24 24 24
Balance at March 31,2008 . . . ... .. 142,375 1,424 73.817 10.816 5,584 91,641 $ 41,704
Stock compensation . . ... 4,806 4,806
Option exercises . . ... ... 673 7 1.170 1,177
Common stock dividend ... ... .. (89,991) (89,991)
Excess tax benefits from stock
ACHVILY . ... 277 2717
Netincome . .o ovv oo 87,968 87,968 $ 87,968
Other comprehensive income (loss)
Cash flow hedge of foreign exchange
(net of taxes of $8517) ... .. .. (14,060) (14,060) (14,060)
Foreign currency translation
adjustment . . ..o 87 87 87
Balance at March 28,2009 . . . . . . .. 143.048 1,431 80,070 8.793 (8,389) 81,905 $ 73,995
Stock compensation . .. ... L 5.682 5,682
Option exercises and vesting of
restricted stock units . ... ... 941 9 1.057 1,066
Forfeiture of unvested restricted
stock and dividend .. .00 (56) n 36 35
Excess tax benetits from share-based
award activity .. ... L. 485 485
Minimum tax withholdings payments
for employee share-based awards . (118) (1 (686) (687)
Net income . ... oo v i 87.256 87,256 $ 87,256

Other comprehensive income (loss)
Cash flow hedge of foreign exchange

(net of taxes of $LI89) .. ... 3,239 3,239 3,239
Foreign currency translation and

other adjustments (net of taxes of

Sy 5 5 5
Balance at April 3, 2010 . .. ... . .. 143815 $1.438 386.644 $ 96.049 $ (5.145) $178,986 $ 90,500

The accompanying notes are an integral part of these consolidated financial statements.
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GT Solar International, Inc. and Subsidiaries
Consolidated Statements of Cash Flows
(In thousands)

Fiscal Year Ended  Fiscal Year Ended  Fiscal Year Ended
April 3, 2010 March 28, 2009 March 31, 2008

Cash flow from operating activities

Netincome ........... ... . ................ $ 87,256 $ 87,968 $ 36,105
Adjustments to reconcile net income to net cash provided by
operating activities:
Amortization €Xpense . . .. .. ... ... 3,164 3,105 3,018
Depreciation expense . .. ..................... 3,706 2,006 1,034
Deferred income tax expense (benefit) .. ........... (39,192) 24,971 (24,643)
Provision for excess and obsolete inventory .. ........ 6,899 2,585 380
Stock based compensation expense ... ............ 5,682 4,806 2,839
Other adjustments, net . . ..................... 817 777 712
Changes in operating assets and liabilities:
Restricted cash. . . ......... .. ... ............ — 164,028 (154,706)
Accounts receivable . ... ... . 4,838 4,416 (46,930)
Inventories ... ... ... ... .. .. ... ... ... 27,722 (68,470) (29,279)
Deferred costs . . . ........ ... ... ... . ... .... 13,353 (106,450) (63,910)
Advances on inventory purchases. . .. ............. 103,119 (42,592) (58,394)
Prepaid expenses and other current assets. .. ........ (2,429) 961) 1,414
Accounts payable and accrued expenses . . .......... (22,406) 7,130 41,097
Customer deposits .. ........................ (103,038) (40,979) 171,629
Deferred revenue . ... ............ ... . ... .... (13,780) 183,937 99,523
Accrued income taxes . .. .. ... 36,968 (22,168) 18,819
Refundable income taxes . .. ................... 35,307 (40,329) —
Other assets (liabilities), net . . .................. (710) (10,908) 2,824
Net cash provided by operating activities . ............. 147,276 152,872 1,532
Cash flows from investing activities
Purchases of short-term investments . ... ............ (19,967) — —
Purchases of property, plant and equipment . . ... ... ... (4,573) (10,509) (4,483)
Other investing activities, net . . ... ................ — (450) (358)
Net cash used in investing activities . . . . . ... ... ....... (24,540) (10,959) (4,841)
Cash flows from financing activities
Payments of notes payable. . . . ................... — — (15,934)
Payment of dividends to stockholders . .............. — (89,991) —
Credit facility issuance costs . .. .................. — (1,077) -~
Proceeds and excess tax benefit from exercise of stock
OPLIONS . . o o ot 1,550 1,454 —
Payments related to share repurchases to satisfy statutory
minimum tax withholdings . . ......... ..., . ..... (687) — —
Net cash provided by (used in) financing activities . . . . . . . . 863 (89,614) (15,934)
Effect of foreign exchange ratesoncash .......... ... 1 10 23
Increase (decrease) in cash and cash equivalents . . ... .. .. 123,600 52,309 (19,220)
Cash and cash equivalents at beginning of period .. ... .. 107,148 54,839 74,059
Cash and cash equivalents at end of period . .......... $ 230,748 $ 107,148 $ 54,839
Non-cash transactions:
Change in goodwill relating to adjustments to acquired net
ASSELS . L L L — $ 590 —
Supplemental disclosures of cash flow information:
Cash paid forinterest . . .. ... ... ... .. ..., ... $ 407 $ 597 $ 1,076
Cash paid for income taxes, net of refunds . . .. ........ $ 18,196 $ 90,866 $ 21,258

The accompanying notes are an integral part of these consolidated financial statements.
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GT Solar International, Inc. and Subsidiaries
Notes to Consolidated Financial Statements
April 3, 2010

(In thousands, except per share data)

1. Organization

GT Solar International, Inc. and Subsidiaries (the “Company” or “Successor”), designs and
manufactures specialized manufacturing equipment and provides services for the production of
photovoltaic (“PV"), wafers, cells and modules and polysilicon. The Company’s principal products are
directional solidification systems, or DSS units, and chemical vapor deposition reactors, or CVD
reactors. On September 27, 2006, the Company became the parent company of its principal operating
subsidiary, GT Solar Incorporated (the “Reorganization Merger”), through a transaction that is more
fully described below. Effective August 9, 2006, GT Solar Incorporated changed its name from GT
Equipment Technologies, Inc. to GT Solar Incorporated.

Effective January 1, 2006, all of the outstanding capital stock of the Company’s accounting
predecessor (the “Predecessor”) was acquired by GT Solar Holdings, LLC for $82,859 (the
“Acquisition”). The Acquisition was financed by the issuance of debt (see Note 8) and the sale of
shares. The accompanying financial information reflects the consolidated financial position, results of
operations and cash flows of the Company subsequent to the date of the Acquisition and includes
adjustments required under the purchase method of accounting. In accordance with the requirements
of purchase accounting, the assets and liabilities of the Company were adjusted to their estimated fair
values and the resulting goodwill of $43,190 was recorded as of the transaction date.

On September 27, 2006, the Company entered into the Agreement and Plan of Merger with GT
Solar Incorporated and GT Solar Merger Corp., a newly formed wholly owned subsidiary of the
Company, pursuant to which GT Solar Merger Corp. was merged with and into GT Solar Incorporated,
with GT Solar Incorporated as the surviving corporation in the merger. In the Reorganization Merger,
each outstanding share of common stock of GT Solar Incorporated was converted into one share of
common stock of the Company, and each option to acquire a share of common stock of GT Solar
Incorporated was converted into an option to acquire one share of common stock of the Company.
Each outstanding share of common stock of GT Solar Merger Corp. was converted in the
Reorganization Merger into one share of common stock of GT Solar Incorporated.

Immediately following, and as a result of, the Reorganization Merger, GT Solar Incorporated was
a wholly owned direct subsidiary of the Company, and the Company was a wholly-owned direct
subsidiary of GT Solar Holdings, LLC. Prior to the Reorganization Merger, GT Solar
International, Inc. did not conduct any operations or own any material assets.

In July 2008 the Company completed an initial public offering of 30,300 shares of common stock
by certain of its stockholders. In March 2010, the Company completed a secondary public offering of
28,750 shares of common stock by certain of its stockholders.

The Company is headquartered in Merrimack, NH and sells its products worldwide. The Company
also has locations in Missoula, Montana; Shanghai and Beijing, China; and Chupei City, Taiwan.
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GT Solar International, Inc. and Subsidiaries
Notes to Consolidated Financial Statements (Continued)
April 3, 2010

(In thousands, except per share data)

2. Significant Accounting Policies

The accompanying consolidated financial statements reflect the application of certain significant
accounting policies, as described in this note and elsewhere in these notes.

Principles of Consolidation. The accompanying consolidated financial statements include the
accounts of the Company and all of its wholly-owned subsidiaries. All material intercompany accounts
and transactions have been eliminated. The functional currency for the Company’s Asia operations is
the applicable local currency. Gains and losses resulting from translation of this foreign currency into
U.S. dollars in consolidation are recorded in accumulated other comprehensive loss.

Use of Estimates. The preparation of financial statements in conformity with accounting principles
generally accepted in the United States requires management to make estimates and assumptions that
affect the reported amounts of assets, liabilities, revenues and expenses and the related disclosure of
contingent assets and liabilities. Management evaluates estimates on an ongoing basis, including those
related to revenue recognition, allowance for doubtful accounts, inventory valuation, deferred tax assets,
property and equipment, goodwill and other intangible assets, warranty obligations, contingencies and
share-based compensation. Management bases its estimates on historical experience and on various
other assumptions that are believed to be reasonable under the current circumstances, the results of
which form the basis for making judgments about the carrying values of assets and liabilities that are
not readily apparent from other sources. The intent is to accurately state assets and liabilities given
facts known at the time of valuation. These assumptions may prove incorrect as facts change in the
future. Actual results may differ materially from these estimates under different assumptions or
conditions.

Fiscal Year End. 'The Company’s reporting period is based on a 52-week year that ends on the
Saturday closest to March 31, which in certain years results in a 53-week fiscal year. The Company’s
quarterly reporting includes 13 week periods, unless otherwise noted. The fiscal year ending April 3,
2010 has 53 weeks, with the extra week occurring in the fourth quarter. The Company uses the terms
quarterly, monthly, and annual in describing its financial results.

Cash Equivalents. 'The Company considers all highly liquid investments with an original maturity
of three months or less when purchased to be cash equivalents.

Short Term Investments. Marketable securities with maturities greater than 90 days, but less than
one year at purchase, are recorded as short-term investments. The Company has classified its
marketable securities as “‘available-for-sale.” These marketable securities are recorded at fair value and
unrealized gains and losses are recorded to accumulated other comprehensive income (loss) until
realized. Realized gains and losses on sales of all these securities are reported in earnings, computed
using the specific identification cost method. Declines in value determined to be other-than-temporary
on available-for-sale securities are recorded within other income. At April 3, 2010 the Company’s short
term investments were not impaired.

Accounts Receivable and Allowance for Doubtful Accounts. The Company carrics its accounts
receivable at their face amounts less an allowance for doubtful accounts. On a periodic basis, the
Company evaluates its accounts receivable and establishes the allowance for doubtful accounts based on
a combination of specific customer circumstances and credit conditions and based on a history of
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write-offs and collections. Where the Company is aware of a customer’s inability to meet its financial
obligations, it specifically reserves for the potential bad debt to reduce the net recognized receivable to
the amount it reasonably believes will be collected. The Company’s policy is generally not to charge
interest on trade receivables after the invoice becomes past due. A receivable is considered past due if
payments have not been received within agreed-upon invoice terms. Accounts are reviewed regularly
for collectability and those deemed uncollectible are written off.

Fair Value of Financial Instruments. The fair value of a financial instrument is the price that would
be received to sell an asset or paid to transfer a liability in the principal or most advantageous market
for the asset or liability in an orderly transaction between market participants at the measurement date.
The carrying values of cash and cash equivalents, accounts receivable, accounts payable and accrued
liabilities approximate their respective fair values due to their short-term maturities. Marketable
securities and foreign currency derivatives are carried at fair value based on quoted market prices for
financial instruments with similar characteristics.

Concentration of Credit Risk. Financial instruments that potentially subject the Company to
significant concentration of credit risk include its money market fund investments (categorized as cash
and cash equivalents) and its investment in commercial paper (categorized as short-term investments).
The Company’s policy is to invest only with high quality issuers and has policies limiting, among other
things, the amount of credit exposure to any one issuer. The Company also is currently invested in
relatively short-term investments, thereby allowing these investments to be held to maturity.

In addition, the Company has credit risk from derivative financial instruments used in hedging
activities and accounts receivable. The Company invests in a variety of financial instruments and limits
the amount of financial exposure to any one financial institution. The Company has a comprehensive
credit policy in place and cxposure to credit risk is monitored on an ongoing basis. Credit evaluations
are performed on all customers requiring credit over a certain amount. Credit risk is mitigated through
collateral such as letter of credit, bank guarantees or payment terms like cash in advance. The credit
risk from derivative financial instrument is described further under the following caption—Derivative
Financial Instruments and Hedging Instruments.

Inventories. Inventories are stated at the lower of cost or market. The cost of inventory is
determined using the first-in, first-out (FIFO) method. The Company records excess and obsolete
inventory charges for both inventories on site as well as inventory at contract manufacturers and
suppliers.

Purchase Commitments. The Company enters into commitments to purchase material from various
suppliers in the ordinary course of business. These commitments are entered into to satisfy the material
requirements of a specific contract or the overall production plan and often require the Company to
make payments in advance. The Company evaluates these advances for recoverability on a periodic
basis and more frequently if indicators of asset impairment arise.

In the event the Company reschedules and/or cancels a portion of these commitments due to
customer delivery delays, customer contract terminations or changes to its production plans, the
Company may be liable for cancellation penalties or be required to purchase material in excess of its
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current expected demand. In such instances, the Company reviews the contractual terms of its purchase
commitments and seeks to negotiate with the vendor to minimize any potential loss. In cases where the
cancellation is the result of a customer contract termination or delay in customer delivery, the
Company may seek to recover the costs incurred.

The Company accrues as cost of revenue losses estimated on advances which are not considered
recoverable because of a deterioration in the financial condition of the vendor or because the advances
are expected to be forfeited as part of a planned order termination and any termination fees which may
be paid to vendors when the Company terminates the contract in accordance with the contract terms.

Property, Plant and Equipment. Land, land improvements, buildings and manufacturing and
equipment are stated at cost. Depreciation is provided, primarily using the straight-line method, over
estimated useful lives, ranging from 3 to 15 years for manufacturing equipment and furniture and
fixtures, and up to 40 years for buildings. Leasehold improvements are capitalized and depreciated over
the lesser of the useful life or the initial lease term.

Intangibles and other Long-Lived Assets. The Company recognizes an impairment loss for
intangibles and other long-lived assets if the carrying amount of a long-lived asset is not recoverable
based on its undiscounted future cash flows. Any such impairment loss is measured as the difference
between the carrying amount and the fair value of the asset. The Company does not believe that its
long-lived assets or its intangible assets are impaired as of April 3, 2010.

Goodwill. Goodwill represents the excess of the cost of acquired businesses over the fair value of
identifiable net assets acquired. The Company performs an annual assessment of its goodwill as of the
beginning of the fourth fiscal quarter for impairment or whenever events or changes in circumstances
indicate there might be impairment.

Goodwill is evaluated at the reporting unit level and is entirely attributable to the Company’s PV
business. The evaluation for impairment is performed by comparing the carrying amount of these assets
to their estimated fair value. If the carrying amounts exceed the reporting unit fair value, then the
second step of the goodwill impairment test is performed to determine the amount of the impairment
loss. At April 3, 2010, the Company has determined that there is no impairment of goodwill. Should
impairment occur in the future, goodwill would be adjusted to its fair value.

Warranty. The Company’s polysilicon products are sold with a standard warranty typically for a
period not exceeding twenty-four months from delivery. The Company’s PV products are generally sold
with a standard warranty for a period equal to the shorter of: (i) twelve months from the date of
acceptance by the customer; or (ii) fifteen months from the date of shipment. The warranty is typically
provided on a repair or replacement basis and is not limited to products or parts manufactured by the
Company. The Company accrues an estimate of the future costs of meeting warranty obligations when
products are shipped. The Company makes and revises this estimate based on the number of units
under warranty and our historical experience with warranty claims.

Derivative Financial Instruments and Hedging Agreements. The Company enters into forward
foreign exchange contracts to hedge operational exposures from the impact of changes in foreign
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exchange rates. Such exposures result primarily from purchase orders for inventory and equipment that
are denominated in currencies other than the U.S. dollar, primarily the Euro. These foreign exchange
forward contracts are entered into to support purchases made in the normal course of business, and
accordingly. arc not speculative in nature. The Company’s hedges relate to anticipated transactions, are
designated and documented at the inception of the respective hedges as cash flow hedges and are
evaluated for effectiveness quarterly.

The Company records all derivative financial instruments in the consolidated financial statements
in other current assets or accrued liabilitics, depending on their net position, at fair value. Changes in
the fair value of the derivative financial instruments are either recognized periodically in earnings or in
stockholders’ equity as a component of accumulated other comprehensive income (“AOCI") or loss
depending on whether the derivative financial instrument qualifies for hedge accounting. The effective
portion of any changes in the fair value of forward contracts that have been designated and qualifies as
cash flow hedges is recorded in AOCI until the hedged transaction occurs or the recognized currency
transaction affects carnings. Once the hedged transaction occurs or the recognized currency transaction
affects earnings, the cffective portion of any related gains or losses on the cash flow hedge is
reclassified from AOCI to the Company’s Consolidated Statements of Operations. Changes in fair
values of derivatives not qualifying for hedge accounting are reported in earnings as they occur. The
Company classifies the cash flows from hedging transactions in the same categories as the cash flows
from the respective hedged items.

Hedge accounting is discontinued when it is determined that a derivative instrument is no longer
effective. Any gains or losses that were accumulated in other comprehensive income from hedging a
forecasted transaction will be recognized immediately in current period earnings due to changes in
expectations on the original forecasted transaction.

Derivative financial instruments involve, to a varying degree, elements of market and credit risk
not recognized in consolidated financial statements. The market risk associated with these instruments
resulting from currency exchange rate or interest rate movements is expected to offset the market risk
of the underlying transactions, assets and liabilities being hedged. The counterpartics to the agreements
relating to the Company’s foreign exchange instruments are major international financial institutions
with high credit ratings. The Company does not believe that there is significant risk of nonperformance
by the counterparties because the Company monitors the credit rating of such counterparties. While
the contract or notional amounts of derivative financial instruments provide onc measure of the volume
of these transactions, they do not represent the amount of the Company’s exposure to credit risk. The
amounts potentially subject to credit risk (arising from the possible inability of the counterparty to meet
the terms of the contracts) are generally limited to the amounts, if any, by which the counterparty’s
obligations under the contracts cxceed the obligations of the Company to the counterparty.

Income Taxes. The Company provides for income taxes under the liability method. Under this
method, deferred tax assets and liabilities are determined based on differences between financial
reporting and tax bascs of assets and liabilities, and are measured using the enacted tax rates and laws
that will be in effect when the differences are expected to reverse. A valuation allowance is recorded
on deferred tax assets unless realization is considered more likely than not.
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Effective April 1, 2008, the Company adopted authoritative guidance which clarifies the accounting
for uncertainty in income taxes recognized in an enterprise’s financial statements. This guidance
prescribes a comprehensive model for how a company should recognize, measure, present and disclose
in its financial statements uncertain tax positions that the company has taken or expects to take on a
tax return. The impact of adoption of this guidance is more fully described in Note 10. The Company
recognizes interest expense and penalties related to unrecognized tax benefits within income tax
expense.

The Company reclassifies tax benefits realized upon the exercise of stock options in excess of that
which is associated with the expense recognized for financial reporting purposes. These amounts arc
presented as a financing cash inflow rather than as a reduction of income taxes paid in the consolidated
statement of cash flows.

Share-Based Compensation. The Company grants stock options, restricted stock and restricted
stock units at the discretion of the Board of Directors, to certain key employees and certain members
of the Board of Directors.

The Company recognizes compensation expense for all share-based payment awards made to
employees and directors based on the estimated fair market values of the underlying instruments.
Accordingly, share-based compensation cost is measured for employees at the grant date, based upon
the fair value of the award, and is recognized as expense on a straight line basis over the requisite
service period. The Company performed contemporaneous valuations in connection with share-based
awards granted prior to the July 2008 initial public offering.

The Company accounts for equity instruments issued to non-employees as variable awards.
Accordingly, the Company will be required to remeasure the fair value of the equity instrument at each
reporting period prior to vesting and finally at the vesting date of the equity instruments.

The Company uses the Black-Scholes option pricing model (Black-Scholes) to value its stock
options. Option valuation models require the input of highly subjective assumptions. Because the
Company’s employee stock options have characteristics significantly different from those of traded
options, and because changes in the subjective input assumptions can materially affect the fair value
estimate, in management’s opinion, the existing models do not necessarily provide a reliable single
measure of the fair value of its employee stock options.

The Company refers to restricted stock and restricted stock units as “restricted shares.” A holder
of restricted stock generally has all of the rights of a stockholder. Restricted stock is common stock that
is considered issued and outstanding but is not fully transferable until certain conditions have been met,
primarily the passage of time and continued employment or engagement with the Company during a
predetermined vesting period set by the compensation committee (the “restricted period”). A restricted
stock unit is a grant representing the right to receive a share of common stock upon vesting of the
restricted stock unit and satisfaction of other conditions but for which no sharc of common stock is
issued until the restricted stock unit vests and any other applicable conditions are satisfied. A holder of
a restricted stock unit does not have any rights of a stockholder until the restricted stock unit vests and
is converted to common stock. The fair value of restricted shares are based on the market price of the
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Company’s stock on the date of grant and are recorded as compensation expense ratably over the
applicable service period, which is generally two to four years. Unvested restricted shares and restricted
stock units are forfeited in the event of termination of employment or engagement with the Company.

Share-based compensation expense recognized in the consolidated statement of operations is based
on awards ultimately expected to vest; therefore, it has been reduced for estimated forfeitures
(estimated at 9% as of April 3, 2010). Forfeitures are estimated at the time of initial grant and revised,
if necessary, in subsequent periods if actual forfeitures differ from those estimates. The Company
estimates forfeitures based on its historical activity, as it believes that these forfeiture rates are
indicative of its expected forfeiture rate.

Customer Deposits and Payment Terms. The Company’s payment terms with customers typically
include a deposit which is recorded as customer deposits until such time as the products are shipped.
The Company sometimes is requested by its customers to issue letters of credit in order to secure
customer deposits. Generally, such a letter of credit expires upon shipment to the customer. In addition
to cash deposits, customers are also generally required to either post a letter of credit or make advance
payments at least equal to 90% of the value of the equipment prior to shipment. Upon shipment, the
Company will invoice all but a final portion (typically 10%) for each product shipped with the
remainder due upon customer acceptance. The Company’s contracts with customers do not provide for
any refunds for services or products and therefore no specific reserve for such is maintained. In
instances where customers raise concerns over delivered products or services, the Company has
endeavored to remedy the concern and all costs related to such matters have been insignificant in all
periods presented.

At April 3, 2010 and March 28, 2009, the Company had $33,094 and $13,132, respectively, of
standby letters of credit outstanding representing primarily performance guarantees issued against
customer deposits. These standby letters of credit have not been included in the consolidated financial
statements and have been issued under the senior credit facility.

Revenue Recognition. In addition to the matters discussed in the following paragraphs, the
Company recognizes revenue provided title and risk of loss have passed to the customer, evidence of
an arrangement exists, fees are contractually fixed or determinable, collectability is reasonably assured
through historical collection results and regular credit evaluations, and there are no uncertainties
regarding customer acceptance. The Company’s revenue recognition policies for established products
differ from its newer products.

Multiple contracts with a single customer or amendments to existing contracts with the same
customer are evaluated as to whether they should be recognized as separate accounting arrangements
from other contracts with the customer based on an evaluation of several factors including but not
limited to the timing of when contracts were negotiated and executed, whether the software is
interdependent in terms of design, technology or function and whether payment terms coincide. If
contracts are considered linked for accounting purposes they are accounted for as one arrangement.

For most products, a portion of the total sales price (typically 10%) is not due until installation
and customer acceptance occurs. For products the Company considers to be ‘“established,” the
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Company recognizes upon delivery revenue equal to the lesser of the amount allocated to the
equipment or the contractual amount due (typically 90%) with the remainder recognized upon
customer acceptance. For products considered to be “new,” revenue is recorded upon customer
acceptance or at the time the product is determined to be established.

Products are classified as “established” products if post-delivery acceptance provisions and the
installation process have been determined to be routine, due to the fact that the acceptance provisions
are generally a replication of pre-shipment procedures. The majority of products are manufactured to a
standard specification. To ensure contractual performance levels are satisfied, the products often are
tested at the Company’s manufacturing facility prior to shipment. To the extent that customers’
conditions cannot be replicated in the Company’s facilities or if there is not a demonstrated history of
meeting newer customer specifications, then the product is treated as “new” for revenue recognition
purposes.

In determining when a “new” product is considered “established”, the Company considers several
factors including: the stability of the product’s technology, the ability to test the product prior to
shipment, successful installations at customers’ sites, and the performance results once installed. The
Company generally believes that the above coupled with a minimum of 3-5 successful customer
installations and acceptances is necessary to support the conclusion that there are no uncertainties
regarding customer acceptances and that the installation process can be considered perfunctory. These
factors as well as the consideration of the ease of installation in different customer environments are all
taken into consideration in determining whether a product should be classified as “established”.

The majority of the Company’s contracts involve the sale of equipment and services under multiple
element arrangements. Revenue under multiple element arrangements is allocated to all elements
based upon their relative fair values. To be considered a separate element, the product or service in
question must represent a separate unit of accounting, and fulfill the following criteria: “(a) the
delivered item(s) has value to the customer on a standalone basis; (b) there is objective and reliable
evidence of the fair value of the undelivered item(s); and (c) if the arrangement includes a general
right of return relative to the delivered item, delivery or performance of the undelivered item(s) is
considered probable and substantially in the control of the Company.” The Company’s sales
arrangements do not include a general right of return.

In certain circumstances the Company enters into contracts that grant contractual rights which are
considered a separate element and require revenue to be recognized ratably over the period
commencing when all other elements have been delivered and other contract criteria have been met
and through the period when such rights expire.

As a part of its revenue arrangements, the Company sells certain equipment for which the
Company has not been able to obtain objective evidence of fair value. If objective evidence does not
exist for the undelivered elements of the arrangement, all revenue is deferred until such evidence does
exist, or until all clements for which the Company does not have objective evidence of fair value are
delivered, whichever is earlier assuming all other revenue recognition criteria are met. Once there is
objective evidence of the fair value of undelivered elements, the amount allocated to equipment and
parts is based on a residual method. Under this method, the total arrangement value is allocated first
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to undelivered elements, based on their fair values, with the remainder being allocated to equipment
revenue.

The Company has determined that installation and training services are not integral to the stand-
alone value of certain products. Typically the Company performs training at the same time as the
installation process. The value of the undelivered installation and training services is deferred at an
amount equal to the estimated fair value of the installation and any portion of the sales price that will
not be received until the installation is completed. The amount allocated to installation and training is
based upon the estimated time to complete the installation and training at the established fair value
hourly rates. Objective evidence of fair value for these services is based on what the Company charges
for similar professional services on a stand-alone basis and what third-party contractors would charge
when performing similar services.

The Company periodically enters into turnkey contracts where it provides all of the equipment
necessary for a complete production line, whether equipment is manufactured by the Company or not.
For turnkey contracts, revenue recognition occur on a completed contract basis upon production line
acceptance, which requires an acceptance test period after all individual items are installed and
accepted. Revenue is deferred until the specified output has been achieved which is determined
through specific contractual testing measures and overall customer acceptance. Revenue is not
recognized upon the delivery and acceptance of any individual element.

Spare parts revenue is generally recognized upon shipment and services revenue is generally
recognized as the services are provided.

The Company records reimbursable out-of-pocket expenses and shipping as both revenue and as a
direct cost of revenue, as applicable. The Company records revenue net of applicable sales and value
added taxes collected. Taxes collected from customers are recorded as part of accrued expenses on the
balance sheet and are remitted to state and local taxing jurisdictions based on the filing requirements
of each jurisdiction.

When a customer fails to perform its contractual obligations and such failure continues after notice
of breach and a cure period, the Company may terminate the contract. The Company’s contracts do
not contain cancellation provisions and in the event of a customer breach, the customer may be liable
for contractual damages. At the time of termination, the Company records as revenues any
non-refundable deposits or deferred revenue amounts and records as cost of revenue any previously
deferred cost as well as any related costs to terminate the contract including excess or obsolete
inventory or unrecoverable vendor advances or other purchase commitment costs as a result of the
termination.

Deferred Revenue and Deferred Costs. Deferred revenue includes amounts that have been billed per
the contractual terms but have not been recognized as revenue. Deferred costs represent costs related
to deferred revenues and include the cost of manufactured or acquired inventory items, capitalized
labor and related overhead for our engineering services and turnkey contracts, and in certain cases
shipping costs. The Company classifies as long-term the portion of deferred revenue and deferred costs
that are expected to be recognized beyond the next fiscal year.
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Research and Development Costs. Research and development costs are expensed as incurred.

Recently Adopted Accounting Pronouncements. In June 2009, the Financial Accounting Standards
Board (“FASB”) issued Accounting Standards Codification and the Hierarchy of Generally Accepted
Accounting Principles. This standard replaces the former The Hierarchy of Generally Accepted Accounting
Principles, and establishes only two levels of U.S. generally accepted accounting principles (“GAAP”™),
authoritative and non-authoritative. The FASB Accounting Standards Codification (the “Codification”)
will become the source of authoritative, nongovernmental GAAP, except for rules and interpretive
releases of the Securities and Exchange Commission (“SEC™), which are sources of authoritative
GAAP for SEC registrants. All other non-grandfathered, non-SEC accounting literature not included in
the Codification will become non-authoritative. This standard is effective for financial statements for
interim or annual reporting periods ending after September 15, 2009. The Company began to use the
new guidelines and numbering system prescribed by the Codification when referring to GAAP in the
quarter ending September 26, 2009. The new numbering system uses the prefix “ASC” (an abbreviation
of Accounting Standards Codification). As the Codification was not intended to change or alter existing
GAAP, the adoption did not have any impact on the Company’s consolidated financial statements.

In September 2006, the FASB issued authoritative guidance which defines fair value, establishes a
framework in generally accepted accounting principles for measuring fair value and expands disclosures
about fair value measurements. This standard only applies when other standards require or permit the
fair value measurement of assets and liabilities. It does not increase the use of fair value measurement.
This guidance became effective for fiscal years beginning after November 15, 2007, except as it relates
to nonrecurring fair value measurements of nonfinancial assets and liabilities for which the standard is
effective for fiscal years beginning after November 15, 2008. The adoption of this guidance with respect
to financial assets and liabilities effective April 1, 2008 did not have a significant effect on the
Company’s consolidated financial statements. In addition, the Company was required to apply the
provisions of this guidance to nonfinancial assets and nonfinancial liabilities effective for the interim
periods in fiscal years beginning after November 15, 2008. The adoption of this guidance for measuring
nonfinancial assets and liabilities, essentially goodwill and identifiable intangible assets, did not have a
material effect on the Company’s consolidated financial statements.

In December 2007, the FASB issued authoritative guidance regarding business combinations and
establishes principles and requirements for how the acquirer recognizes and measures in its financial
statements the identifiable assets acquired, the liabilities assumed, any non-controlling interest in the
acquiree and the goodwill acquired in the business combination or a gain from a bargain purchase, and
also establishes disclosure requirements to enable users of the financial statements to evaluate the
nature and financial effects of the business combination. This guidance became effective for business
combinations entered into during fiscal years beginning on or after December 15, 2008 and thereafter
with the exception of the accounting for valuation allowances on deferred taxes and acquired tax
contingencies. This guidance states that adjustments made to valuation allowances on deferred income
taxes and acquired income tax contingencies associated with acquisitions that closed prior to the
effective date of this guidance would apply the provisions of this guidance. The adoption of this
guidance did not have a material impact on the Company’s consolidated financial statements.
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In April 2009, the FASB issued authoritative guidance which provides additional guidelines for
estimating fair value of financial instruments and additional guidance related to the disclosure of
impairment losses on securities and the accounting for impairment losses on debt securities and
increases the frequency of fair value disclosures. This guidance does not amend existing guidance
related to other-than-temporary impairments of equity securities. This guidance is effective for fiscal
years and interim periods ended after June 15, 2009. The adoption of this guidance did not have a
material impact on the Company’s consolidated financial statements.

In May 2009, the FASB issued authoritative guidance to establish general standards of accounting
for, and disclosures of events that occur after the balance sheet date but before financial statements are
issued or are available to be issued. This guidance is effective for interim or fiscal periods ending after
June 15, 2009. The adoption of this guidance did not have a material impact on the Company’s
consolidated financial statements.

Accounting Pronouncements Not Yet Adopted. In June 2009, the FASB issued an amendment to the
accounting principles relating to the transfer of financial assets that eliminates the concept of a
qualifying special purpose entity, creates more stringent conditions for reporting a transfer of a portion
of a financial asset as a sale, clarifies other sale-accounting criteria, and changes the initial
measurement of a transferor’s interest in transferred financial assets. This guidance will be effective for
transfers of financial assets in fiscal years beginning after November 15, 2009 and in interim periods
within those fiscal years with earlier adoption prohibited. The Company is currently assessing the
potential impacts, if any, the adoption of this guidance will have on its consolidated financial
statements.

In June 2009, the FASB issued authoritative guidance that eliminates certain exceptions to the
consolidation of qualifying special purpose entities, contains new criteria for determining the primary
beneficiary of a variable interest entity, and increases the frequency of required reassessments to
determine whether a company is the primary beneficiary of a variable interest entity. The amendment
also contains a new requirement that any term, transaction, or arrangement that does not have a
substantive effect on an entity’s status as a variable interest entity, a company’s power over a variable
interest entity, or a company’s obligation to absorb losses or its right to receive benefits of an entity
must be disregarded in applying consolidation provisions. The elimination of the qualifying special
purpose entity concept and its consolidation exceptions will be effective for the fiscal year beginning
after November 15, 2009, and for interim periods within that period, with earlier adoption prohibited.
The Company is currently assessing the potential impacts, if any, the adoption of this amendment will
have on its consolidated financial statements.

In October 2009, the FASB issued authoritative guidance that provides amendments to the revenue
recognition criteria for separating consideration in multiple-deliverable revenue arrangements. It
establishes a hierarchy of selling prices to determine the selling price of each specific deliverable which
includes vendor-specific objective evidence (if available), third-party evidence (if vendor-specific
evidence is not available), or estimated selling price if neither of the first two are available. This
guidance also eliminates the residual method for allocating revenue between the elements of an
arrangement and requires that arrangement consideration be allocated at the inception of the
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arrangement and expands the disclosure requirements regarding a vendor’s multiple-deliverable revenue
arrangements. This guidance is effective for fiscal years beginning on or after June 15, 2010 and early
adoption is permitted. The Company has elected not to adopt this authoritative guidance early and is
currently assessing the potential impact, if any, the adoption of this guidance will have on its
consolidated financial statements.

In January 2010, the FASB issued an update that improves the requirements related to fair value
measurements and disclosures about transfers between Level 1, Level 2 and Level 3 assets and the
disaggregated activity in the roll forward for Level 3 fair value measurements. These new disclosures
are effective for fiscal years beginning after December 15, 2010 and for interim periods within those
fiscal years. The Company does not expect the adoption of these expanded disclosures to have a
material impact on its consolidated financial statements.

Other recent accounting pronouncements issued by the FASB and the SEC did not have or are not
expected to have a material impact on the Company’s present or future financial statements.

Reclassification.  Prior year amounts have been reclassified to conform to the current year
presentation the most significant of which relates to the classification of the interest component of
forward foreign exchange contracts separately from interest income and interest expense in the
Consolidated Statements of Operations.

3. Goodwill and Other Intangible Assets

Acquired intangible assets subject to amortization consisted of the following:

April 3, 2010 March 28, 2009
Amortization Gross  Accumulated Gross  Accumulated
Period Amount Amortization Net Amount Amortization Net

Customer relationships . ........ 6 years 4,200 2,975 $1,225 $ 4200 $ 2,275 $1,925
Technology . . ................ 3-5years 8000 6,885 L1115 8,000 5,042 2,958
Order backlog. .. ............. 1.25 years — — — 15,800 15,800 —
Trade names . . ............... 6 years 2,400 1,700 700 2,400 1,300 1,100
Supplier relationships .......... 5 years 1,100 935 165 1,100 715 385
Non-compete agreements .. ... .. 2.5 years — — — 300 300 —

$15,700  $12,495 $3,205 $31,800 $25,432  $6,368

Amortization expense for intangible assets was $3,164, $3,105, and $3,018 for the fiscal years ended
April 3, 2010, March 28, 2009, and March 31, 2008 respectively. Estimated future amortization expense
by fiscal year is as follows: $2,380 in 2011 and $825 in 2012. As of April 3, 2010, the weighted average
remaining life of intangible assets was approximately 1.3 years. During the fiscal year ended April 3,
2010, the Company removed from its financial statcments $16,100 of fully amortized intangible assets.

During the fiscal year ended March 28, 2009 the Company completed tax studies that resulted in
the recognition of additional tax benefits, of which $590 related to periods prior to January 1, 2006, the
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3. Goodwill and Other Intangible Assets (Continued)

date of the Acquisition, Therefore, such amount was allocated as a reduction to goodwill. There were

no changes in the carrying value of goodwill during fiscal 2010.

4., Customer Concentrations

The following customers comprised 10% or more of the Company’s total net revenues or total
accounts receivable:

Fiscal Year Fiscal Year Fiscal Year April 3, 2010 March 28, 2009
Ended Ended Ended Accounts Accounts
April 3, 2010 March 28, 2009 March 31, 2008 Receivable Receivable
% of % of % of % of % of
m Total M Total m To;tal Amount Total Amount Total
Polysilicon Customers
Customer #1 ...... $185,249 34% $108,781 20% $152,271 62% $12,127 23% $17,885 31%
Customer #2 ...... #ookgp 92544 7% * O * otz $10,802 19%
Photovoltaic Customers
Customer #3 ...... * o xgp 74533 14% *oR0p = kg § 5,852 10%
Customer #4 ...... kg 57896 11% % = %0y § 5876 10%
Customer #5 ...... *o*0p R0 * o *0n § 8391 16% o R
Customer #6 ...... R A7 * oxop § 7570 14% xR

*  amounts from these customers were either zero or less than 10% of the total during this period.

To reduce risk, the Company requires that certain customers either post letters of credit or make

advance payments prior to delivery. Approximately $41,583 (or 79%) and $24,669 (or 43%) of total
accounts receivable as of April 3, 2010 and March 28, 2009 respectively was secured by letters of cre

5. Inventories
Inventories consist of the following:

April 3, 2010  March 28, 2009

Raw materials . . . oot e e $42.846 § 73,347
WOTK-IN-PrOCESS . o v oot v e e 12,260 2,978
Finished goods . . . ... ..o 13,752 27,151

$68,858 $103,476

Inventory related excess and obsolescence charges of $6,899, $2,585 and $380 were recorded in

dit.

cost of revenue in fiscal years ended April 3, 2010, March 28, 2009, and March 31, 2008 respectively.
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6. Property, Plant and Equipment

Property, plant and equipment consist of the following:

Estimated Useful Life April 3, 2010  March 28, 2009
Leasehold improvements . ................. Lesser of useful life or

initial lease term $ 2,922 $ 1,677
Land . ....... ... ... ... ... ... ... — 1,074 1,074
Land improvements ...................... 15 years 326 326
Building ............ ... ... ... ..... 40 years 9,470 9,388
Manufacturing equipment . . . ............... 5 to 7 years 4,119 2,937
Computer equipment and software ........... 3 to 5 years 7,191 6,114
Furniture and fixtures. .................... 5 to 7 years 1,427 975

26,529 22,491
Less accumulated depreciation . ............. (7,170) (3,635)
$19,359 $18,856

Software costs incurred as part of an enterprise resource systems project of $747 and $2,001 were
capitalized during the fiscal years ended April 3, 2010 and March 28, 2009, respectively. Depreciation
expense for the fiscal years ended April 3, 2010, March 28, 2009 and March 31, 2008, was
approximately $3,706, $2,006, and $1,034 respectively.

7. Valuation and Qualifying Accounts
Warranty

The following table presents warranty activities:

Fiscal Year Ended Fiscal Year Ended Fiscal Year Ended

April 3, 2010 March 28, 2009 March 31, 2008
Product warranty liability, beginning of year . ... .. $ 2,231 $ 1,957 $ 977
Accruals for new warranties issued . . .. ......... 1,067 2,270 1,876
Payments under warranty . . .. ................ (2,018) (1,996) (896)
Product warranty liability, end of year .......... $ 1,280 $ 2,231 $1,957
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7. Valuation and Qualifying Accounts (Continued)
Allowance for Doubtful Accounts

The following table presents allowance for doubtful account activities:

Fiscal Year Ended  Fiscal Year Ended  Fiscal Year Ended

April 3, 2010 March 28, 2009 March 31, 2008
Allowance for doubtful accounts, beginning of year . $ 401 $ 31 $ 30
Charges to eXpense . . ......ooo e, 93 457 66
Reclassification from deferred revenue ... .. ... .. 2,554 — —
Write offs . ... ... .. (428) (87) (65)
Allowance for doubtful accounts, end of year . .. .. $2,620 $401 $ 31

|

8. Debt
Senior Credit Facility

On July 29, 2008, the Company entered into a senior credit agreement with Bank of America,
N.A., as sole administrative and collateral agent, and a syndicate of financial institutions. The senior
credit agreement provides for a three-year revolving senior credit facility in an aggregate principal
amount of up to $90,000, which is available for the borrowing of revolving loans and the issuance of
standby letters of credit (the “senior credit facility”); provided that the aggregate principal amount of
revolving loans shall not exceed $50,000 at any time. The senior credit facility includes a sub-limit of
$25,000 for swingline loans. The senior credit facility will mature on July 29, 2011.

The aggregate amount of borrowings and outstanding standby letters of credit under the senior
credit facility may not exceed a borrowing base equal to Adjusted EBITDA multiplied by 3.0 plus
unrestricted cash on hand. The senior credit facility is guaranteed by all of the Company’s existing and
future direct and indirect domestic subsidiaries. Obligations under the senior credit facility are secured
by a first-priority lien on substantially all of the Company’s tangible and intangible assets and by a
pledge of the capital stock of all domestic subsidiaries and 65% of the capital stock of foreign
subsidiaries owned directly by the Company or one of its domestic subsidiaries.

The senior credit facility may be increased by an aggregate amount of up to $100,000, with
additional commitments from the lenders under the senior credit facility or from new financial
institutions, if no default or event of default exists. The Company may exercise its option to increase
the commitments not more than three times, and each increase will be in a minimum aggregate
principal amount of $10,000 and integral multiples of $5,000 in excess thereof. As of April 3, 2010 and
March 28, 2009, the Company had $33,094 and $13,132, respectively of outstanding standby letters of
credit and no borrowings against this facility, resulting in $56,906 of available credit under the senior
credit agreement as of April 3, 2010.

Borrowings under the senior credit facility bear interest at a floating rate equal to, at the
Company’s option, LIBOR plus 2.25% per annum or a base rate plus 1.25% per annum. The base rate
is defined as the higher of the Bank of America prime rate and the federal funds rate plus 0.50%. The
Company pays a commitment fee to the lenders equal to 0.50% per annum on the actual daily unused
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8. Debt (Continued)

portions of the senior credit facility and letter of credit fees equal to 2.25% per annum on the
maximum amount available to be drawn under each standby letter of credit. As of April 3, 2010, the
LIBOR rate, base rate and federal funds rate were 0.29%, 3.25% and 0.25%, respectively.

The senior credit agreement that governs the senior credit facility contains financial covenants that
require the Company to meet certain financial tests, including a maximum consolidated net leverage
ratio and a minimum consolidated fixed charge coverage ratio, calculated on a consolidated basis for
each consecutive four fiscal quarter period. The senior credit agreement also contains covenants, which,
among other things, limit the Company’s ability to: incur indebtedness; make investments; engage in
mergers and other fundamental changes; sell or otherwise dispose of property or assets; pay dividends
and other restricted payments or enter into transactions with affiliates; enter into burdensome
agreements; use proceeds to purchase or carry margin stock or extend credit to others; make
subordinated debt payments; make certain changes to the terms of material indebtedness; and other
covenants customary for such a facility. The Company was in compliance with all of these covenants as
of April 3, 2010.

Cash-Collateralized Letter of Credit Facility

On July 29, 2008, the Company entered into a letter of credit agreement with Bank of America,
N.A., as sole administrative and collateral agent, and a syndicate of financial institutions. The letter of
credit agreement provides for a three-year cash-collateralized letter of credit facility in an aggregate
principal amount of up to $150,000, which is available for the issuance of cash-collateralized standby
letters of credit (the “letter of credit facility”). The letter of credit facility may be increased by an
aggregate amount of up to $50,000, with additional commitments from the lenders under the letter of
credit facility or from new financial institutions, if no default or event of default exists under the letter
of credit facility. The Company may exercise its option to increase the commitments not more than
three times, and each increase will be in a minimum aggregate principal amount of $10,000 and integral
multiples of $5,000 in excess thereof. The Company pays letter of credit fees equal to 0.25% per
annum on the maximum amount available to be drawn under each standby letter of credit.

The letter of credit facility is secured by an amount of cash equal to the amount drawn under the
outstanding standby letters of credit, which amount is pledged and delivered by the Company to the
administrative agent for the benefit of all lenders. The letter of credit agreement that governs the
facility contains customary covenants, which among other things limit the Company’s ability to incur
liens on the cash collateral; engage in mergers or other fundamental changes; sell or otherwise dispose
of the registrant’s or its subsidiaries’ assets; use proceeds to purchase or carry margin stock or extend
credit to others; and other covenants customary for such a facility. The Company was in compliance
with all of these covenants as of April 3, 2010. As of April 3, 2010, the Company has no outstanding
letters of credit under the cash collateralized letter of credit facility.
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8. Debt (Continued)
Senior Secured Note Payable Agreements

As part of the acquisition of GT Solar Incorporated and Subsidiary (formerly GT Equipment
Technologies, Inc.) (see Note 1), the Company entered into a Senior Secured promissory note payable
with certain shareholders of GT Solar Holdings, LLC in the amount of $15,000. The terms of this note
provided for monthly payments of interest at the LIBOR rate plus 3.25%, and for full payment of the
principal amount upon the maturity date of April 30, 2006. On April 1, 2006, this note was repaid and
replaced with a new $15,000 Senior Secured Exchangeable Note Payable, which was to mature on
September 15, 2008, with certain shareholders of GT Solar Holdings, LLC. This note bore interest at
14%, with quarterly cash interest payments at 8%, and the remainder added to the outstanding
principal balance. Additionally the outstanding principal was exchangeable for certain shares of GT
Solar Holdings, LLC. On April 23, 2007, the Company repaid the Senior Secured Exchangeable Note
using available operating cash.

Lines of Credit

On April 23, 2007, the Company entered into a revolving credit facility that provided for aggregate
borrowing of up to $40,000 subject to covenant compliance, sublimits and allowances and, as of that
date, the Company had approximately $38,300 of outstanding letters of credit and no outstanding
borrowings. The Company increased this credit facility by $20,000 and $10,000 in June and August
2007, respectively. Subsequent to March 31, 2007, the Company had received a waiver for violation of
its covenant related to timely delivery of audited financial statements, and had violated certain other
technical defaults which were cured by the termination of the facility on September 24, 2007. The
Company elected to terminate this credit facility and from September 24, 2007 to July 29, 2008, the
Company collateralized its letters of credit outstanding with restricted cash. At March 31, 2008,
$164,028 of cash was held in escrow, $162,587 as collateral on outstanding standby letters of credit
related to customer deposits, and $1,437 as security for interest and other bank fees. On September 24,
2007, all cash held in escrow was released in connection with the termination of this credit facility.

9. Employee Benefit Plan

The Company has a 401(k) employee savings plan for its eligible employees. Eligible employees
may elect to contribute a percentage of their salaries up to the annual Internal Revenue Code
maximum limitations. The Plan allows the Company to make discretionary matching contributions for
its participating employees. For the fiscal years ended April 3, 2010, March 28, 2009 and March 31,
2008 the Company made discretionary contributions of $711, $588, and $186 respectively.
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10. Income Taxes

Significant components of the provision for (benefit from) income taxes are as follows:

Fiscal Year Ended  Fiscal Year Ended Fiscal Year Ended

April 3, 2010 March 28, 2009 March 31, 2008
Current:
Federal.................. $ 74,571 $21,914 $ 30,426
State ................... 17,038 6,485 8,455
Foreign.................. 201 842 226
Total current . .............. 91,810 29,241 39,107
Deferred:
Federal.................. (31,066) 20,222 (18,527)
State ........ ... ... . ... (7,683) 4,744 (6,089)
Foreign.................. (443) 5 27)
Total deferred .. ............ (39,192) 24,971 (24,643)
Total provision........... $ 52,618 $54,212 $ 14,464

Income before provision for income taxes is as follows:

Fiscal Year Ended Fiscal Year Ended Fiscal Year Ended

April 3, 2010 March 28,2009  March 31, 2008

Domestic . ................. $139,553 $137,764 $49,330

Foreign ................... 321 4,416 1,239
Total ... ... ... $139,874 $142,180 $50,569

The U.S. federal income tax rate is reconciled to the Company’s effective tax rate as follows:

Fiscal Year Ended Fiscal Year Ended Fiscal Year Ended

April 3, 2010 March 28, 2009 March 31, 2008
Tax at federal statutory rate . .. ............... $48,956 $49.763 $17,699
State income tax, net of U.S. federal benefit . . . . .. 6,081 7,299 1,538
Valuation allowances . . ..................... — — (2,863)
Tax exempt municipal interest . ............... — (678) (665)
IRC Section 199 deduction . ................. (1,345) (1,191) (1,940)
Foreign income taxes at rates different than
domesticrates .. ....... ... ... ... ..., (318) (683) (248)
Non-deductible stock offering costs ............ 209 936 576
Non-deductible stock compensation ............ 32 210 520
Researchcredits . ......................... (805) (1,562) —
Other....... ... ... . (192) 118 (153)
$52,618 $54,212 $14,464
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10. Income Taxes (Continued)

Significant components of the Company’s deferred tax assets and liabilities are as follows:

April 3, 2010  March 28, 2009

Deferred tax assets:

Deferred profit .. ........ . .. . $ 38,980 $ 7,327
Reserves not currently deductible . . .............. 6,064 4,166
Equity compensation . .. ........... . .. 3,437 2,364
Allowance for doubtful accounts . ............... 1,054 162
Total deferred tax assets . .. ... .. vt i . 49,535 14,019
Deferred tax liabilities:
Fixed assets . ... .ot e 1,890 2,394
Intangibles . ...... .. ... . . . 366 1,753
Other . . .. e e 72 21
2,328 4,168
Net deferred tax assets . . . v v ve vt oot $ 47,207 $ 9,851
Reported as:
Deferred income taxes—current . . . .............. $ 72,868 $ 25,498
Deferred income taxes—long-term ... ............ (25,661) (15,647)

847207 5 9851

Changes in deferred tax valuation allowances are as follows:

Fiscal Year Ended Fiscal Year Ended  Fiscal Year Ended

April 3, 2010 March 28, 2009 March 31, 2008
Balance at beginning of period. . . ............. $— $— $ 4,042
Decrease in valuation allowance . . ............. — — : (4,042)
Balance atend of period . ........... ... ..... $— $— $ —

The Company does not provide for U.S. income taxes applicable to undistributed earnings of its
foreign subsidiaries since these earnings are indefinitely reinvested.

As of April 3, 2010 and March 28, 2009, the Company had $49,535 and $14,019 respectively, of
total deferred tax assets relating to deferred profits and other temporary differences that are available
to reduce income taxes in future years. The company records a valuation allowance when it believes
that it is “more likely than not” that all or a portion of deferred tax assets will not be realized.
Management has reviewed all available positive and negative evidence bearing upon the realization of
its deferred tax assets and has concluded that a valuation allowance was not needed as of April 3, 2010
and March 28, 2009.

As of April 3, 2010, the Company had $579 of unrecognized tax benefits, all of which, if
recognized, would affect the effective tax. The Company recognizes interest and penalties, if any,
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10. Income Taxes (Continued)

related to unrecognized tax benefits as a component of tax expense. A reconciliation of the beginning
and ending amount of the consolidated liability for unrecognized income tax benefits during the fiscal
years ended April 3, 2010 and March 28, 2009 are as follows:

Fiscal Year Ended
April 3, 2010  March 28, 2009

Balance at beginning of period . .................. $442 $ —
Additions for tax positions of prior years ... ......... — 300
Additions for tax positions related to current year ... .. 137 142
Balance at end of period . ... .................... $579 $442

The Company files income tax returns in the US federal jurisdiction and various state jurisdictions.
With few exceptions, the Company is no longer subject to US federal income tax examinations by the
Internal Revenue Service or state and local income tax examinations for years before the fiscal year
ended March 31, 2007.

11. Comprehensive (Loss) Income

Comprehensive income is defined as the change in equity during a period from non-owner sources.
The Company’s comprehensive income for each period presented is comprised of (i) the Company’s net
income; (ii) foreign currency translation adjustment of the Company’s wholly-owned foreign subsidiaries
whose assets and liabilities are translated from their respective functional currencies at exchange rates
in effect at the balance sheet date, and revenues and expenses are translated at average exchange rates
prevailing during the applicable period (iii) changes in unrealized gains or losses, net of tax, on
available for sale securities and (iv) changes in unrealized gains or losses, net of tax, for derivatives
designated as cash flow hedges. Comprehensive income is presented in the Consolidated Statements of
Changes in Stockholders’ Equity.

The components of the Company’s accumulated other comprehensive income as of April 3, 2010
and March 28, 2009, net of taxes were as follows:

April 3, 2010  March 28, 2009

Cash flow hedges of foreign exchange, net of tax . ... .. $(5,264) $(8,503)
Unrealized gain on available for sale securities, net of

TAX . o 3 —
Foreign currency translation adjustment . . ... ........ 116 114
Total accumulated other comprehensive (loss) income . . . $(5,145) $(8,389)
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12. Commitments and Contingencies
Lease commitments

The Company has entered into operating leases for office and warehouse facilities in the United
States, China and Taiwan. The terms of thesc leases range from 12 months to 5 years. Rent cxpense for
the fiscal years ended April 3, 2010, March 28, 2009 and March 31, 2008, was $2,075, $1.500, and $671
respectively. Minimum annual payments under these agreements are as follows:

Minimum
Annual

Fiscal Year Payments
200 $945
2002 800
2018 e 479
2 S 120

Purchase Commitments

The Company’s commitments to purchase raw materials from various suppliers are estimated to be
$219,139 as of April 3, 2010. Some of these purchase commitments are due within a fcw months and
others continue throughout the remainder of the fiscal year ended April 2, 2011.

During the year ended April 3, 2010, the Company agreed to a customer requested delay under an
ongoing polysilicon contract. The customer reimbursed the Company $20.5 million for the costs
incurred to terminate certain impacted vendor commitments. The reimbursement and related costs
have been recorded as both deferred revenue and deferred cost of goods sold under the arrangement.

During the fiscal year ended March 28, 2009, the Company rescheduled and/or cancelled a portion
of its commitments to its vendors to procure materials to reflect a reduced rate of production and
requests by some of its customers to delay shipment. In the year ended March 28, 2009 the Company
recognized losses of $11,250 resulting from expected forfeitures of vendor advances and reserves against
advances on inventory purchases for vendors that have become financially distressed. These charges
have been included in cost of revenue.

Contingencies

Beginning on August 1, 2008, seven putative securities class action lawsuits were commenced in the
United States District Court for the District of New Hampshire (the “Court”), against thec Company,
certain of its officers and directors, certain underwriters of its July 24, 2008 initial public offering and
others, including certain investors. On October 3, 2008, the Court entered an order consolidating these
actions under the caption Braun et al. v. GT Solar International, Inc., et al (the “‘federal class action™).
The Court selected the lead plaintiff and lead plaintiff’s counsel in the federal class action on
October 29, 2008. The lead plaintiff filed an amended consolidated complaint on December 22, 2008.
The lead plaintiff asserts claims under various sections of the Securities Act. The amended consolidated
complaint alleges, among other things, that the defendants made false and materially mislcading
statements and failed to disclose material information in certain SEC filings, including the registration
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12. Commitments and Contingencies (Continued)

statement and Prospectus for the Company’s July 24, 2008 initial public offering, and other public
statements, regarding the status of the Company’s business relationship with LDK Solar, Ltd. Among
other relief, the amended consolidated complaint seeks class certification, unspecified compensatory
damages, rescission, interest, attorneys’ fees, costs and such other relief as the Court should deem just
and proper.

The defendants moved to dismiss the amended consolidated complaint on February 5, 2009. On
September 22, 2009, the Court denied the defendants’ motion. Following the Court’s denial of the
motion, the parties submitted a proposed joint case management order, which the Court approved on
November 16, 2009. The case management order provides for discovery to close on May 25, 2011.

In addition, on September 18, 2008 a putative securities class action was filed in New Hampshire
state court in the Superior Court for Hillsborough County, Southern District (the “State Court”), under
the caption Hamel v. GT Solar International, Inc., et al., against the Company, certain of the
Company’s officers and directors and certain underwriters of its July 24, 2008 initial public offering (the
“state class action”). The state class action plaintiff asserts claims under various sections of the
Securities Act of 1933, as amended. The state class action complaint alleges, among other things, that
the defendants made false and materially misleading statements and failed to disclose material
information in certain SEC filings, including the registration statement for the Company’s July 24, 2008
initial public offering, and other public statements, regarding the status of the Company’s business
relationship with LDK Solar. Among other relicf, the state class action complaint seeks class
certification, unspecified compensatory damages, rescission, interest, attorneys’ fees, costs and such
other relief as the State Court should deem just and proper.

The Company removed the state class action to the United States District Court for the District of
New Hampshire on October 22, 2008. The state class action was consolidated with the federal class
action on November 25, 2008. On February 2, 2009, the federal Court granted the plaintiff’s motion to
remand the state class action to New Hampshire State Court. On May 4, 2009, the parties agreed to a
stay of the state class action, pending resolution of the motion to dismiss in the consolidated federal
case. At a case structuring conference on June 3, 2009, the state court endorsed the proposed joint case
management order filed by the parties which requires coordination of any discovery to be taken in the
state class action with that taken in the federal class action. With the denial of the motion to dismiss
the federal action, the parties submitted a proposed joint case management order to the State Court on
November 6, 2009. On January 12, 2010, the State Court granted a joint motion of the parties to
transfer the state class action to the State Court’s Business and Commercial Dispute Docket.

A derivative suit, captioned Fan v. GT Solar Int’l, Inc., et al., was filed in New Hampshire State
Court on January 14, 2009 (the “derivative action”). The derivative complaint is asserted nominally on
behalf of the Company against certain of its directors and officers and alleges various claims for breach
of fiduciary duty, unjust enrichment, abuse of control, and gross mismanagement. The derivative
complaint is premised on the same allegations asserted in the federal class action. On April 10, 2009,
the State Court granted the Company’s motion to stay the derivative action, pending resolution of the
motion to dismiss in the federal action. In accordance with the terms of the stay the parties have
conferred regarding a case management schedule for the derivative action. The derivative action
remains stayed.
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12. Commitments and Contingencies (Continued)

The Company intends to defend these actions vigorously. There can be no assurance, however,
that the Company will be successful, and an adverse resolution of any of the lawsuits could have a
material adverse effect on the Company’s consolidated financial position and results of operations. The
Company is not presently able to reasonably estimate potential losses, if any, related to the lawsuits.

The Company is subject to various other routine legal proceedings and claims incidental to its
business, which management believes will not have a material adverse effect on the Company’s financial
position, results of operations or cash flows.

Customer Indemnifications

In the normal course of business, the Company indemnifies, under pre-determined conditions and
limitations, its customers for infringement of third-party intellectual property rights by the Company’s
products or services. The Company seeks to limit its liability for such indemnity to an amount not to
exceed the sales price of the products or services subject to its indemnification obligations. The
Company does not believe, based on information available, that it is probable that any material
amounts will be paid under these guarantees.

13. Stockholders’ Equity
Common Stock

We have authorized 500,000 shares of common stock, $0.01 par value, of which 143,815 shares
were issued and outstanding at April 3, 2010. Each share of common stock has the right to one vote.
The financial statements give retroactive effect to a July 23, 2008 increase in the number of authorized
shares of common stock from 10,000 to 500,000 and a 17-for-one stock split of the Company’s common
stock in connection with the Company’s initial public offering. On June 30, 2008, the Company
declared a cash dividend of $90,000 to the stockholders of record as of June 30, 2008 that was
subsequently paid on August 1, 2008.

Preferred Stock

The Company has authorized 10,000 shares of undesignated preferred stock, $0.01 par value, none
of which was issued and outstanding at April 3, 2010. The Company’s board of directors is authorized
to determine the rights, preferences and restrictions on any series of preferred stock to be issued.

14. Share-Based Compensation

The Company has established equity compensation plans that provide share-based compensation to
eligible employees, directors, officers, as well as independent contractors performing services for the
Company. The terms of awards made under the Company’s equity compensation plans are generally
determined by the Compensation Committee. On January 1, 2006, the Company adopted the 2006
Stock Option Plan (the <2006 Plan”). Under the 2006 Plan, options were granted to persons who were,
at the time of grant, employees, officers or directors of, or consultants or advisors to, the Company. All
of the options granted under the 2006 Plan were awarded prior to the Company’s IPO and therefore
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14. Share-Based Compensation (Continued)

the option price at the date of grant was determined based upon contemporaneous valuations. The
Company does not intend to issue any further stock options under the 2006 Stock Option Plan. On
June 30, 2008, in connection with the Company’s initial public offering, the Company adopted the 2008
Equity Incentive Plan (the “2008 Plan”). The 2008 Plan reserves up to 15,000 shares of common stock
for grants of stock options restricted stock, restricted stock units and other share-based awards. The
principal awards outstanding under these equity plans consist of grants of restricted stock units and
stock options. As of April 3, 2010, an aggregate of 10,021 shares were authorized for future grant
under our 2008 Plan.

The stock options issued under the plans were issued with an exercise price equal to 100% of the
market price of the Company’s common stock on the date of grant and typically vest 25% on the first
anniversary of the award of the remaining vesting Y™ per month during the subsequent three years
and expire ten years after grant. None of our stock options were granted outside of either the 2006
Plan or the 2008 Plan.

The Company began issuing restricted stock units in the fiscal year ended March 28, 2009 and all
have been granted under the 2008 Plan except for 29 units (of which 20 units are outstanding as of
April 3, 2010) which were issued to certain directors outside of the 2008 Plan. Shares of common stock
are issued to the holders of restricted units on the date the restricted stock units vest. The value of
restricted stock awards at the date of grant is an intrinsic value derived by calculating the difference
between the share price and the purchase price at the date of grant. The majority of shares issued are
net of the statutory withholding requirements, which the Company pays on behalf of our participants.
As a result, the actual number of shares issued will be less than the number of restricted stock units
granted. Prior to vesting, restricted stock units do not have dividend equivalents rights and do not have
voting rights, and the shares underlying the restricted stock units are not considered issued and
outstanding. Restricted stock units awarded typically vest 25% on each anniversary of the award over a
4 year period and expire ten years after grant.

The following table presents stock-based compensation expenses and related income tax benefits
included in the Company’s consolidated statement of operations:

April 3, 2010  March 29, 2009  March 31, 2008

General administrative cxpenses. ... ................. $3,637 $3,455 $1,856
Selling and administrative expenses . ................. 412 154 417
Research and development expenses . ................ 722 633 335
Costofsales. ....... .. ... .. 911 564 231
Stock-based compensation expense . . . ... .. ... ... ... $5,682 $4,806 $2,839
Income tax benefit of stock-based compensation expense . . . $1,972 $1,513 $ 564

As of April 3, 2010, the Company had unamortized share-based compensation expense related (0
stock options and restricted stock awards of $6,957 and $8,232, respectively, after estimated forfeitures,
which will be recognized over an estimated weighted-average remaining requisite service period of
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14. Share-Based Compensation (Continued)
2.8 years and 3.0 years, respectively. Share-based compensation cost capitalized as part of inventory was
not significant and therefore, not separately disclosed for all periods presented.

Equity Incentive Plan Activity

The following table summarizes stock options and the restricted stock units for the fiscal year
ended April 3, 2010:

Stock Options Restricted Stock Units
Weighted Weighted
Average Restricted Average Grant

Options  Exercise Price  Stock Units  Date Fair Value

(Shares in thousands)

Outstanding at March 28,2009 ................ 5,196 $3.98 1,934 $4.10
Granted ... ... ... .. 2,571 $5.06 1,576 $5.19
Exercised/Vested .. ... ... . ... (511) $2.09 (430) $5.67
Cancelled/Forfeited ... .................... (877) $5.27 (700) $5.47

Outstanding at April 3,2010 ... ............... 6,379 $4.39 2,380 $4.15

April 3,2010 March 28, 2009  March 31, 2008

Total intrinsic value of stock options exercised .......... $2.014 $4.306 $—
Total fair value of restricted stock units vested . ......... 2,466 89 —

The estimated weighted-average grant date fair values of restricted stock awards granted during
fiscal years ended April 3, 2010, March 28, 2009 and March 31, 2008 were $5.19, $4.08 and $5.64,
respectively. Cash received and income tax benefits from stock option exercises were $1,066 and $218,
respectively, for fiscal years ended April 3, 2010, and $1,177 and $658 for fiscal year ended March 28,
2009.

Stock Options

The following table summarizes information related to stock options as of April 3, 2010:

Stock Options

Stock Options Outstanding Exercisable
Weighted-Average
Remaining Life Intrinsic Intrinsic
Exercise Price Number (in years) Value Number Value
SLO6 .o 1,688 6.2 $5.994 1,520  $5,396
$4.81 .. 1,214 9.3 486 — —
$525-8564 . . 3,477 8.3 — 1, —

TS R

33
6,379 7.9 $6,480 2,85 $5.396
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14. Share-Based Compensation (Continued)

The aggregate intrinsic value in the table above represents the total pre-tax intrinsic value, based
on the Company’s closing common stock price of $5.21 on April 3, 2010, which would have been
received by the option holders had all option holders exercised their options and immediately sold their
shares on that date.

No stock options were granted during the fiscal year ended March 28, 2009.The weighted-average
estimated fair value per share of stock options granted during the fiscal years ended April 3, 2010 and
March 31, 2008, was determined to be $2.61 and $2.86, respectively, using the Black-Scholes option-
pricing model with the following underlying assumptions:

Fiscal Year Ended
April 3, 2010  March 31, 2008

Weighted average expected volatility . .............. 51% 48%
Weighted average risk-free interest rate . .. .......... 2.8% 3.7%
Expected dividend yield ........................ 0.0% 0.0%
Weighted average expected life (in years)............ 6.1 6.1

The Company estimates the expected volatility of its future stock price on that of similar publicly-
traded companies, and expects to continue to estimate its expected stock price volatility in this manner
until such time as there is adequate historical data to refer to from its own traded share prices. The
weighted-average risk free interest rate reflects the rates of U.S. government securities appropriate for
the term of the Company’s stock options at the time of grant.

The Company estimated the expected life, which represents the best estimate of the period of time
from the grant date that the stock option will remain outstanding, using the simplified method (the
mid-point between the time to vest and the contractual terms). The Company applies the simplified
method because of insufficient historical exercise data to provide a reasonable basis upon which to
estimate expected life due to the limited period of time the equity shares have been publicly traded.
For options granted to non-employees the remaining contractual term is used for measurement
purposes.

Restricted Stock

On January 2, 2008, the Company granted 85 shares of restricted stock that at the time of the
award had an estimated value of $479 (grant date fair value of $5.64 per share). The restricted stock
vested as follows: fiscal year ended March 28, 2009—25 shares (vest date fair value of $89); fiscal year
ended April 3, 2010—4 shares (vest date fair value of $28). The remaining 56 unvested shares were
forfeited during the fiscal year ended April 3, 2010.

15. Earnings Per Share

Basic carnings per share is computed based on only the weighted average number of common
shares outstanding during the period. Diluted earnings per share is computed using the weighted
average number of common shares and, when dilutive, the weighted average number of potential
common shares outstanding during the period, as determined using the treasury stock method.
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15. Earnings Per Share (Continued)

Potential common shares consist of non-vested restricted common stock and common stock issuable
upon the exercise of outstanding stock options and the vesting of restricted stock units.

The following table sets forth the computation of the weighted average shares used in computing
basic and diluted earnings per share:

Fiscal Year Ended  Fiscal Year Ended Fiscal Year Ended

April 3, 2010 March 28, 2009 March 31, 2008
Weighted average common shares—basic . ... .... 143,409 142,582 142,290
Dilutive common stock options and awards. ... ... 1,981 1,889 1,769
Weighted average common and common equivalent
shares—diluted ... ...... ... ... .. ... ... 145,390 144,471 144,059

Potential common stock equivalents excluded from the calculation of dilutive earnings per share
because the effect would have been anti-dilutive are as follows:
April 3, 2010  March 28, 2009  March 31, 2008

Outstanding stock options . . .. ........ 3,182 3,832 —
Restricted stock units .. ............. 80 191 —

16. Segment and Geographical Information
Segment Information
The Company reports its results in two segments: PV business and polysilicon business.

The PV business manufactures and sells DSS units, ancillary equipment required in the operation
of the DSS unit as well as related scrvices all essential to the production of PV wafers, cells and
modules.

The polysilicon business manufactures and sells CVD reactors and related equipment used to react
gases at high temperatures to produce polysilicon, the key raw material used in solar cells.

The Company evaluates performance and allocates resources based on revenucs and operating
income (loss). Operating income (loss) for each segment includes selling, general and administrative
expenses directly attributable to the scgment including the amortization of acquired intangible assets.
Corporate Services include non-allocable overhead costs, including human resources, legal, finance,
general and administrative and corporate marketing expenses. Corporate Services assets include
deferred tax assets, cash and cash cquivalents and other non-allocated assets.
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16. Segment and Geographical Information (Continued)

Financial information for the Company’s business segments is as follows (in thousands):

Fiscal year ended April 3, 2010

Revenue ... ...................
Gross profit . ..................

Depreciation and amortization
Income (loss) from operations
Fiscal year ended March 28, 2009

Revenue ... ........ ... ... .....
Gross profit ...................

Depreciation and amortization
Income (loss) from operations
Fiscal year ended March 31, 2008

Revenue . .....................
Gross profit ...................

Depreciation and amortization
Income (loss) from operations
Assets

April 3,2010 ... ... ...
March 28,2009 .................

Geographic Information

Photovoltaic  Polysilicon Corporate
Business Business Services Total
$186,726  $357,519 $ —  $544,245
............ 62,771 156,211 — 218,982
............ 3,091 1,629 2,150 6,870
............ 36,569 141,046 (33,653) 143,962
$443,947 $ 97,080 $ —  $541,027
178,134 36,535 — 214,669
............ 3,068 564 1,479 5,111
............ 155,085 16,418 (27,959) 143,544
$244,052 $ — 5 —  $244,052
............ 94,021 (1,678) — 92343
............ 3,272 236 544 4,052
............ 79900  (12,034)  (20,945) 46,921
$198,451  $195,134 $338,496 $732,081
$240,904  $310,768 $185,751 $737,423

The following table presents net revenue by geographic region, which is based on the destination

of the shipments:

Geographic Region

China.............. ... ... .....

Europe........... ... ... ... ...

Fiscal Year Ended

April 3, 2010

March 28, 2009  March 31, 2008

$340,478 $333,688
.............. 68,961 109,498
.............. 30,008 28,340
.............. 95,855 53,881
.............. 8,926 8,156
.............. 17 7,464

$544,245 $541,027

$211,230
24,975
3,606
3,480
761

$244,052
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16. Segment and Geographical Information (Continued)

A summary of long-lived assets, consisting of net property and equipment, intangible assets and
goodwill, by geographical region is as follows:

April 3, 2010  March 28, 2009  March 31, 2008

United States . .. ... . ... $64.020 $67.,752 $62,561
China ......... .. ... ... ... ... ... 1,019 72 86
Taiwan . . ... ... . . 125 — —

Total . ....... . . . $65,164 $67,824 $62,647

17. Other Expense

The components of other income (expense), net are as follows:

Fiscal Year Ended Fiscal Year Ended Fiscal Year Ended

April 3, 2010 March 28, 2009 March 31, 2008
Offering Costs . . . oo v v i $ (790) $(2,648) $(1,647)
Foreign currency gain (loss) . .. ............... (357) (251) 476
Loss on derivatives-ineffective portion (see
Note 19) ... ... o (2,054) (3.039) —
Other . ... ... i 76 (74) (73)
Total other expense, net. . ................... $(3,125) $(6,012) $(1,244)

Shares of the Company’s common stock held by GT Solar Holdings, LLC, are subject to certain
registration rights. In July 2008, the Company completed an initial public offering of 30,300,000 shares
of common stock held by GT Solar Holdings, LLC. In March 2010, the Company completed a
secondary public offering of 28,750,000 shares of common stock held by GT Solar Holdings, LLC. As
of April 3, 2010, GT Solar Holdings, LLC owned or controlled approximately 53% of the Company’s
common stock.

During the fiscal years ended April 3, 2010, March 28, 2009 and March 31, 2008, the Company
incurred costs related to public offerings of its common stock. As the Company did not receive
proceeds from these offerings, these costs are expensed in the periods incurred.

18. Fair Value of Financial Investment

The Company’s financial instruments are recorded at amounts that reflect the Company’s estimate
of their fair values. The Company discloses the level of subjectivity used in measuring assets and
liabilities at fair value under a hierarchal framework as follows:

* Level 1—Inputs are unadjusted, quoted prices in active markets for identical assets or liabilities
at the measurement date.

* Level 2—Inputs are other than quoted prices included within Level 1 that are observable for the
asset or liability, either directly or indirectly.
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18. Fair Value of Financial Investment (Continued)

* Level 3—Inputs are unobservable for the asset or liability and are developed based on the best
information available in the circumstances, which might include the Company’s own data.

The following table provides the assets and liabilities carried at fair value measured on a recurring
basis at April 3, 2010.

C:;l;(‘)rt;[ng Fair Value Measurements Using

Value (Level 1) (Level 2) (Level 3)
Money market mutual funds . .. ..................... $226,052  $226,052 — —
Short-term investments (commercial paper) ... .......... 19,967 — $19,967 —
Forward foreign exchange contracts—liabilities . . . ... ... .. (229) — (229) —

The Company’s money market mutual funds are valued using readily available market prices.

The Company’s short-term investments consist of commercial paper, and are valued using quoted
prices for securities with similar characteristics and other observable inputs (such as interest rates that
are observable at commonly quoted intervals).

The Company’s counterparties to foreign exchange forward contracts are major international
financial institutions. These foreign exchange forward contracts are measured at fair value using a
valuation which represents a good faith estimate of the mid-market value of the position, based on
estimated or actual bids and offers for the positions. The company considers the effect of the
counterparties’ credit standings in these fair value measurements.

The Company has elected not to apply the guidance related to fair value measurement to
non-financial assets and liabilities. Short-term investments as of April 3, 2010 were as follows:

Gross Gross
Unrealized  Unrealized
Description Maturity Cost Gains Losses Fair Value
Short-term investments:
Commercial paper ................. 6 - 9 months $19.962 § 6 § (1) $19967

19. Derivative and Hedging Activities

The Company enters into forward foreign exchange contracts that qualify as cash flow hedges to
hedge portions of anticipated foreign currency denominated inventory purchases. These contracts
typically expire within 12 months. As of April 3, 2010 the Company had Euro denominated forward
foreign exchange contracts with notional amounts of €19,862 that all expire within the next twelve
months.
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19. Derivative and Hedging Activities (Continued)

The following table summarizes activity in accumulated other comprehensive income (loss) related
to derivatives classified as cash flow hedges held by the Company during the fiscal years ended April 3,
2010, March 28, 2009 and March 31, 2008:

Fiscal Year Ended  Fiscal Year Ended Fiscal Year Ended

April 3, 2010 March 28, 2009 March 31, 2008
Balance at beginning of period. .. ........... .. $(8,503) $ 5,557 $ (18)
Net gain (loss) on changes in fair value of
derivatives, net of tax effect of ($1,189), $8,517,
and ($3,798), respectively . ... ... 3,239 (14,060) 5,575
Balance at end of period .. ............ ... ... $(5,264) $ (8,503) $5,557

During the fiscal years ended April 3, 2010 and March 28, 2009, the Company recognized gains of
$236 and $1,112 respectively, against cost of revenue with respect to cash flow hedges where the
underlying hedged transaction had affected earnings. During the fiscal year ended March 31, 2008 the
Company did not recognize any gains or losses to earnings with respect to its derivative cash flow
hedges as the underlying hedged transactions had not yet affected earnings. Approximately $1,966 of
accumulated loss is expected to be reclassified into earnings over the next twelve months.

During the fiscal years ended April 3, 2010 and March 28, 2009, a loss of $2,054 and $3,039
respectively was recognized on certain forward foreign exchange contracts that no longer qualified as a
cash flow hedge.

During the year ended April 3, 2010, the Company determined that certain forward foreign
exchange contracts to purchase 26 million Euro that were scheduled to mature by the end of the fiscal
year no longer qualified as an effective hedge due to changes in delivery schedules requested by a
customer. At the time the determination was made, the Company entered into forward foreign
exchange contracts to sell 26 million Euro scheduled to mature at the same time as the original
purchase contracts to offset any further financial exposure for these contracts.

The following table sets forth the balance sheet location and fair value of the Company’s forward
forcign exchange contracts at April 3, 2010 and March 28, 2009:

April 3, 2010  March 28, 2009

Balance Sheet Location Fair Value Fair Value
Effective Cash Flow Hedges
Forward foreign exchange
contracts—assets .. ... .. Prepaid expenses and other current assets — $ 853
Forward foreign cxchange
contracts—liabilities . . . . . Accrued cxpenses $(229) $(4,447)
Other Derivatives
Forward forcign exchange
contracts—liabilities . . . . . Accrucd expenses $ — $ (227)
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19. Derivative and Hedging Activities (Continued)

The following table sets forth the effect of the Company’s foreign exchange forward contact
designated as hedging instruments on the Statement of Operations for the fiscal years ended April 3,
2010 and March 28, 2009.

Location of Gain or Amount of Gain or Location of Gain or Amount of Gain or
Amount of (Gain) or  (Loss) Reclassified (Loss) Reclassified  (Loss) Recognized (Loss) Recognized

Loss Recognized in from AOCI from AOCI in Income on in Income on

OCI on Derivative into Income into Income Derivative Derivative
Fiscal Year Ended (Effective Portion) (Effective Portion)  (Effective Portion) (Ineffective Portion) (Ineffective Portion)
April 3, 2010 . . $(2,610) Cost of revenue $ 236 Other net $(2,054)
March 28, 2009 $24.504 Cost of revenue $1,112 Other, net $(3,039)
March 31, 2008 $(9,373) Cost of revenue — Other, net —

The interest component of forward foreign exchange contracts that no longer qualify as effective
hedges has been expensed and is not significant.

20. Quarterly Financial Information (unaudited)

Unaudited financial results by quarter for the fiscal years ended April 3, 2010 and March 28, 2009
are summarized below. The Company’s quarterly reporting includes 13 week periods, unless otherwise
noted. The fiscal year ending April 3, 2010 has 53 weeks, with the extra week occurring in the fourth
quarter.

First Second Third Fourth
Quarter Quarter Quarter Quarter Total

Year ended April 3, 2010

Netsales ......................... $71,819  $104,193(1) $173,557(1) $194,676  $544,245

Grossprofit ........... ... . ... ... 34,965 34,259 76,687 73,071 218,982

Netincome ....................... 7,779 9,435 36,771 33,271 87.256

Income per common share (basic) .. ... .. 0.05 0.07 0.26 0.23 0.61

Income per common share (diluted) . . ... 0.05 0.06 0.25 0.23 0.60
Year ended March 28, 2009

Netsales ......................... $57,082  $140,192  $205,209(2) $138,544  $541,027

Grossprofit ....................... 24,297 61,371 89,541 39,460(3) 214,669

Netincome ....................... 5,142 27,942 43,125 11,759 87,968

Income per common share (basic) .. ... .. 0.04 0.20 0.30 0.08 0.62

Income per common share (diluted) ... .. 0.03 0.19 0.30 0.08 0.61

From time to time, operating results are significantly affected by unusual or infrequent transactions
or events. The following significant and unusual items have affected the comparison of operating results
during the periods presented:

(1) During the year ended April 3, 2010, the Company recorded revenue from terminated contracts as
follows: second quarter—$1,753; third quarter—$19,358.
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20. Quarterly Financial Information (unaudited) (Continued)

()

3

During the third quarter in the year ended March 28, 2009, the Company recorded revenue of
$95,785 related to its first polysilicon contract.

During the fourth quarter in the year ended March 28, 2009, the Company rescheduled and/or
cancelled a significant portion of its commitments to its vendors to procure materials in the PV
business as a result of the Company’s reduced production plan for the fiscal year ending April 3,
2010 and recorded charges for expected forfeitures of deposits and reserves against vendor
advances totaling $11,250.

During the fourth quarter in the year ended March 28, 2009, gross margins were negatively
impacted by the recognition of a turnkey contract with revenue of $19,060 that generated less than
5% gross profit.

During the fourth quarter in the year ended March 28, 2009, a PV customer with contracts totaling
approximately $172,883 requested delays in the deliveries of their DSS units and ancillary
equipment. Prior agreements to delay delivery of the ancillary equipment had resulted in the
Company’s inability to recognize revenue for products that had been previously shipped. The
Company agreed to an arrangement with this customer that included a revised schedule for the
delivery of the remaining DSS units and the cancellation of $1,443 of undelivered ancillary
equipment. Upon execution of the amendments to these agreements, the only remaining
undelivered elements were DSS units and installation services and there were no further
undelivered elements for which the Company did not have objective and reliable evidence of fair
value. Therefore, the Company recognized, in accordance with its revenue recognition policy,
$56,676 of revenue that had been previously deferred related to amounts billed and collected for
delivered DSS units and ancillary equipment.

Fluctuations in operating results between quarters may be caused by many factors, including the

timing of when the Company recognizes revenue in accordance with its revenue recognition policies,
period-to-period changes in the relative contribution of revenue by each line of business and operating
segment and general economic conditions. Basic and diluted earnings per common share for each of
the quarters presented above is based on the respective weighted average number of common dilutive
potential common shares outstanding for each quarter and the sum of the quarters may not necessarily
be equal to the full year basic and diluted earnings per common share amounts.
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Report of Independent Registered Public Accounting Firm

To the Board of Directors and Stockholders of GT Solar International, Inc. and Subsidiaries

We have audited the accompanying consolidated balance sheets of GT Solar International, Inc. and
subsidiaries as of April 3, 2010 and March 28, 2009, and the related consolidated statements of
operations, changes in stockholders’ equity, and cash flows for each of the three fiscal years in the
period ended April 3, 2010. These financial statements are the responsibility of the Company’s
management. Our responsibility is to express an opinion on these financial statements based on our
audits.

We conducted our audits in accordance with the standards of the Public Company Accounting
Oversight Board (United States). Those standards require that we plan and perform the audit to obtain
reasonable assurance about whether the financial statements are free of material misstatement. An
audit includes examining, on a test basis, evidence supporting the amounts and disclosures in the
financial statements. An audit also includes assessing the accounting principles used and significant
estimates made by management, as well as evaluating the overall financial statement presentation. We
believe that our audits provide a reasonable basis for our opinion.

In our opinion, the financial statements referred to above present fairly, in all material respects,
the consolidated financial position of GT Solar International, Inc. and subsidiaries at April 3, 2010 and
March 28, 2009, and the consolidated results of their operations and their cash flows for each of the
three fiscal years in the period ended April 3, 2010, in conformity with U.S. generally accepted
accounting principles.

We also have audited, in accordance with the standards of the Public Company Accounting
Oversight Board (United States), GT Solar International, Inc. and subsidiaries” internal control over
financial reporting as of April 3, 2010, based on criteria established in Internal Control-Integrated
Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission and our
report dated June 4, 2010 expressed an unqualified opinion thereon.

/s/ Ernst & Young LLP

Boston, Massachusetts
June 4, 2010
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Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure

None.

Item 9A. Controls and Procedures

The certifications of our principal executive officer and principal financial officer required in
accordance with Rule 13a-14(a) under the Exchange Act and Section 302 of the Sarbanes-Oxley Act of
2002 are attached as exhibits to this Annual Report on Form 10-K. The disclosures set forth in this
Item 9A contain information concerning the evaluation of our disclosure controls and procedures, and
changes in internal control over financial reporting, referred to in paragraph 4 of the certifications.
Those certifications should be read in conjunction with this Item 9A for a more complete
understanding of the matters covered by the certifications.

Disclosure Controls and Procedures

Evaluation of Disclosure Controls and Procedures. Our management, with the participation of our
Chief Executive Officer and Chief Financial Officer, evaluated the effectiveness of our disclosure
controls and procedures (as defined in Rules 13a-15(e) and 15d-15(e) under the Securities Exchange
Act of 1934, as amended (the “Exchange Act”)) as of April 3, 2010.

Disclosure controls and procedures are designed to ensure that information required to be
disclosed by the Company in the reports it files or submits under the Exchange Act is recorded,
processed, summarized and reported on a timely basis and that such information is accumulated and
communicated to management, including the Chief Executive Officer and Chief Financial Officer, as
appropriate, to allow timely decisions regarding required disclosure. Based on this evaluation, our Chief
Executive Officer and Chief Financial Officer concluded that these disclosure controls and procedures
are effective and designed to ensure that the information required to be disclosed in our reports filed
or submitted under the Exchange Act is recorded, processed, summarized and reported within the
requisite time periods.

Management’s Report on Internal Control over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over
financial reporting as defined in Rules 13a-15(f) and 15d-15(f) under the Exchange Act. A company’s
internal control over financial reporting is a process designed by, or under the supervision of, the
company’s principal executive and principal financial officers, or persons performing similar functions,
and effected by the company’s board of directors, management, and other personnel to provide
reasonable assurance regarding the reliability of financial reporting and the preparation of financial
statements for external purposes in accordance with generally accepted accounting principles. A
company’s internal control over financial reporting includes those policies and procedures that:

(1) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect
the transactions and dispositions of the assets of the company;

(2) provide reasonable assurance that transactions are recorded as necessary o permit
preparation of financial statements in accordance with generally accepted accounting
principles, and that receipts and expenditures of the company are being made in accordance
with authorizations of management and directors of the company; and

(3) provide reasonable assurance regarding prevention or timely detection of unauthorized
acquisition, use or disposition of the company’s assets that could have a material effect on the
financial statements.
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Our management assessed the effectiveness of our internal control over financial reporting as of
April 3, 2010. In making this assessment, our management used the criteria sct forth by the Committce
of Sponsoring Organizations of the Treadway Commission (“COSQ”) in Internal Control—Integrated
Framework.

Based on this assessment, our management has concluded that, as of April 3, 2010, our internal
control over financial reporting was effective at the reasonable assurance level described above.

Our registered public accounting firm has issued an attestation report on our internal control over
financial reporting. This report appears below.

Changes in Internal Control over Financial Reporting

There was no change in our internal control over financial reporting (as defined in Rule 13a-15(f)
identified in connection with the evaluation required by Rule 13a-15(d) of the Exchange Act that
occurred during the fourth quarter of our fiscal year ended April 3, 2010 that has materially affected,
or is reasonably likely to materially affect, our internal control over financial reporting.

Limitations on Effectiveness of Controls. Our management has concluded that our disclosure
controls and procedures and internal controls provide reasonable assurance that the objectives of our
control system are met. However, our management (including our Chief Executive Officer and Chief
Financial Officer) does not expect that the disclosure controls and procedures or internal controls will
prevent all error and/or fraud. A control system, no matter how well designed and operated, can
provide only reasonable, not absolute, assurance that the objectives of the control system are met.
Further, the design of a control system must reflect the fact that there are resource constraints, and the
benefits of controls must be considered relative to their costs. Due to the inherent limitations in all
control systems, no evaluation of controls can provide absolute assurance that all control issues, errors
and instances of fraud, if any, within the company have been or will be detected. The inherent
limitations include the realities that judgments in decision-making can be faulty and that breakdowns
can occur because of simple errors or mistakes. Additionally, controls can be circumvented by the
individual acts of some persons, by collusion of two or more people, or by management override of the
control. The design of any system is also based in part upon certain assumptions about the likelihood
of future events, and there can be no assurances that any design will succeed in achieving its stated
goals under all potential future conditions. Because of its inherent limitations, internal control over
financial reporting may not prevent or detect misstatements. Projections of any evaluation of
effectiveness to future periods are subject to the risk that controls may become inadequate because of
changes in conditions, or that the degree of compliance with the policies or procedures may
deteriorate. Because of the inherent limitations in a cost-effective control system, misstatements due to
error or fraud may occur and may not be detected.
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Report of Independent Registered Public Accounting Firm

To the Board of Directors and Stockholders of GT Solar International, Inc. and Subsidiaries

We have audited GT Solar International, Inc. and subsidiaries’ internal control over financial
reporting as of April 3, 2010, based on criteria established in Internal Control—Integrated Framework
issued by the Committee of Sponsoring Organizations of the Treadway Commission (the COSO
criteria). GT Solar International, Inc. and subsidiaries’ management is responsible for maintaining
effective internal control over financial reporting, and for its assessment of the effectiveness of internal
control over financial reporting included in the accompanying Management’s Report on Internal
Control over Financial Reporting. Our responsibility is to express an opinion on the Company’s internal
control over financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting
Oversight Board (United States). Those standards require that we plan and perform the audit to obtain
reasonable assurance about whether effective internal control over financial reporting was maintained
in all material respects. Our audit included obtaining an understanding of internal control over
financial reporting, assessing the risk that a material weakness exists, testing and evaluating the design
and operating effectiveness of internal control based on the assessed risk, and performing such other
procedures as we considered necessary in the circumstances. We believe that our audit provides a
reasonable basis for our opinion.

A company’s internal control over financial reporting is a process designed to provide reasonable
assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles. A company’s internal
control over financial reporting includes those policies and procedures that (1) pertain to the
maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and
dispositions of the assets of the company; (2) provide reasonable assurance that transactions arc
recorded as necessary to permit preparation of financial statements in accordance with generally
accepted accounting principles, and that receipts and expenditures of the company are being made only
in accordance with authorizations of management and directors of the company; and (3) provide
reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use, or
disposition of the company’s assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial rcporting may not prevent or
detect misstatements. Also, projections of any evaluation of effectiveness to future periods are subject
to the risk that controls may become inadequate because of changes in conditions or that the degree of
compliance with the policies or procedures may deteriorate.

In our opinion, GT Solar International, Inc. and subsidiaries maintained, in all material respects,
effective internal control over financial reporting as of April 3, 2010, based on the COSO criteria.

We have also audited, in accordance with the standards of the Public Company Accounting
Oversight Board (United States), the consolidated balance sheets of GT Solar International, Inc. and
subsidiaries as of April 3, 2010 and March 28, 2009, and the related consolidated statements of
operations, changes in stockholders™ equity, and cash flows for each of the three fiscal years in the
period ended April 3, 2010 of GT Solar International, Inc. and subsidiaries and our report dated
June 4, 2010 expressed an unqualified opinion thereon.

/s/ Ernst & Young LLP

Boston, Massachusetts
June 4, 2010
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Item 9B. Other Information

None.

PART I11
Item 10. Directors, Executive Officers and Corporate Governance

Information required by this item relating to our directors and nominees is contained in our
definitive proxy statement for our 2010 Annual Meeting of Stockholders to be held August , 2010,
which will be filed within 120 days of the end of our fiscal year ended April 3, 2010 (the “2010 Proxy
Statement™) under the caption “Proposal 1—Election of Directors—Certain Information Regarding
Directors” and is incorporated herein by reference. Information required by this item relating to our
executive officers is contained in our 2010 Proxy Statement under the caption “Executive Officers” and
is incorporated herein by reference. Information required by this item relating to compliance with
Section 16(a) of the Securities Exchange Act of 1934 is contained in our 2010 Proxy Statement under
the caption “Other Information—Section 16(a) Beneficial Ownership Reporting Compliance™ and is
incorporated herein by reference. The remaining information called for by this item is contained in our
2010 Proxy Statement under the caption “Corporate Governance” and is incorporated herein by
reference.

Item 11. Executive Compensation

Information required by this item is contained in our 2010 Proxy Statement under the captions
“Executive Compensation,” and “Corporate Governance—Committees of the Board of Directors” and
“Corporate Governance”—Compensation Committee Interlocks and Inside Participation” and is
incorporated herein by reference.

Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder
Matters
Equity Compensation Plans

The following table sets forth certain information, as of April 3, 2010, concerning securities
authorized for issuance under all equity compensation plans of our Company:

Number of Securities
Remaining Available

Number of Securities for Future Issuance
to be Issued Weighted-Average Under Equity
Upon Exercise of Exercise Price of Compensation
Outstanding Options  Outstanding Options  Plans (Excluding Securities
Plan Category and Rights(a) and Rights(b)(3) Reflected in Column(a))(c)

Equity compensation plans approved by

our stockholders:

2008 Equity Incentive Plan(1). .. ... 4,665,591 $5.10 10,021,185
Equity compensation plans not

approved by our stockholders:

2006 Stock Option Plan(2) .. ... ... 4,074,092 $3.99 —

Total . ........................ 8,739,683 $4.39 10,021,185

(1) Includes 2,380,458 restricted stock units under our 2008 Equity Incentive Plan.

(2) Includes options granted under the Second Amended and Restated GT Solar International, Inc.
2006 Stock Option Plan (the “2006 Plan”). In connection with the reorganization of our holding
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company structure in September 2006, options to purchase GT Solar Incorporated’s common stock
were converted into options to purchase shares of our common stock. In July 2006, we granted
options to executives, employees, directors and consultants under the 2006 Plan. Following the
reorganization of our holding company structure in September 2006, these options were for an
aggregate of 3,329,280 shares of our common stock. Of these option grants, options with respect to
2,913,120 shares vest as follows: one quarter of the options vested on the first anniversary of the
grant date, and Vs of the options vest at the end of each month during the subsequent three years;
and options with respect to 416,160 shares vest as follows: one third of the options vested on the
first anniversary of the grant date, and Y4 of the options vest at the end of each month during the
subsequent two years. In December 2007 and January 2008, we granted options to purchase an
aggregate of 3,609,627 sharcs of our common stock to executives, employees, directors and
consultants. One quarter of the options vested on the first anniversary of the grant date, and "as of
the options vest at the end of each month during the subsequent three years. Any unexercised
option under the 2006 Plan shall immediately expire upon the first to occur of: (i) the tenth
anniversary of the grant date; or (ii) subject to the provisions of the relevant option agreement and
except as otherwise determined by the compensation committee, termination of the option holder’s
service to us or one of our subsidiaries. See Note 14 to our consolidated financial statements in
Item 8 in this Annual Report on Form 10-K for additional information on the 2006 Plan. In June
2008, our Board of Directors terminated the ability to grant future stock option awards under the
2006 Plan.

(3) The weighted average exercise price does not take into account the shares issuable upon vesting of
outstanding restricted stock units which have no exercise price.

Information required by this item relating to security ownership of certain beneficial owners and
management is contained in our 2010 Proxy Statement under the caption “Beneficial Stock Ownership
of Directors, Executive Officers and Persons Owning More Than Five Percent of Common Stock.”

Item 13. Certain Relationships and Related Transactions, and Director Independence

Information required by this item relating to transactions with related persons is contained in our
2010 Proxy Statement under the caption “Related Party Transactions” and is incorporated herein by
reference. Information required by this item relating to director independence is contained in our 2010
Proxy Statement under the caption “Corporate Governance—Board Composition” and is incorporated
herein by reference.

Item 14. Principal Accountant Fees and Services
Information required by this item is contained in our 2010 Proxy Statement under the caption
“Audit Committee Matters” and is incorporated herein by reference.
PART 1V

Item 15. Exhibits and Financial Statement Schedules

(a)(1) Financial Statements. Sce “Index to Financial Statements” under Item 8 on page 71 of this
Form 10-K.

(a)(2) Financial Statement Schedules.  Financial statement schedules have been omitted since they are
cither not required, not applicable or the information is otherwise included.

(a)(3) Exhibits. The exhibit filed as part of this Annual Report on form 10-K are listed in the Exhibit
Index immediately preceding such exhibits and are incorporated by reference or are filled with
this report as indicated below (numbered in accordance with Item 601 of Regulation S-K).
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the
Registrant has duly caused this Report to be signed on its behalf by the undersigned, thereunto duly
authorized.

GT SOLAR INTERNATIONAL, INC.

BY: /s/ THOMAS GUTIERREZ

Thomas Gutierrez
President and Chief Executive Officer

Date: June 4, 2010

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed
below by the following persons on behalf of the Registrant and in the capacities and on the dates
indicated.

Signatures Title %
/s/ THOMAS GUTIERREZ Director, President and Chief Executive June 4. 2010
Thomas Gutierrez Officer (Principal Executive Officer) ’
/s/ RICHARD J. GAYNOR Vice President and Chief Financial Officer
- . . . . June 4, 2010
Richard J. Gaynor (Principal Financial Officer)
/s/ RICHARD E. JOHNSON Vice President Finance and Chief
; Accounting Officer (Principal Accounting June 4, 2010
Richard E. Johnson Officer)
/s/ J. BRADFORD FORTH )
Director June 4, 2010
J. Bradford Forth
/s/ FUSEN E. CHEN )
Director June 4, 2010
Fusen E. Chen
/s/ J. MICHAL CONAWAY )
- Director June 4, 2010
J. Michal Conaway
/s/ ERNEST L. GODSHALK )
Director June 4, 2010

Ernest L. Godshalk
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Signatures

/s/ MATTHEW E. MASSENGILL

Matthew E. Massengill

/s/ R. CHAD VAN SWEDEN

R. Chad Van Sweden

/s/ NOEL G. WATSON

Noel G. Watson

Title

Director

Dircctor

Director
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June 4, 2010

June 4, 2010
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Number

Exhibit Index

Incorporated by Reference

Description of Document Form

Date
Filed

Exhibit #

Filed
Herewith

2.1

2.2

3.1

3.2
4.1
4.2

10.1*

10.2*

10.3*

10.4*

10.5*

Agreement and Plan of Merger, dated December 8, S-1/A
2005, by and among GT Solar Incorporated (formerly

known as GT Equipment Technologies, Inc.), GT

Solar Holdings, LLC, Glow Merger Corporation,

OCM/GFI Power Opportunities Fund II, L.P. and

OCM/GFI Power Opportunities Fund II

(Cayman), L.P, and the stockholders party thereto.

Agreement and Plan of Merger, dated as of S-1/A
September 28, 2006, by and among, GT Solar

Incorporated, GT Solar International, Inc. and GT

Solar Merger Corp

Amended and Restated Certificate of Incorporation of  10-Q
the Registrant.

Amended and Restated By-laws of the Registrant. 10-Q
Specimen Common Stock certificate. S-1/A

Amended and Restated GT Solar International, Inc. S-1/A
Employee Stockholders Agreement, dated as of

July 1, 2008, by and among GT Solar

International, Inc., GT Solar Holdings, LLC and each
individual who executes a counterpart to the

agreement as well as any other person who acquires

shares of GT Solar International, Inc.’s common stock
pursuant to the Second Amended and Restated GT

Solar International, Inc. 2006 Stock Option Plan.

Employment Agreement, dated as of December 30, S-1
2005, by and between GT Solar Incorporated and
Thomas M. Zarrella.

Employment Agreement, dated as of December 30, S-1
2005, by and between GT Solar Incorporated and
Howard T. Smith.

Employment Agreement, dated as of April 12, 2006, S-1
and as amended on January 16, 2007, by and between
GT Solar Incorporated and David W. Keck.

Employment Agreement, dated as of June 1, 2006, by S-1
and between GT Solar Incorporated and Jeffrey J.
Ford.

Employment Agreement, dated as of December 30, S-1
2005, by and between GT Solar Incorporated and
Dr. Kedar P. Gupta.

117

6/6/08

6/6/08

8/27/08

8/27/08
7/18/08
7/7/08

4/26/07

4/26/07

4/26/07

4/26/07

4/26/07

2.1

2.2

3.2
4.1
4.4

10.3

10.4

10.6

10.7
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Description of Document

10.6

10.7

10.8

10.9%

10.10*

10.11

10.12

10.13
10.14+

10.15%

10.16*

10.17*

10.18%

10.19*

Confidentiality and Non-Competition Agreement,
dated as of December 30, 2005, by and between GT
Solar Incorporated and Thomas M. Zarrella.

Confidentiality and Non-Competition Agreement,
dated as of December 30, 2005, by and between GT
Solar Incorporated and Howard T. Smith.

Confidentiality and Non-Competition Agreement,
dated as of December 30, 2005, by and between GT
Solar Incorporated and Dr. Kedar P. Gupta.

Retirement Agreement, dated as of November 21,
2006, by and between GT Solar Incorporated and
Dr. Kedar P. Gupta.

Second Amended and Restated GT Solar
International, Inc. 2006 Stock Option Plan, dated
December 30, 2005, and amended July 7, 2006 and
January 15, 2008.

Confidentiality and Non-Competition Agreement,
dated as of April 17, 2006, by and between GT Solar
Incorporated and David W. Keck.

Confidentiality and Non-Competition Agreement,
dated as of June 1, 2006, by and between GT Solar
Incorporated and Jetfrey J. Ford.

Form of Director Confidentiality Agreement.

Engineering Agreement, dated as of March 14, 2006,
by and between GT Solar Incorporated and Poly
Enginecring, S.r.L.

Amendment to Employment Agreement, dated
January 16, 2007, by and between GT Solar
Incorporated and David W. Keck.

Separation Agreement, dated as of October 5, 2007,
by and between GT Solar Incorporated and
Howard T. Smith.

Employment Agreement, dated as of January 2, 2008,
by and between the Registrant and Robert W.
Woodbury, Jr.

Employment Agreement, dated as of November 7,
2007, by and between the Registrant and Edwin L.
Lewis.

Employment Agreement, dated as of August 6, 2007,
by and between the Registrant and John (Rick)
Tattersfield.
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S-1/A
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S-1/A
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4/26/07

4/26/07

4/26/07

4/26/07

4/18/08

4/18/08

4/18/08

7/18/08
4/18/08

4/18/08

4/18/08

4/18/08

4/18/08

4/18/08

10.10

10.11

10.15

10.16

10.9

10.13

10.14

10.17
10.18

10.19

10.20

10.21

10.22

10.23
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Exhibit Date Filed
Number Description of Document Form Filed Exhibit # Herewith

10.20* GT Solar Incorporated Management Incentive S-1/A 4/18/08 10.24
Program for Fiscal Year 2008.

10.21* Form of Stock Option Agreement under the GT Solar  S-1/A  4/18/08 10.25
International, Inc. 2006 Stock Option Plan, as
amended.

10.22* Restricted Stock Agreement, dated as of March 17, S-1/A  4/18/08 10.26
2008, by and between the Registrant and Robert W.
Woodbury.

10.23* Letter Agreement, dated March 5, 2008 by and S-1/A 4/18/08 10.27
between the Registrant and John (Rick) Tattersfield.

10.24* Letter Agreement, dated August 8, 2006, by and S-1/A  6/6/08 10.28
between the Registrant and Ernest L. Godshalk.

10.25" Letter Agreement, dated April 4, 2007, by and S-1/A 6/6/08 10.29
between the Registrant and Ernest L. Godshalk.

10.26* Letter Agreement, dated May 9, 2008, by and S-1/A  6/6/08 10.30
between the Registrant and J. Michal Conaway.

10.27* Letter Agreement, dated May 9, 2008 by and between  S-1/A  6/6/08 10.31
the Registrant and Fusen E. Chen.

10.28  GT Solar Holdings, LLC Limited Liability Company S-1/A 6/6/08 10.33
Agreement, dated as of December 30, 2005.

10.29  Letter Agreement, dated April 17, 2007, by and S-1/A 7/7/08 10.35
between GT Solar Incorporated and Howard T. Smith.

10.30* Form of July 2006 Stock Option Agreement under the S-1/A  7/7/08 10.36
GT Solar International, Inc. 2006 Stock Option Plan,
as amended.

10.31 Amended and Restated Registration Rights S-1/A 7/7/08 10.40
Agreement, dated as of July 1, 2008, among the
Registrant and the persons on the signature page
thereto.

10.32* Form of Director Restricted Stock Unit Agreement. S-1/A 7/18/08 10.41

10.33* Form of Director Proprietary Rights and S-1/A  7/18/08 10.42
Confidentiality Agreement.

10.34  Employee, Non-Competition, Non-Disclosure, S-1/A  7/18/08 10.43
Proprietary Information and Patent and Invention
Assignment Agreement, dated as of January 7, 2008,
by and between GT Solar Incorporated and Robert W.
Woodbury, Jr.

10.35  Credit Agreement, dated as of July 29, 2008, among 8-K  7/31/08 10.1

the registrant, the subsidiary guarantors identified
therein, Bank of America, N.A., and the other lenders
party thereto.
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1036  Letter of Credit Facility Agreement, dated as of 8-K 7/31/08 10.2
July 29, 2008, among the registrant, Bank of America.
N.A., and the other lenders party thereto.

10.37% Letter agreement, dated as of July 29, 2008, among 8-K 7/31/08 10.3
the registrant, Thomas M. Zarrella, GT Solar
Holdings, LLC and certain members of GT Solar
Holdings, LLC.

10.38* Letter Agreement, dated September 11, 2008, by and 8K  9/18/08 10.1
between the Company and Matthew E. Massengill

10.39* Fiscal Year 2009 Executive Incentive Program 8-K  10/30/08 10.1

10.40* 2008 Equity Incentive Plan. 10-Q  11/07/08 10.1

10.41* Fiscal Year 2009 Management Incentive Program 10-Q 11/07/08 10.6

10.42* Letter Agreement, dated November 10, 2008, by and 8-K 11/12/08 10.1
between the Registrant and Noel G. Watson.

10.43 Confidentiality Agreement, dated as of November 11, 8-K  12/03/08 10.1
2008, by and between the Registrant and Noel G.
Watson

10.44* Restricted Stock Unit Agreement, dated as of 10-Q  2/06/09 10.4
September 12, 2008, by and between the Registrant
and Matthew E. Massengill.

10.45* Restricted Stock Unit Agreement, dated as of 10-Q  2/06/09 10.5
November 11, 2008, by and between the Registrant
and Noel G. Watson.

10.46* Form of Restricted Stock Unit Agreement for 10-Q  2/06/09 10.6
employees.

10.47* Form of Restricted Stock Unit Agreement for 10-Q  2/06/09 10.7
executive officers.

10.48* Employment Agreement, dated as of January 27, 10-Q  2/06/09 10.8
2009, by and between the Registrant and Hoil Kim.

10.49% Offer Letter, dated as of November 24, 2008, by and 10-Q 2/06/09 10.9
between the Registrant and Hoil Kim.

10.50* Employment Agreement Amendment for Code 10-K  6/09/09 10.50
Section 409A, by and between the Registrant and
Robert W. Woodbury Jr.

10.51* Employment Agreement Amendment for Code 10-K  6/09/09 10.51
Section 409A, by and between the Registrant and
John (Rick) Tattersfield.

10.52* Employment Agreement Amendment for Code 10-K  6/09/09 10.52

Section 409A, by and between the Registrant and
David W. Keck.
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10.53* Employment Agreement Amendment for Code 10-K  6/09/09 10.53
Section 409A, by and between the Registrant and
Jeffrey J. Ford.

10.54* Employment Agreement Amendment for Code 10-K  6/09/09 10.54
Section 409A, by and between the Registrant and
Thomas M. Zarrella.

10.55* Amendment to Employment Agreement, dated as of 10-K 6/09/09 10.55
June 4, 2009, by and between the Registrant and
David W. Keck.

10.56* Employment Agreement, dated as of January 19, 10-K  6/09/09 10.56
2009, by and between the Registrant and David Gray.

10.57* Fiscal Year 2010 Executive Incentive Program. 8-K  8/12/09 10.1

10.58* Section 162(m) Performance Incentive Plan. 8-K  8/12/09 10.2

10.59* Form of restricted stock unit agreement for G3W 8-K 8/12/09 10.3
Ventures, LLC and Oaktree Capital Management, L.P.

10.60* Employment Agreement with Thomas Gutierrez dated  8-K  11/02/09 10.1
October 28, 2009.

10.61* Restricted Stock Unit Agreement with Thomas 8-K  11/02/09 10.2
Gutierrez dated October 29, 2009.

10.62* Stock Option Grant Agreement with Thomas §-K  11/02/09 10.3
Gutierrez dated October 29, 2009.

10.63* Form of restricted stock unit agreement for executive 10-Q  11/10/09 10.4
officers.

10.64* Form of stock option agreement for executive officers.  10-Q  11/10/09 10.5

10.65* Form of restricted stock unit agreement for directors. 10-Q  11/10/09 10.6

10.66* Separation and General Release Agreement between 8-K  11/17/09 10.1
the company and Thomas M. Zarrella dated
November 13, 2009.

10.67* Employment Agreement, dated as of February 23, 8-K  3/01/10 10.1
2010, by and between the Company and Richard
Gaynor.

10.68* Offer Letter, dated as of February 1, 2010, by and 8-K  3/01/10 10.2
between the Registrant and Richard Gaynor.

10.69* Fiscal Year 2010 Management Incentive Program 8-K  12/11/09 10.1

10.70* Resignation letter of Richard K. Landers dated 8-K  12/21/09 10.1
December 18, 2009

10.71* Offer Letter, dated as of January 28, 2008, by and X
between the Registrant and Richard E. Johnson.

21.1 Subsidiaries of the Registrant. X
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23.1 Consent of Ernst & Young LLP. X
31.1 Certification pursuant to Section 302 of the Sarbanes- X

Oxley Act of 2002, Rule 13a-14(a)/15d- 14(a), by
Chief Executive Officer.

31.2  Certification pursuant to Section 302 of the Sarbanes- X
Oxley Act of 2002, Rule 13a-14(a)/15d-14(a), by Chief
Financial Officer.

32.1 Certification pursuant to 18 U.S.C. Section 1350, as X
adopted pursuant to Section 906 of the Sarbanes-
Oxley Act of 2002, by Chief Executive Officer and
Chief Financial Officer.

+  Certain confidential portions have been omitted pursuant to a confidential treatment request filed
separately with the Securities and Exchange Commission.

Indicates management contract or compensatory plan or arrangement.
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Exhibit 31.1

CERTIFICATION OF CHIEF EXECUTIVE OFFICER
PURSUANT TO 15 U.S.C. SECTION 7241, AS
ADOPTED PURSUANT TO SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Thomas Gutierrez, certify that:

1.
2.

I have reviewed this annual report on Form 10-K of GT Solar International, Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or
omit to state a material fact nccessary to make the statements made, in light of the circumstances
under which such statements were made, not misleading with respect to the period covered by this
report;

Based on my knowledge, the financial statements, and other financial information included in this
report, fairly present in all material respects the financial condition, results of operations and cash
flows of the registrant as of, and for, the periods presented in this report;

The registrant’s other certifying officer and I are responsible for establishing and maintaining
disclosure controls and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e))
and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and
15d-15(f)) for the registrant and have:

a. designed such disclosure controls and procedures, or caused such disclosure controls and
procedures to be designed under our supervision, to ensure that material information relating
to the registrant, including its consolidated subsidiaries, is made known to us by others within
those entities, particularly during the period in which this report is being prepared;

b.  Designed such internal control over financial reporting, or caused such internal control over
financial reporting to be designed under our supervision, to provide reasonable assurance
regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

¢. evaluated the effectiveness of the registrant’s disclosure controls and procedures and
presented in this report our conclusions about the effectiveness of the disclosure controls and
procedures, as of the end of the period covered by this report based on such evaluation; and

d. disclosed in this report any change in the registrant’s internal control over financial reporting
that occurred during the registrant’s most recent fiscal quarter (the registrant’s fourth fiscal
quarter in the case of an annual report) that has materially affected, or is rcasonably likely to
materially affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation
of internal control over financial reporting, to the registrant’s auditors and the audit committee of
the registrant’s board of directors (or persons performing the equivalent functions):

a.  all significant deficiencies and material weaknesses in the design or operation of internal
control over financial reporting which are reasonably likely to adversely affect the registrant’s
ability to record, process, summarize and report financial information; and

b. any fraud, whether or not material, that involves management or other employces who have a
significant role in the registrant’s internal control over financial reporting.

Date: June 4, 2010

/s/ THOMAS GUTIERREZ

Thomas Gutierrez
President and Chief Executive Officer
(Principal Executive Officer)
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Exhibit 31.2

CERTIFICATION OF CHIEF FINANCIAL OFFICER
PURSUANT TO 15 U.S.C. SECTION 7241, AS
ADOPTED PURSUANT TO SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Richard J. Gaynor certify that:

1.
2.

I have reviewed this annual report on Form 10-K of GT Solar International, Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or
omit to state a material fact necessary to make the statements made, in light of the circumstances
under which such statements were made, not misleading with respect to the period covered by this
report;

Based on my knowledge, the financial statements, and other financial information included in this
report, fairly present in all material respects the financial condition, results of operations and cash
flows of the registrant as of, and for, the periods presented in this report;

The registrant’s other certifying officer and I are responsible for establishing and maintaining
disclosure controls and procedures (as defined in Exchange Act Rules 13a-15(¢) and 15d-15(e))
and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and
15d-15(f)) for the registrant and have:

a. designed such disclosure controls and procedures, or caused such disclosure controls and
procedures to be designed under our supervision, to ensure that material information relating
to the registrant, including its consolidated subsidiaries, is made known to us by others within
those entities, particularly during the period in which this report is being prepared;

b. Designed such internal control over financial reporting, or caused such internal control over
financial reporting to be designed under our supervision, to provide reasonable assurance
regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

c. evaluated the effectiveness of the registrant’s disclosure controls and procedures and
presented in this report our conclusions about the effectiveness of the disclosure controls and
procedures, as of the end of the period covered by this report based on such evaluation; and

d. disclosed in this report any change in the registrant’s internal control over financial reporting
that occurred during the registrant’s most recent fiscal quarter (the registrant’s fourth fiscal
quarter in the case of an annual report) that has materially affected, or is reasonably likely to
materially affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation
of internal control over financial reporting, to the registrant’s auditors and the audit committee of
the registrant’s board of directors (or persons performing the equivalent functions):

a. all significant deficiencies and material weaknesses in the design or operation of internal
control over financial reporting which are reasonably likely to adversely affect the registrant’s
ability to record, process, summarize and report financial information; and

b. any fraud, whether or not material, that involves management or other employees who have a
significant role in the registrant’s internal control over financial reporting.

Date: June 4, 2010

/s/ RICHARD. J. GAYNOR

Richard J. Gaynor
Vice President and Chief Financial Officer
(Principal Financial Officer)
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Exhibit 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report on Form 10-Kof GT Solar International, Inc. (the
“Company”) for the year ended April 3, 2010, as filed with the Securities and Exchange Commission
(the “Report”), each of the undersigned officers of the Company, certify pursuant to 18 U.S.C. §1350,
as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that:

1. the Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities
Exchange Act of 1934 as amended; and

2. the information contained in the Report fairly presents, in all material respects, the financial
condition and results of operations of the Company.

Date: June 4, 2010

/s/ THOMAS GUTIERREZ

Thomas Gutierrez
President and Chief Executive Officer
(Principal Executive Officer)

Date: June 4, 2010

/s/ RICHARD J. GAYNOR

Richard J. Gaynor
Vice President and Chief Financial Officer
(Principal Financial Officer)
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Board of Directors

Fusen E. Chen, Ph.D.
Executive Vice President, Semiconductor Systems Products,
Novellus Systems, Inc.

J. Michal Conaway
Founder and Chief Executive Officer, Peregrine Group, LLC

J. Bradford Forth
Managing Director, Oaktree Capital Management, L.P.

Ernest L. Godshalk
Managing Director, Elgin Management Group

Thomas Gutierrez
President and Chief Executive Officer, GT Solar

Matthew E. Massengill
Former Chairman, President and Chief Executive Officer,
Western Digital Corporation

R.Chad Van Sweden
Vice President, Oaktree Capital Management, L.P.

Noel Watson
Chairman, Jacobs Engineering Group, Inc.

Shareholder Information

GT Solar International, Inc.
243 Daniel Webster Highway
Merrimack, NH 03054 USA

Ph. +1(603) 883-5200
www.gtsolar.com

Independent Registered Public Accounting Firm
Ernst & Young LLP

200 Clarendon Street

Boston, MA 20116 USA

Transfer Agent

BNY Mellon

Shareholder Services

111 Founders Plaza, Suite 1100
East Hartford, CT 06108 USA

Exchange: NASDAQ Global Select Market
Ticker Symbol: SOLR

Officers

Thomas Gutierrez
President and Chief Executive Officer

Jeffrey J. Ford
Vice President and General Manager, GT Solar Asia

Richard Gaynor
Vice President and Chief Financial Officer

David C. Gray
Vice President and General Manager, Photovoltaic Business,
North America and Europe

Richard E. Johnson
Vice President, Finance and Principal Accounting Officer

David W. Keck
Vice President and General Manager, Polysilicon Business

Hoil Kim
Vice President, Chief Administrative Officer, General Counsel
and Secretary

John (Rick) Tattersfield
Vice President Operations

Cover photo: Shanghai’s Pudong skyline, as seen from the
Bund, silhouettes early morning Tai Chi practitioners. China
is emerging as the world’s fastest growing region for the
production of capital equipment and products for the solar
industry. GT Solar has been doing business in China since
2002 and today is working with many of the country’s top
solar manufacturers.
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Annual Report design by The Donaldson Group
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